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e Prices Up 


OPA boosted the retail prices of 
Hires 2% percent Friday, in line 
‘ith the congressional directive 
eliminate cost absorption re- 
rements for distributors. 


* * * 


U 


The studied coldness of the Ad- 
mistration to income tax cuts 
tt year could be motivated by 
fact that a greater slice is con- 
d possible for 1948, an elec- 
on year. 
But Republican policy, especially 
the GOP gains control of the 
use next autumn, will be to keep 
mmering for a reduction in 1947, 
is said. 


Top Cars 
New car registrations reported 
Automotive News today: 


194i 
Pos. 


217,241— 2 


Make 
Ford 


Studebake 

Packard 19,785—14 
Cadillac 19,122—15 
Lincoln 6,106—16 


| For further details, see page 
today. 


WASHINGTON.—New list 
ceiling prices for Chevrolet, 
Dodge, Ford, GMC and White 
trucks were announced Fri- 
day by OPA. 

The new prices reflect allow- 
able increases since Jan. 1, ‘1941, 


BULLETIN 

WASHINGTON — OPA late 
Friday refused any overall in- 
crease in present dealers hand- 
ling charges. However, if a 
dealer can prove higher charges 
in the last three months of 1940, 
he may get OPA approval. 


in the manufacturers’ costs in- 
cluding specified advances in 
wage rates, parts and material 
costs as well as cost increases 
resulting in some cases from 
changes in specifications and de- 
signs. Resellers’ new prices re- 
flect increases given the manu- 
facturer in each case and pre- 
serve the dealers’ customary pre- 
war margin on increased cost, as 
required by the new price con- 
trol law. 

New ceiling prices for popular 
model Chevrolet trucks range from 
the same amounts as former ceil- 
ings for both a half-ton delivery 
truck, Series 3104, and 1%-ton 
heavy - duty conventional truck, 
Series 4103, to a maximum of $130 
more than the former ceiling on a 
two-ton heavy-duty cab-over-engine 
truck, Series 5403. 

Increases for the most popular 
models in the Dodge. line range 
from $18 on a half-ton truck and 
$55 for a %-ton truck to an aver- 
age of $62 on a one-ton truck. They 
average $157 on the 1%-ton truck, 
and $272 on the two-ton truck. 

For popular model Ford trucks, 
the new prices range from $62 
less than the former ceiling on 
one heavy-duty truck to a maxi- 
mum of $69 more than the pre- 
vious legal price on another 
heavy duty truck. 

For GMC trucks the new prices 
range from $41 less than former 
ceiling for 1%-ton truck with 134%- 


inch wheelbase to $633 more than 
(Continued on Page 8, Col. 1) 


Ended Same 
Aug. 24, Week 


1946 §=—s:1941*+ ©1946* 
GENERAL MOTORS 25,183 


August 
to Date 
1946* 
77,730 
15,703 


to 
Aug. 23, 
1941*+ 
1,615,407+ 
258,111 
44,141 
922,6027 
173,880 
216,673 
805, 2757 
73,087 
260,703+ 
364,3407 


107,145 
776,761+ 
678,128t 


Ended 
Aug. 17, 


28,194 


6357 
2,1 707 


1,578 
N.A. 


8,813+ 


Total Cars, U. S... 63,100 36,8327 


284,4037 


57,779 194,962 3,721,412+ 1,058,461 


Note: 1941 figures include cars and trucks, U. S. and Canada. 


U.C. Dealers Set to Organize 


National Group Sept. 24 


By Bob Finlay 
Managing Editor 

DETROIT.— The National Used 
Car Dealers Assn. will be formally 
organized at a meeting Sept. 24 in 
Chicago. 

This was decided last week at a 
meeting here attended by 200 used- 
car representatives from all over 
the country. 


Other highlights were: 
1 Appointment of a temporary ex- 
ecutive committee empowered to 
a 
Shops Are Given 
Labor-Charge 
* 

Adjustment Plan 

WASHINGTON.—Firms perform- 
ing repair and maintenance ser- 
vices on automotive vehicles and 
farm equipment have been pro- 
vided with an automatic adjust- 
ment formula for changing their 
charges for labor, OPA announced 
Friday. 

At the same time, OPA provided 
a similar formula for the adjust- 
ment of prices on fixed charge jobs. 
Sellers wishing to raise their prices 
must submit three copies of a form 
provided by OPA for the proposed 
adjustments together with their 
computations to their OPA District 
office for approval. 

The action, effective Aug. 23, 1946, 
was taken after industrywide sur- 
veys showed a steady increase in 


labor costs since 1941 which would 
(See SHOPS, Page 43, Col. 3) 


set up the machinery for the na- 
tional association. 

Indication that the used-car 

dealers would amend their peti- 
tion for price decontrol to exclude 
late model used cars. 

3 Indication that they would ex- 
plore the possibility of forming 
their own OPA advisory com- 
mittee. 
4, Assertions that while the rally- 
ing point is decontrol, the used- 
car dealers are determined to re- 
main organized to promote the best 
interests of the used-car industry. 
5 Charges that OPA officials had 
indicated that controls might be 
continued in some form even after 
OPA’s demise next year. 

Popular sentiment was for 
forming the national association 
on the spot, but the dealers were 
prevailed upon to wait since 
many used-car dealer associa- 
tions not present had signified 
eagerness to be on hand for the 
birth of the association. Leaders 

(Continued on Page 45, Col. 1) 


UAW Seeking 


By Bernie Thomas 
Staff Writer 


DETROIT. — Early last 


week U. S. car and truck : 
makers built their millionth 


car since Jan. 1 and, when'the 


Last week’s U. S. output consti- — 


tuted the auto industry’s best ef- 
fort since July, 1941, and was a 
substantial rise over a revised out- 


put of 81,989 cars and trucks in 


the U. S. the week before, accord- 
ing to Automotive News’ compila- 
tion. 
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& 


| 1,574,465 cars and trucks have been 


Almost Perfect 


WASHINGTON. — The high 
degree of accuracy of Automo- 
tive News passenger car and 
truck production estimates ‘was 
pointed up last week when offi- 
cial U. S. production totals for 
duly, released by the Civilian 
Production Administration, were 
compared with estimates pub- 
lished in Automotive News 
three weeks 

Automotive News’ estimate on 
passenger cars was 220,461, 
within 140 of the official CPA 
figure of 220,321. On trucks, Au- 
tomotive News estimated 95,154 
and the official figure was 93,458. 


built in U. S. plants, compared with 
3,721,412 cars and trucks for the 
same period in 1941. 

Combined U. S. and Canada car 
and truck output last week, esti- 
mated by Automotive News at 91,- 
972 units, set another postwar rec- 
ord, but for another week Cana- 

(Continued on Page 44, Col. 1) 


‘Clean Slate’ 


For Chrysler Pay Drive 


By Mac Gordon 
Staff Writer 

DETROIT.—In preparation for 
the autumn wage drive, CIO un- 
ions are striving to clear off the 
books “holdover” supplier strikes 
that have retarded vehicle produc- 

tion all during 1946. 
That was clear last week as a 
gradual improvement in the 
materials situation en- 
and truck assem- 
postwar record 


The union has decided to work 
for early settlement of the parts 
tieups for two basic reasons, it was 
learned: 

] To focus public attention on the 
rise in the cost of living and 
the “need” for compensating wage 
increases. 
2 To permit competing manufac- 
turers to reach high production 
levels should the wage demands 
be rejected by Chrysler Corp., wise 
nea pig for the new drive: 
(Continued on Page 46, Col, 1) 
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INS Poll Clears Dealers... . 


Survey Debunks Charge 
Of Car Hoarding 


DETROIT.—Any suspicion in the 
minds of a car-hungry public that 
auto dealers have been holding 
back new car deliveries in anticipa- 
tion of higher prices was dissipated 
Friday by results of a nationwide 
survey conducted by International 
News Service. 

For weeks it had been known 
that OPA was preparing to re- 
store the prewar dealer markup 
on new car sales, says the article 
written by Cyril Lindroth, INS 
staff correspondent. It was un- 
derstood that the anticipated 
boost would give dealers about a 
hundred dollars additional profit 
per sale; there were some who 
believed that many dealers were 
deliberately delaying deliveries to 
take advantage of the expected 
windfall. 

But when OPA came through 
with an overall 7.3 percent increase 
for dealers on Aug. 10, the INS 
check of registrations showed that 
as a general rule the nation’s deal- 
ers could find no more cars for de- 
livery than before. 

A few more vehicles reached the 
public in the first week after the 
price increase than on the previous 
week, but the difference in nearly 
every instance was in line with the 
slowly rising production rate. 

In some cases there were actually 
fewer new cars and trucks reg- 
istered following the rise. Registra- 
tion figures in Omaha, for example, 
were 134 passenger cars and 36 





Antiques Run | 
Like ’46s in 
Glidden Revival 


DETROIT.—Forty-year-old motor 
vehicles ran like 1946 models last 
week in a revival of the historic 
Glidden tour by the Veteran Motor 
Car Club of America. 

Of the 80 antiques which chugged 
off Aug. 17 from New York, 76 
arrived in Buffalo the next day. 
Some of the relics sped along at 
speeds up to 50 mph on the first leg 
of the jaunt. 

Participants in the tour then took 
the passenger boat to Detroit, 
where they were entertained over 
a two-day visit by General Motors 
and Ford. 

GM treated the tourists to rides 
in Army “Ducks” in the Detroit 
river, as well as a reception and 
banquet. C. F. Kettering, vice- 
president of GM _ research, ad- 
dressed the 1946 “pioneers.” 

Final stages of the tour were 
spent in Cleveland and Youngs- 
town, O. Alfred Reeves, advisory 
vice-president of the Automobile 
Manufacturers Assn., spoke at the 
Glidden tour dinner in Cleveland, 
which was given by Thompson 
Products. 

James Melton, Metropolitan Opera 
singer and owner of a big antique 
car collection, was chairman of the 
tour. Another participant was C. 
M. Post, who competed in the first 
Glidden tour in 1905. 






trucks in the week following the 
increase, against 143 cars and 39 
trucks on the preceding week. 

Similarly, Seattle reported 212 
new cars and 62 trucks registered 
for the week of Aug. 10, against 
only 196 cars and 32 trucks in the 
following week. 

Pennsylvania registered 5,291 
cars in the Aug. 5-10 week, and 
deliveries were being made at ap- 
proximately the same rate on the 
following week. 

It was the same in all parts of 
the nation where comparable fig- 
ures were available. Columbus, O., 
had 141 cars and 38 trucks reg- 
istered on the week preceding the 
price increase and only 133 cars 
the week after. Truck registrations 
numbered 52, however, an increase 
of 14. 


On the other hand, Cleveland | 


dealers delivered 670 new cars the 
week of the price increase, but only 
519 the week before. 

In Michigan, 2,051 new cars were 
registered during the first week of 
August, 2,735 during the second 
week. With a price increase in the 
third week of the month, Michi- 
gan dealers were able to deliver 
only 2,345 units. 


Auto Builders 
Drop $45,000,000 
In First Half 


DETROIT.—In spite of increased 
production in the second quarter, 
a net loss of $45,234,001 was suf- 
fered by passenger car companies 
in the first six months of this year, 
Automobile Manufacturers Assn. 
reported last week. 

Strikes in supplier plants, short- 
ages of basic materials, parts and 
components, caused in part by gov- 
ernment controls over raw ma- 
terials, and other interruptions to 
volume production are the primary 
causes, according to Oscar P. Pear- 
son, chief statistician of AMA. 

A loss of more than 3 percent 
on every sales dollar after tax 
credit allowances under the excess 
profits tax carryback provision, 
compares with a 10 percent loss in 
the first quarter. 

The six-months’ figure is approx- 
imately one-half of the 6.7 percent 
loss averaged in 1932. In contrast 
with the first-half loss, the pas- 
senger car companies, after taxes, 
averaged a 3.97 percent return on 
1945 sales, 2.6 percent in 1944, 3.1 
in 1943, 3.56 in 1942, 6.45 in 1941, 
7.07 in 1940 and 8.25 in 1939. 


Slick Resigns : 


From Graham 


WILLOW RUN.—John S. Slick, 
vice-president of Graham - Paige, 
has resigned, it was learned last 
week. The company says that no 
successor has been chosen yet. 
Slick was not connected with Kais- 
er-Frazer. 








WHEN THE GLIDDEN TOUR arrived in Detroit last week, H. C. Doss, right, 
general sales manager of Nash, greeted Mr. and Mrs. Al Koerts, of Flint, Mich., 
owner of this 1906 Rambler (forerunner of the Nash). The car, in excellent condition, 
participated in the recent Automotive Golden Jubilee parade and Exposition. It was 
originally purchased in 1906. 
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WITH HIS MOTHER and father looking on, Gilbert Klecan of San Diego, Calif., 
clasps the gold trophy presented by Nicholas Dreystadt, general manager of the Chev- 
rolet Motor division, after winning the ninth annual Soap Box Derby at Akron. The 
winner smeared himself with graphite ‘‘to cut down air resistance.’’ 


HIGH GENERAL MOTORS officials occupied box seats at the ninth annual All- 
American Soap Box Derby in Akron. Here they are near the finish line. From left: 


M. E. Coyle, executive vice-president, General Motors; C. E. Wilson, president, General 
Motors; Nicholas Dreystadt, general manager, Chevrolet; T. H. Keating, general sales 
manager, Chevrolet, and C. J. French, advertising manager of Chevrolet. 


It’s Still the ‘Greatest’ _ 


Soap Box Derby Has Lost None of Its Lustre; 
Regional Races May Be Needed in ’47 





By Pete Wemhoff 
Editor, Automotive News 
AKRON.—It’s lost none of its 
lustre—it’s still “the greatest ama- 
teur racing event in the world.” 
That was evident last week as 
Chevrolet and leading newspapers 
revived the annual Soap Box Derby 
after a lapse of five years due to 
the war. 


The 100,000 persons who 
watched the final races at Derby 
Downs here will attest to the 
fact; so will 112 teen-age champs 
| competing, and the hundreds of 
newspapermen and cameramen 
| attending. 

Witnesses also to the spectacle 
were the highest number of Gen- 
eral Motors brasshats ever to at- 
tend the Derby; President C. E. 
Wilson, Executive Vice-President 
|M. E. Coyle, Vice-President O. E. 
|Hunt, Chevrolet General Manager 
| Nicholas Dreystadt, Chevrolet Gen- 
jeral Sales Manager T. H. Keating 
and Advertising Manager Charles 
French. 

Besides the flock of prizes, rang- 
|ing down from a four-year scholar- 
ship to Winner Gilbert Klecan of 
San Diego, Calif. here are some 
other highspots that made the 
finals a greater spectacle than ever: 

A parade of a mile and a half, 
made up of 2,000 marchers, bands, 
floats, etc. 

A demonstration of the P-80 
“Shooting Star” jet airplane at 500 
miles an hour. 

A green-painted racing course, 
with silver stripes to mark the 
lanes and each lane dotted by an 
orange guide line. 

Gaily decked stands and course. 
Every 90 seconds three racing 
cars streaking down Derby Hill at 
about 35 miles an hour. 

As a member of the National 
Contest Board for the Derby, this 
writer got an even more thrill- 
ing experience out of the 1946 
race than in 1941. The 112 champs 
seemed more interested than 
usual; their “mounts” showed the 
progress engendered by the five 
war years. 

For 1947—the Derby’s tenth anni- 








versary—the Derby gives even 
more promise. In addition to the 
112 newspapers who sent champs 
to the finals this year, 117 more 
newspapers have requested per- 
mission to enter boys next year. 
That’ll mean more work for Chev- 
rolet dealers in those communities 
and everyone in general. 

But that’s what the Derby is for 
—as many of the nation’s teen- 
age boys as possible. 

Addition of 117 new local champs 
will probably necessitate the run- 
ning of regional competitions to 
reduce the number of finalists at 
Akron. 

This year it was the first time 
that the Derby has been won by a 
West Coast lad. Closely pressing 
the new champion, who is 14, were 
Richard E. Zoller, 15, Cleveland, in 
second place; and James Haney, 15, 
Beloit, Wis., third. 

Fourth, fifth and sixth place win- 
ners were Harold Hayes, 12, Dur- 
ham, N. C., Ted Garland, 14, White 
Plains, N. Y., and Jerry Aulick, 13, 
Scottsbluff, Neb. 

To young Klecan was awarded 
the four-year college scholarship 
given the champion each yeer by 
Chevrolet. Zoller was awarded a 
Chevrolet Stylemaster sport se- 
dan as second-place prize. 
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Ground Broken 
For Packard’s 
HQ in Canada 


WINDSOR, Ont.—Top executives 
of Packard of Canada, Ltd., par- 
ticipated here Thursday in infor- 
mal ground- 
breaking ceremo- 
nies for the $300,- 
000 project which 
will serve as 
headquarters for 
the company’s 
expanding Cana- 
dian operation. 

Among them 
were Col E. S. 
Wigle, director; 
Geo. T. Christo- 
pher, president; 
L. W. Slack, as- 
sistant vice-president and general 
sales manager, and F. C. Williams, 
general manager. 

“This project,” Christopher said, 
“demonstrates the importance 
which Packard attaches to the 
rapidly-increasing Canadian mar- 
|ket. The company now has the 
jlargest Canadian dealer organiza- 
tion in its history—nearly 150 deal- 
ers, or a 28 percent increase over 
1941.” 


The headquarters, scheduled for 
completion by Jan. 1, 1947, wil! 
include two structures connected 
by an enclosed passageway—a com- 
bined office and showroom building 
and a warehouse, each of one story. 
They will be located on a five-acre 
plot about one quarter of a mile 
south of the Canadian side of the 
Ambassador bridge. 


Christopher announced the new 
cars, parts and: accessories will be 
distributed throughout Canada 
from the Windsor headquarters. 
The showroom will be only for dis- 
play purposes, all retail sales con- 
tinuing through the company’s Ca- 
nadian dealers. 

The headquarters area, Christo- 
pher said, is large enough for the 
erection of an assembly plant as 
desired, but plans do not call for 
the assembly of cars at Windsor 
immediately. 

The warehouse will contain ap- 
proximately 25,000 square feet of 
| working space; the office and show 
room building, about 6,000 square 
feet. 





Geo. Christopher 





Purchasing Unit 


DETROIT.—Establishment of a 
separate purchasing department at 
the Lincoln plant has completed 
the organization 
of the Lincoln- 
Mercury division 
as an independ- 
ent administra- 
tive unit of Ford 
Motor. 

T. W. Skinner, 
Lincoln - Mercury 
general manager, 
announces that 
George W. Walk- 
er been named 
director of pur- 
chases for the di- 
vision. Walker was purchasing 
agent when Lincoln Motor Co. was 
purchased by Ford in 1922. He is 
no relation to the George W. Walk- 
er recently named design consult- 
ant for Ford. 





Geo. W. Walker 





Sewell Plans Building 
Sewell Motors Co. (Lincoln-Mer- 
cury), Dallas Tex. is preparing 
plans for a modern new building. 





THE RAPIDLY-GROWING automobile market in Canada has prompted the Packard 
Motor Car Co. of Canada, Ltd., to plan immediate construction of a two-unit head 


quarters at Windsor, Ont. Ground has been broken, and the project is scheduled fo: 
completion by Jan. 1, 1947. Besides the office and showroom building (an architect’: 
drawing of which is shown above), there will be a large warehouse from which new 
cars, parts and accessories will be distributed throughout the Dominion. 
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OOD public relations require 

good employe relationships. No 
business can reach its maximum 
success without smooth function- 
ing internal cooperation. Any pol- 
icy that will stimulate interest of 
workers is a hedge also against 
the unionization of a shop. Except 
for the larger cities, if the situa- 
tion is handled carefully, union 
organizers won’t find automobile 
dealerships a field for expansion. 

Union organization costs mon- 
ey, and when there are only a 
few employes located in each es- 
tablishment, organization work 
is unprofitable. 

A good deterrent against labor 
trouble is to keep your workers 
happy and contented. To do so is 
a question of human relations 
rather than labor relations. 


Here Are Tips 


On Relations 


ECAUSE there is a constant 

threat of union organization in 
dealer shops in many parts of the 
country, I think it well to quote 
below some preventive measures 
recommended by John T. Grigsby, 
former counsel of the National La- 
bor Relations Board, given at the 
recent summer meeting of the Au- 
tomotive Trade Assn. of Virginia: 

“Keep the door open to all em- 
ployes and get them to feel free 
to enter it with their problems. 

“Know employes by their first 
name and about their family life. 

“Know their problems. 

“Be a friend and one of the 
boys. 

“Set up company rules and 
regulations which are fair to all. 

“See that they are strictly en- 
forced equally to all. Do not 
show favoritism. 


“Make all applicants file an 
application. Check references so 
you can obtain better employes. 

“Check on yourself. How do 
your wages compare with those 
of your competitors and in other 
industries with like skill? 

“Do you have an incentive sys- 


Just Among 
Dealers 


This is to remind dealers who 
entered business before 1926 that 
AvuTomotive News would be glad to 
give you recognition in this col- 
umn. During this Jubilee year, it is 
our desire to make public mention 
of veteran dealers. If your name 
has not yet appeared, or if you 
haven’t written Automotive News, 
please do so. 

VeRNE Orr (Chrysler-Plymouth), 
Pasadena, Calif., born Aug. 17, 1887, 
in Iowa. Early in 1914, he started 
in this field as an 
accountant and 
by 1919 had work- 
ed up to a point 
where he had the 
distributorship 
for the Overland, 
Willys - Knight 
line in Iowa. His 
enthusiasm and 
ability in the field 
were recognized 
in 1925 when he 
was made presi- 
dent of Overland 
Motor Co. in Chicago. After serving 
in that post for six years, he was 
made vice-president of the Willys- 
Overland factory in Toledo. 

In 1933 he became affiliated with 
Chrysler, from which he retired as 
vice-president of Chrysler Motors 
of California last year to become 
a partner with his son, Verne Orr 
jr., with a Chrysler contract in 
Pasadena. Orr jr. has recently re- 
turned after four years’ service in 
the Navy as lieutenant in the Sup- 
ply Corps. He was in many en- 
gagements in the South Pacific. 

Orr sr. started as a retail dealer 
and in returning to it looks for- 


ward to pleasant relationships with 
(Continued on Page 38, Col. 3) 








Verne Orr 
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tem for those who give more 
than the average day’s work? 

“You take a vacation with pay; 
do you give your employes one? 

“Do you have a good activity 
program, so you can know your 
employes better and he can feel 
your interest in his welfare? 

“You spend most of the time 
awake in your office, so you have 
a nice, light, comfortable office, 
but do your employes have clean 
places to work, good lights and 
clean and modern washrooms 
and restrooms? 

“Release from the fear of in- 
security has an intangible benefit 
for employes. It gives them a 
more stable, a more certain at- 
titude and reflects in better pro- 
duction. 

“Have you considered a pen- 
sion plan, group insurance, bonus 
or sick leave for your employes? 


“Complete insurance coverage 
for each employe is almost essen- 
tial, if you want to be free of 
union pressure. 


“The area of controversy with- 
in the field of human relations 
in industry must be reduced and, 
when this is done, the field of 
agreement and understanding 
will be increased. It means the 
substitution of industrial democ- 
racy for autocratic control. 

“Employers must free them- 
selves of the thought that labor 
is a commodity to be exploited. 
Conditions of employment must 
be such that the worker will 
willingly give forth his best ef- 
forts. It is employers’ responsi- 
bility to develop the incentives 
which will accomplish this end. 
Let it not be forgotten that the 
laborer does not work for cash 
alone—that the laborers pay 
goes beyond the actual money en- 
closed in his envelope, and that 
it includes all the conditions un- 
der which he works. 


“The tools in the shop are in- 
animate things and of them- 
selves create nothing; it is the 
man working with these tools 
who brings forth from them the 
fullness of their creative powers. 

“You and your employes are 
in business together; therefore, 
all artificial barriers erected by 
intolerance must be removed. 


“Good management will stem 
from an understanding of human 
consciousness and human ele- 
ment. Where there is no under- 
standing of these, you will find 
weak management. - 

“If an employer will work as 
hard to get his employes to say 
‘we’ instead of ‘they,’ when talk- 
ing about the company, as hard 
as they work to sell for a good 
profit, they will have good em- 
ployer-employe relationship. I am 
convinced that anything which 
promotes good employer-employe 
relationship is good business.” 









































Dealers Organize 


In Warren Area 


WARREN, O.—<Auto and truck 
dealers of Trumbull county met 
Aug. 14 and organized the Trum- 
bull County Automotive Dealers 
Assn. 

The following officers were elect- 
ed: F. C. Armstrong jr., president; 
G. F. Shively, vice-president; G. 
L. Harris, secretary, and O. W. 
Sanzenbacher, treasurer. 


$2,500 Fire Hits Dabern 


HARTFORD, Conn.—A fire 
caused $2,500 damage recently at 
Dabern Motors here. The blaze ap- 
parently started in a corner of an 
old building used by the company 
to store automobiles. 


Hageman Pontiac Co. 
Hageman Pontiac Co., Norwood, 


O., has been incorporated by Ellen 
J. Hageman, Melvin G. Brown and 
Robert M. Hagemen. 


Gives Refunds 


Nash Firm Explains It Can’t 


Fill All °46 Orders 


SPRINGFIELD, Mass. — Hamp- 
| ton Motor Sales Corp. (Nash) has 
| begun to return deposits of some 
| Springfield residents who want 
| cars. 

“We wanted to give buyers a 
chance to shop around to see if 
they can land some other make of 
car since there is little or no 
chance that we could fill their or- 
ders this year.” 

The Nash dealership has offered 
to take reorders for 1947 cars, but 
points out that a recent conference 
with the manufacturers established 
that there would be only a trickle 
of Nash vehicles here for the rest 
of 1946. 

So far as could be determined, 
the Nash firm is the first to return 
deposits. 


Chicago Dealer 
Loses Round 
In Delivery Suit 


CHICAGO.—Battle lines have 
been drawn here in a second court 
case involving rights of a buyer 
to force delivery of a 1946 model 
by a dealer. 

In this instance, the purchaser, 
Herbert Koss, former Army Air 
Forces flight officer, was granted 
a temporary injunction by Circuit 
Judge Benjamin Epstein, who 
ruled that Sedlak Motor Sales 
(Chrysler-Plymouth), of suburban 
Cicero, must set aside a 1946 Plym- 
outh which, it was testified, had 
been promised to Koss. 

In issuing the temporary injunc- 
tion, Judge Epstein advised coun- 
sel for Koss that at a later hear- 
ing he would have to prove the 
car which the company sought to 
sell to another customer was the 
one promised Koss. 

Seymour M. Lewis, general coun- 
sel of the Chicago Automobile 
Trade Assn., has stepped into the 
case on the side of Sedlak Motor 
Sales with a plea to have the in- 
junction dissolved on the grounds 
that it was issued without notice 
and bond. 

According to Koss’ 
Stanley S. Day, his client paid $100 
down on a $1,225 Plymouth last 
March. It is alleged Koss was told 
he was eleventh on the list, and 
in July was dropped to nineteenth, 
at which time he was also in- 
formed the car would cost $1,900. 

Lewis, in behalf of Sedlak Motor 
Sales, said he will have further 
arguments to offer, including refu- 
tation of Koss’ charges, at the next 
hearing on the temporary injunc- 
tion, scheduled for September. 





attorney, | 





Still Work to Be Done. . 








Wash. Dealers Warned 
Against Letdown 


By D. M. Trepp 

Staff Correspondent 
SEATTLE. —A warning against 
any slackening of association in- 
terest because the battle for res- 
| toration of discounts has been won 
was issued by M. O. Anderson, 
president, Washington Automotive 
Trade Assn., to the first prewar 
meeting of dealers here last week. 


“There is still much to do that 
calls for united effort,” the head 
of Anderson Buick Co. declared. 
“Our industry is the No. 1 tax tar- 
get. This is true both in the state 
and in the nation. So we must 
organize and fight for tax and eco- 
nomic equity.” 

Prediction of a probable drive 
for a higher gasoline tax, license 
fees and truck levies was made 
by Austin McCoy, state repre- 
sentative from Vancouver. The 
gas tax is now five cents per 
gallon. 

Imposition of a fee-mileage tax 
on trucks, now applied in Oregon, 
on Washington commercial vehicle 
operators, was seen as another 
probability in an effort to offset 
a reported increase of 50 percent 
in the cost of maintenance and 
construction of highways in this 
state. Increased postwar gas tax 
collections are insufficient to meet 
the higher road costs, it was said. 


“The day of the rugged indi- 
vidualist is past,” Anderson assert- 
ed. Stressing dealer backing of lo- 
cal and national associations, he 
added: “We must work and band 
together if we are to retain free 
enterprise .without too much out- 
side interference.” 


Establishment of a separate 
association office in Seattle, with 
special bulletin and information 
service for members, was pro- 
posed by Edward L. Rosling, sec- 
retary. Several dealers voiced the 
need for overhauling motor ve- 
hicle license and title laws. Ef- 
forts will be made to obtain cor- 


Camman Named 


In Salt Lake City 


SALT LAKE CITY.—Carl V. 
Camman has been elected presi- 
dent of the Salt Lake Automotive 
Trades Assn., succeeding Martin 
A. Nyvall. 
| Also named were Fred Whittler, 
vice-president; Rel Cunningham, 
|treasurer, and Carl Bierman, Earl 
| Johnson, J. Howard Wheeler, F. 
Keith Handley and Nyvall, direc- 
tors. 





rective legislation at the January 
session. 

Decision was made to hold a 
state convention here in October. 
County organizations will be con- 
sulted for their approval of the 
plan. October was selected because 
that month would allow late infor- 
mation on the qualification of can- 
didates in the November election. 


R. A. Mueller of Mueller-Harkins, 
Tacoma, chairman of the legisla- 
tive committee, urged active work 
by dealers in the coming election 
to assure victory for aspirants to 
political office “who qualify them- 
selves.” 

Other speakers were Leon E. 
Titus, Titus Motor Co., Tacoma; 
Jack Kelleher, Ellensburg; E. K. 
Armstrong, Olympia; Ralph Dol 
loff, Everett; L, M. Kaufman, Spo- 
kane; S. L. Kerr, Bremerton, and 
Ernest Majer, Spokane. 


NADA Convention 
Committees Set; 


Service Show? 


WASHINGTON.—Ten committees 
to work out the details of general 
plans for NADA’s forthcoming con- 
vention were appointed last week 
by Chairman E. G. FitzHenry. 
These committees, it was stated, 
will develop definite recommenda- 
tions and report back to the gen- 
eral convention committee at the 
next meeting. 

With Atlantic City’s huge mu- 
nicipal auditorium as the scene of 
the gathering in February, many 
dealers feel that some sort of an 
automobile show and service equip- 
ment exhibit should be included, 
but as yet no decision has been 
reached on this point, an NADA 
spokesman said. 

Desirability is general enough, it 
is understood, but feasibility is still 
to be overcome. ‘ 

Here are the committees ap- 
pointed by FitzHenry and the 
chairman of each: Program, R. C. 
Jones, chairman; attendance, B. T. 
Wright; publicity, Daniel B. Books; 
reception, T. H. McElvein jr.; en- 
tertainment, Harry Sloate; trans- 
portation, James J. Brogan; state 
and district dinner, Russel E. Lowe; 
finance, C. B. Robertson jr.; ladies, 
Eustace Wolfington. 


Need a Service Man—Want a Job— 
Try a want ad in Automotive News. 
They get quick results! 


Priority End Swamps Canadian Dealers 


MONTREAL.—Rescinding of the 
regulations governing the sale of 
new passenger cars and trucks has 
caused a rush of prospective buy- 
ers on automobile dealers in Mon- 
treal, who say they are finding out 
they had hundreds of friends they 
never previously knew about, each 
one of whom is “important” and 
is “going to put a lot of business 
our way in the future.” 

“The only thing that we are 
happy about,” said one dealer, “is 
that we have the right now to de- 
cide to whom we shall dispose ofl 





our cars—when we get them. We 
were forced to accept priority cer- 
tificates from people whom we had 
never heard of before, and more 
particularly from people whom we 
knew did not intend to use the 
cars themselves, but were using 
their privileged position, “pull,” or 
whatever they used, to get the cer- 
tificate, to get a car for someone 
else. We knew they had no right 
to them, but up to now we were 
helpless. 


“Now we can determine to whom 


FIFTY-SIX KAISER-FRAZER distributors from New Jersey arrive at Willow Run 
airport to attend a one-day sales meeting. They traveled in a 59-passenger four engine 


we will sell our cars when they 
start to roll in again. Veterans who 
really need a car for business to 
earn a living will get priority— 
that is all.” 


Asked whether the removal of 
the priorities would knock the bot- 
tom out of the black market and 
reduce the price of used cars, this 
dealer said he believed it would 
have the opposite effect. The ceil- 
ing prices, which still remain, are 
observed by ethical dealers, but 
they are ignored by other dealers. 

Now that priorities are removed 
the latter will be selling the cars 
they get to the highest bidder, ir- 
respective of whether he had a 
certificate or not. The removal of 
priorities has increased the de- 
mand and the supply is insufficient 
to meet it. 


“The Wartime Prices and Trade 
Board may be doing their best to 
stop such.things,” said the dealer, 
“but the people who are willing 
to pay several hundred dollars over 
the permissible price for either 
new or second-hand cars, are not 
going to report the dealers from 
whom they have obtained a car 
which should have gone to some- 
one else who really needed it. That 
makes it difficult to eradicate the 
black market. 


“All our arguments are directed 
to persuading people that while 
they are our best friends they must 
wait.” 
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Forever Young 


4 ews enthusiasm of youth is something precious, some- 
thing of which better worlds are built. It is something 
_ that should be directed into sound paths and, in turn, it is 
something that can revive the spirits of those who do the 


directing. 


The skeptics who have never seen a Chevrolet Soap Box 
Derby or the wonderful craftsmanship in a model car, built 
by a youth in the Fisher Body contest, may well scoff and 


call it kid stuff. 


Only those who work with the kids, with minds open to 
the inspiration there is in youth, can understand what we 


mean. 


Maybe this sounds trite, but if you were at Derby Downs 
to see the high degree of workmanship 
into their cars, if you could feel the spirit of sporting com- 
petition the kids displayed, the determination, the aggres- 
siveness, the eager spirit of youth—then you would under- 


stand. 


There is inspiration for all in youth. It is something an 
industry cannot lose and stay dynamic. Chevrolet and Fisher 
Body deserve high praise for not only recognizing this but 


doing something about it. 


We think that these auto men, the newspapers that took 
part, and the youth of America are better off as a result of 


Used Car Dealers 


used-car dealers pressing efforts toward a national 
association, we urge them to set their standards high, 
to remember that a purely selfish organization cannot exist 


this effort. 


for very long. 


A national association of used-car dealers can promote 
the reputation of used car dealers only if they have a repu- 


tation to promote. 


On the other hand, the large group of reputable used-car 
dealers have had to bear the onus of a few gyp dealers. A 
strong organization of reputable used-car dealers can not 
only promote the best interests of the majority but keep 


the whole house clean. 


The sparkplugs of the present drive have been inspired by 
the standing of NADA, the new-car dealers’ association. 
They must remember that it took NADA many decades to 


reach its present stature. 


If the national used-car dealers’ association is made up 
of reputable used-car dealers, we are confident that it, too, 
will attain stature in time. If it is not, it will have signed its 
death warrant before it is born. 

We believe that the used-car dealers are making a good 


start, and wish them success. 


gton 
Chandler Bidg. 360 N. Michigan Ave. 403 W. 8th St. 
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Member of Audit Bureau of Circulation and the Associated Business Papers 


WE STAND FUR: 

11. Fair and equitable contracts between manufac- 
D A Mi = oturers and dealers in motor vehicles, parts and ac- 
ef Sp * cessories. 1 2. A fair profit to the dealer on every 
AG ; used vehicle accepted in partial payment for a new 
we a car or truck. 1 3. Every dollar of gasoline tax col- 
\ lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
NEWS cepts of independence and the rewards of applied 
energy una ability, which made America and gave more of her citizens 

more of the better things of life than anywhere else in the world. 





that the kids put 
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I wonder how many of my read- 
ers may have missed an Associated 
Press dispatch from Washington 
last week which read as follows: 
“Budget Director James E. Webb 

today ordered a 

BUREAUCRACY cutback of 104,- 
— 400 in the num- 
FRANCE FELL ber of federal 
—_ executive de- 
UNION partment work- 

STUPIDITY ers in the next 

three months. 

“By Nov. 16, he said, one out of 
each 25 current employes will be 
off the payroll and the number re- 
maining will be down to 2,362,300. 
Normal decline in seasonal em- 
ployment and shift of the United 
States Employment Service to the 
states are expected to account for 
most of those who go. 

“Unaffected and uncounted in 
those figures are congressional and 
court employes, cabinet members 
and agency heads, military person- 
nel and civilian workers of the 
Army, Navy and War Shipping Ad- 
ministration outside the United 
States and its territories. 

“Including these, the total num- 
ber of federal government employes 
throughout the world stood at 2,- 
686,000 at the end of June. Before 
the war, the number was 887,500, 
and during the war it went above 
3,000,000.” 

I doubt if in the heyday of the 
fascist regimes in Germany and 
Italy, their bureaucratic govern- 
ments could have boasted any such 
totals of salaried employes. To 
most of us who are trying to earn 
an honest dollar and trying to save 
something for our old age out of 
what we have left after the income 
tax man gets through with us, such 
a disclosure of the Washington 
merry-go-round leaves us fit to be 
tied! Sometimes it seems to us that 
more than half of these wartime 
carry-overs are employed simply to 
harass the rest of us who want to 
work, produce the better things of 
life for our neighbors and get these 
United States back to some degree 
of normalcy enjoyed prior to 1933. 
What can we do about it? God only 
knows, and I guess He is discour- 
aged over the outlook. 


* * * 


PROBABLY the thing that dis- 
turbs me most in the present scene 
is the similarity between what hap- 
pened to France after World War 
I and what has happened to us in 
the first year following the last 
war. During those years, it hap- 
pens that I was in France on four 
different occasions. One did not 
need to live there to sense there 
was a complete letdown in indi- 
vidual ambition and desire for ac- 
complishment through effort, in- 
genuity and frugality. You will re- 
call that the pattern for our first 
labor sitdown strike originated in 
the factories of France. It was 
never a clearly defined political 
ideology. There were some 70 dif- 
ferent parties of as many different 
factions but all apparently with “I 
won’t work!” as their motto. The 
contrast with Germany, always a 
beehive of activity, was so pro- 
nounced that you did not have to 
know the boundary line to tell 
when you were in the other coun- 
try. When war came, France was 
like putty whilst Germany was 
keen as a steel blade. Some of us 
would sleep better these nights if 
we knew less of what happened to 
France! 

. * ~ 

THE MOST inexcusable threat to 
the immediate future of motor ve- 
hicle production is Walter Reuther’s 
demands upon Chrysler. The dan- 
ger lies in the fact that labor lead- 
ers must keep a fight going on 
somewhere, apparently with the 
idea of convincing their member- 
ship they are “on the job.” Labor 
itself stands to lose more in “take 
home pay” by a shutdown now 
than either Chrysler or the CIO- 
UAW. We doubt if the union mem- 
here will fall for it! 

* * * Happy Birthday to Us! 
Automotive News begins its 22nd 
year of service to the industry with 
this issue. The first issue was print- 
ed in New York, Aug. 25, 1925, but 
since 1933, has been edited and pub- 
lished in Detroit. For all concerned, 
we take a bow!—G.MS. 
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Output Figures 

Let me say that I appreciate 
AvutTomoTivE News very much. It is 
a good paper and gives us infor- 
mation we can find in no other 
place. 

Since your paper carries “Car, 
Truck Output Estimates by Auto- 
motive News” in a bracket in va- 
rious places throughout the paper 
each week, and in another spot 
“Commercial Cars” will be shown 
in the same sort of a box, let me 
offer this suggestion: 

That it be placed where it can 
easily be torn off and posted in 
a conspicuous spot in the dealer’s 
place of business as these figures 
are highly revealing and valuable 
to all parties in a dealer organiza- 
tion. As it stands now, I am re- 
luctant to mutilate or tear off the 
front and inside page to accom- 
plish this result. 

Even though you don’t take to 
my idea, keep on publishing the 
figures—they are very valuable.— 
R. T. Scorr, McDonald-Scott Chev- 
rolet Co., Oklahoma City. 


Eprror’s Norte: It’s a tough 
makeup job some weeks, but 
we'll try our best. 

* * 


* 


Appreciative 

This year started out to be one 
in which traffic accidents took a 
toll in lives and property all out 
of proportion to the number of 
miles traveled and the number of 
vehicles on the road. 

Following the pattern of the 
highly successful IACP Brake Em- 
phasis program, in which 1,800,000 
motorists had brake checks by the 
police, the Police Traffic Safety 
Check was mapped. Again, as in 
the former program, the need to 
impress the public with the need 
for safe cars and safe driving was 





understood. And again the police 
found official approval and the co- 
operation of more than 200 organ- 
izations forthcoming. 

The support of your organization 
and of the others was enthusiastic 
and effective. It greatly magnified 
the activities of the police in the 
United States and Canada, and ex- 
tended the influence of the safety 
check to millions of persons who 
might not have heard of it. 

On behalf of the IACP, I thank 
you for the cooperation given by 
your organization, and for the per- 
sonal interest and effort of your 
staff. We believe your continuing 
interest in traffic safety will be an 
important factor in helping hold 
down traffic losses in the months 
and years to come.—Rosert E. Ra- 
LEIGH, Associate Director, Interna- 
tional Assn. of Chiefs of Police, 
Evanston, Il. 


A Mouthful 


George Slocum said a mouthful 
in his column of Aug. 12. If every 
radio commentator and every 
newspaper editor would copy this 
editorial, it would do this country 
a lot of good. Our young people 
need re-educating just as the Nazi 
kids do, only in a different way. 

It’s high time U. S. A. quit being 
Santa Claus at every turn. Even 
Santa Claus makes little boys be 
good before they get the gifts.— 
F. C. Fay, Lake Worth, Fla. 


Coming Events 


SEPTEMBER 
6-i—Clarksburg, W. Va. Annual meeting 
of Automobile Dealers Assn. of West 
Virginia. 
11-12—Milwaukee (H ote! Schroeder). 
National Tractor ing. 
11-13—Chattanooga. A nn ual convention. 
Tennessee Automotive Assn. 
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Out Front with 


.. a Ford Dealer delivers a new Ford car to 
its owner, he knows that the quality of every | 
part has been strictly, searchingly controlled. But he | 
also knows that is only half of the story. 









For Ford technicians and engineers believe that 
| quality-control of products is not enough. They 
al believe that the ways in which Ford cars are made 
| should be subject to the same careful procedure. 
That is why... 


So ORE 
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Ford Quality is Controlled Throughout 
the Manufacturing Process 







Ford engineers know that quality is determined by the whole —has led to many Ford-developed methods and the use of 
manufacturing process—from the careful selection of raw §_many new materials. For example, Ford continuous-process 
materials right on through to the finished product. And that’s glass-making, Ford Silvaloy bearings, Ford long-lasting synthetic 
the reason Ford devotes so much thought and time to the resin enamel, are a few of the many results of this approach to 
development of better ways of making things and better equip- the problem of true quality production. This way of working 





ment with which to make them. 





gives Ford customers greater value today, builds towards even 





This two-fold quality control—of product and process together greater value for tomorrow. 






FORD MOTOR COMPANY 
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Parts Price Ceilings 
Raised 15-26% 


WASHINGTON. — Increases in 
manufacturers’ ceiling prices for 
all automotive parts over their 
base date freeze prices were an- 
nounced last week by the OPA. 

The increases, all effective Aug. 
24, follow: 

All automotive parts except 
those listed below, 15 percent. 

Dump bodies and hoists, 24.5 
percent. 

General purpose anti-friction 
bearings, 12 percent. 

Fan belts, 17.3 percent. 

Radiator hose, 26.8 percent. 

Engine and engine parts, 15.5 
percent. 

In addition to the price increases 
for manufacturers, OPA removed 
catalog houses and trade name re- 
sellers who sell only standard parts 
which they buy from producers 
from coverage by the manufactur- 
ers’ price schedule and placed 
them under the regulation cover- 
ing distributors. This change will 


enable these resellers to raise their 
maximum prices like other distri- 
butors sufficiently to cover acquisi- 
tion costs and the discount or 
markup in effect March 31, 1946, 
for the distributive level in which 
they operate. 

Formerly, because of the simi- 
larity of these distributors to 
manufacturers in that they handle 


large quantities of automotive 
parts, they were considered as 
manufacturers and required in 


many cases to absorb increases in 
their suppliers’ prices. Last week’s 
action complies with the section 
of the Price Control Extension act 
of 1946 relating to maximum prices 
for wholesale and retail distribu- 
tors. 

OPA explained that during this 
year more than 200 manufacturers 
of automotive replacement parts 
have been given individual price 
adjustments. The 15 percent in- 
crease in the price of most parts 


is designed to enable producers to 
earn their base period return on 
net worth. It is based on individual 
price adjustments, data supplied 
by manufacturers intending to ask 
higher price ceilings and the in- 
dustry’s cost increase due to high- 
er suppliers’ 
creases, the agency said. 

Cost increases of parts manu- 
facturers for raw materials, fin- 
ished and semi-finished parts 
and wages have exceeded 15 per- 
cent, OPA said. Prices of such 
major production materials as 
steel, castings, forgings, stamp- 
ings, bolts, nuts, screws, screw 
machine products, wire and ca- 
ble have climbed materially. In 
addition, parts industry wages 
are nearly 35 percent higher 
than on Jan. 1, 1941. 

The increases are being granted 
on an industrywide basis instead 
of through individual adjustments 
to speed production of replacement 
automotive parts. OPA pointed out 
that production of new passenger 
and commercial cars has fallen 
far short of expectations, with the 
result that used vehicles must be 
repaired more frequently and the 
demand for repair parts is great. 

The industry doubled its 1941 
dollar sales volume last year but 
an acute shortage remains in many 


—— | 


and wage rate in- 





Over 600,000 persons have got | 


new cars—what happened to mine? 
I was supposed to be 26th! 
lines of replacement parts, OPA 
said. 

The larger increase granted 
manufacturers of dump bodies and 
hoists is based on data submitted 
by this industry, made up largely 
of single line firms. Since the firms 
are operating on a normal basis, 
they are entitled to a return on 
net worth equal to that earned in 
the 1936-39 base period. 

The 12 percent increase in the 
price of general purpose anti-fric- 
tion bearings is the same increase 
as was previously granted by the 
agency for all sales of these bear- 
ings except those made to and by 
automotive parts and vehicle man- 





More rubber, higher fuel consump- 
tion and expensive time-out for me- 
chanical repairs are a part of the 
price you pay for surplus dead- 
weight in either freight or passen- 
ger carriers. Trucks can easily be 
designed to convert some of that 
surplus weight into extra payload 
capacity. Buses can be built 
lighter with greater strength and 
safety. At the same time weight- 
savings in both types of vehicles 
will produce immediate dollar- 
savings in operation and mainte- 
nance—ton-mile and passenger- 
mile costs will drop substantially. 

Weight-reduction is no trade se- 
cret; it has been accomplished by 


many profit-wise fleet operators 
through proper design and the use 
of Mayari* R high-strength, low- 
alloy steel. 

Mayari R has almost double the 
yield point of carbon steel. It can 
be used in thinner sections and 
gages, thereby eliminating con- 
siderable weight, yet maintaining 
the required strength of body mem- 
bers. Deadweight savings of sev- 
eral hundred pounds are common. 
Often this saving in weight more 
than offsets the slight extra cost of 
Mayari R. 

Further, Mayari R has greater 
resistance to corrosion, abrasion, 
piercing and battering than does 


carbon steel. In the shop it pre- 
sents no fabricating problems— 
forming, cutting and welding are 
handled in the usual manner. 
Investigate the advantages of 
Mayari R. Write for new catalog 
containing detailed information 
and showing many applications. 


* Mayari rhymes with “fiery” 


BETHLEHEM STEEL COMPANY 
Bethlehem, Pa. 
On the Pacific Coast 


Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation 





Mayari R nehs 2 iplth.stinga longer Calllag 





ufacturers. It is based upon data 
obtained in a survey that resulted 
in the increase given other manu- 
facturers of these bearings and is 
designed to restore the industry’s 
1936-39 ratio of profit to net worth. 


Similarly, the 15.5 percent in- 
crease granted engine and en- 
gine parts manufacturers is an 
extension of a similar increase 
previously given manufacturers 
of internal combustion engines 
of over 1,200 rpms. and under 
3,000-cubic-inch displacement for 
their engines and replacement 
parts. These same manufactur- 
ers make and sell many auto- 
motive engines and replacement 
parts and are entitled to the 
same price increases, it was 
stated. 


The increases for radiator hose 
and fan belts affect only a few 
firms who perform part of the 
manufacturing operations on these 
products and who previously were 
required to absorb the 26.8 percent 
and the 17.3 percent increases in 
their suppliers’ prices. Now these 
sellers can pass on the increases 
by raising their ceiling prices for 
these products the same percent- 
age amounts as they pay their sup- 
pliers. 

Because resale prices of certain 
auto replacement parts for 1938 
or earlier model cars, which have 
been suspended from price con- 
trol at the manufacturers’ level, 
remain under control, manufactur- 
ers will be required to supply sell- 
ers of these products with sug- 
gested resale prices. 

In addition, OPA regional of- 
fices have been authorized to fix 
ceiling prices for sales of a manu- 
facturer of automotive parts whose 
total sales volume is less than 
$500,000 annually because these 
sales are usually confined to local 
areas. This new pricing procedure 
should speed action and relieve the 
national OPA office of part of its 
heavy administrative burden, the 
agency said. 






Bosch Directors 
Seek to Purchase 
U. S. Interests 


SPRINGFIELD, Mass. — Direc- 
tors of American Bosch Corp. are 
interested in keeping control of 
the industry’ in New England, if 
and when the government disposes 
of its present interests in the com- 
pany, Roger L. Putnam, a member 
of the Bosch board, has asserted. 

Putnam termed as “ridiculous” 
a suggestion that local business 
men, including himself, have tried 
to form a bloc to bid in on the 
stock, which the government will 
sell through the Alien Property 
Custodian. 

“I believe,” Putnam said, “it is 
a bigger deal than Springfield could 
swing,” adding that the transac- 
tion would involve deals running 
into millions of dollars. Putnam, 
former mayor of Springfield, con- 
ceded that this situation does not 
keep local men from entering a 
New England plant to keep con- 
trol of the company in this section. 


The rumor that Springfield men 
were forming the stock-purchase 
bloc spread when it was said that 
a corporation official, foreseeing 
brighter times ahead, tried to urge 
wealthy citizens to buy into the 
company stock to the extent of 
forming a controlling bloc in the 
company’s future business. 


Price Curb Off 
On Truck Rentals 


WASHINGTON. — Suspension of 
price control on rentals of buses, 
trucks having a gross weight of 
40,000 pounds or more, and smaller 
trucks used as tank trucks, gar- 
bage trucks, patrol wagons, snow 
plows and street sprinklers has 
been announced by OPA, effective 
Aug. 22. 

OPA explained that sales of this 
type of equipment were suspended 
from price control when it was 
found that the administrative 
burden of continuing control would 
more than offset all possible bene 
fits. The vehicles do not materially 
affect living costs or business costs 
and, when amortized, make up only 
a small part of the total cost of 
doing business, the agency said. 
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One Studebaker dealer spoke for all when he 
said: “What we're experiencing is far more than 
public acceptance... it’s public insistence on this 





and no other car!” 


In its first week, millions of people 


America’s first 
senuine, fully tested 


/ postwar car 
| vy 


Most sensational new-car introduction 





| 
jammed Studebaker showrooms to see 








in motoring history 


Yea 


4 





i You can see 


for yourself 


Staelale 





8 
From $62 Cut to $633 Boo st... 


New Prices Are Set 
On 5 Truck Lines 


(Continued from Page 1) 


the former ceiling for the 2%-ton|optional equipment, transportation 
truck with 136-inch wheelbase. costs, federal excise taxes, state 

White truck price increases aver- | and local taxes if any, and a charge 
age 11 percent and range from $180/for preparing and conditioning the 
to $495 higher for the entire line,| truck for delivery at retail. 
models in which will retail at list} Factory list prices, compared 
prices ranging from $1,710 to $5,600. | with the list prices before Friday’s 

Retail prices for the trucks will|action for typical popular models 
be the total of the factory list|of each of the five makes priced 
prices in the latest OPA orders,|with all standard equipment in 
plus legal charges for special and! both cases follow: 


CHEVROLET TRUCKS 
New 
List Price 


Former 


Type and Wheelbase List Price 


%-ton light delivery truck, 115-inch 
wheelbase, chassis, cab and box 

%-ton commercial truck, 123%-inch wheel- 
base, chassis, cab and box 

%-ton special commercial, 134%-inch 
wheelbase, chassis, cab and open express 

1%-ton heavy duty conventional, 134%-inch 
wheelbase, chassis and cab 

1%-ton heavy duty conventional, 160-inch 
wheelbase, chassis and cab 

2-ton heavy duty cab-over-engine, 
inch wheelbase, chassis and cab 

2-ton heavy duty conventional, 160-inch 
wheelbase, chassis and cab 

DODGE TRUCKS 


(All trucks listed include standard equipment, chassis and cab) 
Former New 


List Price List Price 
$ 813 
900 
981 
1008 
1165 
1199 
1179 
1213 
1247 
1324 
1541 
1588 
1500 
1541 
1625 
1754 


$ 784 
874 
970 
988 

1020 
1505 


1368 


Series 
wc 
WD-15 
WD-20 
WD-21 
WFA-31 
WFA-32 
WFM-35 
WFM-37 
WFM-38 
WFMA-35 
WG-42 
WG-43 
WH-46 
WH-47 
WHA-45 
WHA-48 


Type and Wheelbase 
%e-ton 116-inch 
%-ton 120-inch 
1-ton 120-inch 
1-ton 133-inch 
1%-ton 135-inch, dual purpose 
1%-ton 160-inch, dual purpose 
1%-ton 106-inch, C.O.B. ............ccceee. 
py Ge el ek ere re 
MONE BPPMINOEE, RIA Is 5 os ccc vewaccsccdius 
URGE, DUO PEMON, HAG. ook ees eceewnses 
1%-ton Special, 160-inch 
1%-ton Special, 178-inch 
2-ton 148-inch 
2-ton 160-inch 
2-ton 136-inch, dual purpose 
2-ton 178-inch, dual purpose 

FORD TRUCKS 

(All trucks listed include chassis and cab, 90 hp V-8 engine) 


Former 
List Price 


New 
List Price 
$ 838 
981 
999 
1034 
1199 
1228 
1264 


Series 
61C-81 
61Y-81 
61T-81 
618T-81 
611W-81 
61W-81 
618W-81 


Type and Wheelbase 
Light duty truck, 114-inch 
Light duty truck, 122-inch 
Heavy duty truck, 134-inch 
Heavy duty truck, 158-inch 
Heavy duty, cab-over-engine, 101-inch,.... 
Heavy duty, cab-over-engine, 134-inch .... 
Heavy duty, cab-over-engine, 158-inch .... 

GMC TRUCKS 





Series and 
CC-101 


Type and Wheelbase 


115-inch 
CC-302 
134%-inch 
CC-303 
160-inch 
1%-ton chassis with 1576 
135%4-inch 
1'4-ton chassis with 1576 
159%-inch 


CC-402 
CC-403 
CC-301 


AC-602 


1%-ton chassis with 1576 flat back cowl, 


New 
List Price 


44-ton chassis with 1576 flat back cowl, 


$ 621 
795 


1%4-ton chassis with 1576 flat back cowl, 


834 
flat back cowl, 

1287 
flat back cowl, 

1327 


1%-ton chassis with 1585 cowl and wind- 
shield, cab-over-engine, 
2%-ton chassis with 1502 flat back cowl, 


109-inch 946 


2868 


WHITE TRUCKS 


Model No. 
WA-20 
weight, 136 inches 
WA-22 
WB-20 


Description and Wheelbase 
Chassis, truck, 18,000 pounds—gross vehicle 


Chassis, truck, 21,000 pounds, 136 inches.. 
Chassis, truck, 19,000 pounds, with pressure 


New 


List Price List Price 


$2895 


3160 3420 


ventilating system, channel type bumper, 


etc., 136 inches ... 
WB-22 


2965 


Chassis, truck, 22,000 pounds with new 


ventilating system and other modifica- 


tions, 136 inches 
The complete list of net whole- 
sale prices and list prices for all 
models of Chevrolet, Dodge, Ford, 


Prices Boosted 
On Studebaker, 
Federal Trucks 


WASHINGTON. — Retail ceiling | 
prices for Studebaker and Federal 


To Study African Trade 


PASSAIC, N. J.—Harold Von 
Thaden, first vice-president of Rob- 
ins Conveyors, Inc., subsidiary of 
Hewitt-Robins Inc., has sailed for 
Johannesburg, South Africa, where 
he will spend several months 
analyzing and studying market 
conditions and distribution meth- 
ods. 


3620 


GMC and White trucks are includ- 
ed in the separate orders for each 
make issued today. 


trucks have been raised an aver- 
age of $77 and $96, respectively, 
effective Aug. 21, to comply with 
a requirement of the Price Control 
Extension Act of 1946, OPA an- 
nounced last week. 


The new maximum prices will 
increase Studebaker truck dealers’ 
margins an average of 6.7 percent 
and raise Federal truck dealers’ 
margins an average of 5.4 percent. 


No change was made in the pre- 
paring and handling charges that 
have been allowed dealers selling 
Studebaker trucks and Federal 
trucks. However, OPA’s position 
as to the established charge in ef- 
fect for retailers during the peace- 
time period, will be announced 
shortly. 


Winners Feature 
Sweep Fenders, 


Rear Engine 


DETROIT.—The “small fry” of 
today want the automobiles of to- 
morrow to have the streamlining 
of a fighter plane, perhaps a rear 
engine, pushbutton door handles, 
and more visibility. 

’'Teen-age members of the Fisher 
Body Craftsman’s guild envisioned 
these and numerous other innova- 
tions when they built award-win- 
ning miniature cars for the guild’s 
competition this year. 

One $4,000 national scholarship 
winner, Vincent J. Rauth, a 19- 
year-old York (Neb.) farm youth, 
entered a miniature car with a rear 
engine cooled by radiators built 
into the forward part of the back 
fenders. His model also features a 
curved windshield, nearly complete 
visibility in all directions, and im- 
pressive sweep-around bumpers. 

A rear engine with the same type 
of radiators was incorporated into 
the prize-winning entry of Virgil 
Max Exner jr., 13, of South Bend. 
The rear fenders themselves closely 
resemble air foils. They extend be- 
yond the body and are protected 
by separate bumpers. 

The third model that earned a 
$4,000 scholarship emphasized con- 
tinuity of line. The hood and front 
fenders were joined together with- 
out depressions and nearly iden- 
tical design was employed for the 
rear fenders and back of the body. 
The model was built by Robert J. 
Hartlieb jr., 16, of Allentown, Pa. 

Charles Clayton Bradley, 14, of 
South Bend, designed a _ body 
sweeping from a high point in the 
front downward to the rear. Brad- 
ley included a cooling system of 
turbine construction for his rear 
engine model, which won a second 
place scholarship amounting to 
$2,000. 

Fenders extending the length of 
the body in unbroken lines fea- 
tured the $2,000 scholarship award 
model built by David Wayne Whit- 
man, 18, Jackson, Mich. Whitman’s 


|ear had a conventional front en- 


gine drive. 
All five winners plan careers in 
car designing or engineering. 


Ford Names Lee 
To Truck Post 


DEARBORN.—Promotion of Da- 
vid W. Lee to assistant truck sales 
manager for Ford has been an- 
nounced by J. R. 
Davis, vice-presi- 
dent in charge of 
sales and adver- 
tising. Lee had 
been _ handiing 
truck advertis- 
ing. 

Lee worked 
with Chrysler en- 
gineering divi- 
sion until 1937, 
then was promot- 
ed to sales engi- 
neer of the 
Dodge truck division. More recent- 
ly, he managed the sales engineer- 
ing and sales promotion depart- 
ments of Chrysler’s fleet sales di- 
vision. 


Fort Wayne Assn. 
Reelects Marker 


FORT WAYNE, Ind.—Carl 
Marker was reelected president; 
Millar Smith was elected secretary, 
and Denzil Webster, treasurer, at 
the annual meeting of Fort Wayne 
Auto Dealers’ Assn. last week. 
Named to the control committee 
were Marker, Harry Horn, Jack 
Place, Frank Goral, Ora Brant and 


ba 


David W. Leo 


|Gaylord Van Der Veer. 


A resolution was passed support- 
ing the formation of a national 
association to ensure good busi- 
ness practices within the industry, 
repudiating the activities of a few 
“fly-by-night” operators. 


Robinson Dealership Hit 


By $200,000 Fire 
PHILADELPHIA.—A _ three- 
alarm fire swept through a part 
of the David T. Robinson dealer- 
ship, 4733 Chestnut St., last week, 
engulfiing a storeroom containing 
$200,000 worth of parts and tires, 
burning two new passenger cars 
and seven other 
employes fled to safety. 
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Teen-Age Craftsmen... 


NINE EXPERT teen-age craftsmen are shown here holding model cars and Napo- 
leonic coaches that won university scholarships aggregating $32,000. The youths sub- 
mitted the best models entered from all over the United States in the Fisher Body 
Craftsman’s Guild model building competitions this year. Left te right, front row: 
T. P. Archer, general manager of Fisher Body; Walter Edwin Roth jr., 18, Detroit; 
Roger H. Ocetting, 14, also of Detroit; Leo C. Peiffer, 17, Cedar Rapids, Ia.; Eugene 
Schwietz, 15, St. Paul, Minn., and W. S. McLean, secretary of the Fisher Body Crafts- 
man’s Guild. Back row, left to right: David Wayne Whitman, 18, Jackson, Mich.; 
Vincent J. Rauth, 19, York, Neb.; Robert Joseph Hartlieb jr., 16, Allentown, 
Virgil Max Exner jr., 13, South Bend, Ind., and Charles Clayton Bradley, 
of South Bend. 


Pa.; 
14, also 


C. E. WILSON, chief executive officer of General Motors, carefully weighs his com- 
ments on the merits of two model cars declared co-winners in the 1946 competition 
of the Fisher Body Craftsman’s Guild. Torn between the thinking of an engineer and 
that of a futuristic stylist, represented respectively by Robert J. Hartlieb, 16, of 
Allentown, Pa., and Virgil Max Exner jr., 13, of South Bend, Ind., the president of 
the corporation sponsoring this educational foundation took time out to explain the 
relative values of the two cars entered by these youths, whose imagination and ability 
in craftsmanship were so close that the board of judges declared the models of equal 


vehicles. Fifty | 


merit. Result—duplicate awards of $4,000 each in university scholarships. 


Guild Picks Winners 


9 Teen-Agers Awarded University Scholarships 
At Dinner Climaxing Model Contest 


By Mac Gordon 
Staff Writer 

DETROIT.—Months of toil and 
suspense came to a victorious cli- 
max last week for nine teen-aged 
youths, who were acclaimed as the 
national winners of the first post- 
war competition of the Fisher 
Body Craftsmen’s Guild. 

With many industrialists, scien- 
tists and educators looking on, the 
winners received awards at the 
guild’s annual scholarship award 
dinner here. Each was given a cer- 
tificate entitling him to a scholar- 
ship at a university of his choice. 

C. E. Wilson, president of Gen- 
eral Motors, and C. F. Kettering, 
vice-president in charge of GM 
research, paid tribute to the nine 
who emerged victorious and to the 
24 other regional winners whose 
entries lost out. 


Wilson pointed to the contests 
as an indication that opportu- 
nities in the U. S. are now great- 
er than at any time in the last 
50 years. 

Five of the winners had entries 
in the model car division of the 
competition, and four were among 
those vying for miniature Napo- 
| leonic coach honors. Ordinarily 
eight winners are selected, but this 
year the judges awarded two top 
scholarships for the junior section 
in model car design. 

Parallel contests were held in 
each division for junior boys, aged 
12 to 15, and seniors, aged 16 to 19. 
Equal scholarships were issued to 
the nationa) winners and runners- 
up in each section. 


A 12-man board of engineers 


and scientists selected the winners 
shortly before the dinner. The list 
of winners follows: 

Napoleonic Coach—$5,000 senior 
scholarship, Leo C. Peiffer, Cedar 
Rapids, Ia.; $3,000 senior scholar- 
ship, Walter E. Roth jr., Detroit; 
$5,000 junior scholarship, Roger H. 
Oetting, Detroit; $3,000 junior 
scholarship, Eugene Schweitz, St. 
Paul, Minn. 

Model Car—$4,000 senior scholar- 
ship, Vincent J. Rauth, York, Neb.; 
$2,000 senior scholarship, David W. 
Whitman, Jackson, Mich.; $4,000 
junior scholarships, Virgil Max 
Exner jr., South Bend, and Robert 
J. Hartlieb jr., Allentown, Pa.; 
$2,000 junior scholarship, Charles 
C. Bradley, South Bend. 

One of the regional winners 
who received a free trip to De- 
troit for the event was Jean L. 
Carson, the son of Clyde L. Car- 
son, a GM dealer at Borger, Tex. 
Jean’s regional runnerup was 
also brought to Detroit, because 
of a special rule providing dupli- 
cate awards in the event of vic- 
tories by sons of GM employes. 

A total of $75,000 in cash awards 
and scholarships was presented to 
regional and national winners this 
year. Since the inception of the 
contests in 1930, Fisher Body has 
expended $250,000 on scholarships 
alone. . 

The names of the national win- 
ners were announced by Dr. 
George J. Fisher, national Boy 
Scout commissioner and honorary 
president of the guild. T. P. Arch- 
er, general manager of Fisher Body 


| division and president of the guild, 
presided. 
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Whatever your hauling requirements ... large or small, 


OM Worle © on <« 


heavy or light . . . GMC’s wide range of models from 
¥4 to 20 tons offers you the exact kind of trucks you need 
to do your job. Postwar GMC pick-ups, panels, stakes, 
platforms and tractor units are the best GMCs ever 
built. They have engines of the same basic design as 
the famous “270” which powered nearly 500,000 GMC- 
built Army trucks. They boast heavier frames and 
axles, sturdier clutches and transmissions and bigger 
brakes, in addition to such prewar GMC advantages 
as Turbo-Top Pistons and Recirculating Ball-Bearing 
Steering. GMCs are all-truck built to deliver peak 
power, performance and economy. They’re built for 
your business. Get all the facts and you’ll get a GMC! 


GASOLINE - DIESEL ~nnnna 


<P aa =. = SO. wy. UB 


GAC TRUCK © COACH DIVISION - GENERAL MOTORS 
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Capacity at Peak, 
But Shortages Cut 


Aluminum Yield 


PITTSBURGH.—The nation’s t9- 
tal aluminum production capacity, 
although now largely reconverted 
to a soundly economic basis, is 
still four times as large as in the 
peak prewar year, according to 
George R. Gibbons, senior vice- 
president in charge of sales for 
Aluminum Co. of America. 


Despite this increased produc- 
tion capacity, however, shortages 
in supply of many semi-fabricated 
and finished aluminum products 
exist, and will continue to exist 
for some time to come, he said. 

The fact that there are short- 
ages despite the vast national ca- 
pacity is explained, according to 
Gibbons, because strikes, slow- 
downs, material shortages, rising 
costs, and other related factors 
added to the delays of the recon- 
version process, have retarded pro- 
duction. 

Gibbons stated that actual alu- 
minum production sinve V-J day 
will probably show a total consid- 
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THE LAYING AND THE blessing of the foundation stone for the new $3,000,000 
General Motors assembly plant at Port Elizabeth, South Africa. The new plant will 
have a capacity of 18 units an hour compared with 12 in the present factory, accord- 
ing to M. 0. van Sandwyk, sales promotion manager, General Motors South African, 
Ltd. Participating in the ceremony were N. C. Tuxbury, managing director; the 
Lord Bishop of Grahamstown and the mayor of Port Elizabeth. 





erably below the full economical 
capacity of the whole industry. 
The reason for this, he explained, 
is that while Alcoa’s plants have 
been in production throughout the 
past year except during strikes, 
the war-built government-owned 
plants, recently taken over and be- 
ing operated by competitive pro- 
ducers, require several months to 
come into full production. s 

“It is understood that rapid and 


In Baltimore especially, 


That's why you'll find the best- 


motor fuels, 


efficient progress is being made in 
this direction,” he said, “and that 
shortly the actual production of 
aluminum by the whole industry 
will closely approach or perhaps 
equal the nation’s total theoretical 
production capacity.” 


Martin to Move Soon 


Martin Motors (Chrysler), Rusk, 
Tex., will shortly occupy its new 
building. 






FOR FACTORY 


Engineering Personnel 
At a Premium 


By A. H. Allen 






CURRENTLY appearing in newspapers are increasing 
numbers of both display and classified advertisements from 
leading motor companies, seeking “senior designers, major 
layout men, body designers, layout draftsmen” and similar 
personnel skilled in making major design layouts of automo- 

——— 


tive units. The sudden rush 
of such appeals might nor- 
mally be thought to be indica- 


tive of the approach of new model 
engineering work; but as the situa- 
tion now stands there will be no 
such engineering work of any 
major proportions in connection 
with the 1947 models to go into 
production late this year or early 
next. The obvious conclusion is 
that programs for 1948 creations, 
which are expected to embody 
many changes of significant pro- 
portions, are about to get under 
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MANUFACTURER WHO 
WANTS TO BE... 


winners go together. 


selling cars, 


tires and accessories of every 


kind backed by regular schedules in the 


News-Post — No. 


than 19 years. 


1 in the 6th city for more 


To make your Product Ist in 


the 6th — and keep it there — be sure it’s 
Supported by advertising in the newspaper 


that puts your story into more Baltimore 
homes than any other. 





























































way, and the 
automobile com- 
panies find them- 
selves shorthand- 
ed engineering- 
wise. 

The amount of 
detail to be han- 
dled, drawings to 
be made, tem- 
plates, specifica- 
tions and what- 
not in connection 


A. H. Allen with an _ impor- 
tantly revised 
automobile is staggering, and it 


takes competent personnel to han- 
dle this work. For the past five or 
six years there has been no great 
pressure for this type of help and 
many of the skilled designers have 
drifted away into other industries. 
Now the demand is surging back, 
and employers are finding it most 
difficult to locate suitable talent. 
The expert layout man does not 
get that way overnight. He comes 
up the hard way, often spending 
many years at comparatively low 
pay, for there is not much glamor 
attached to the task of bending 
over a drawing-board all day, and 


| there has customarily been an 


ample supply of designers. Today 
the situation borders on the crit- 
ical, and about the only way to 
attract what talent is available 
is to wave the lure of high pay. 
You can be sure it is being 
waved. 

The same thing will happen when 
major tooling and die programs get 
under way, except that it will prob- 
ably be even more difficult to ob- 
tain the skilled craftsmen needed. 
Many of the captive tool shops in 
the automotive industry have hung 
onto their skilled help by means of 
any expedient conceivable. As one 
observer expressed it, “They will 
even pay the boys $3 an hour to 
play checkers when there is no 
| work to be done, just to hang onto 
|them when the programs come 
| along.” 

According to present planning, 
the 1948 models will be starting 
down assembly lines about a year 
hence, so it is not too soon to be 
worrying about engineering person- 
nel required to handle the detail 
involved in putting them together 
on drawing paper. The tooling pro- 
grams should be coming out by 
December or January. 

cd * * 


FLASH (from an anonymous 





correspondent in San Pedro, Calif., 
anent this writer’s recent observa- 
tions on the car-hungry public): 
Los Angeles used car dealers are 
paying $2,100 for ’46 Chevrolets. 
This is no hearsay. Check for your- 
self. 

Will you please reserve us a bed- 
room on the Super Chief, leaving 
at once! 


/ a 
Less Imposing’ 
De Gaulle Swaps Gift Cadillac 


For 3 Smaller Models 


PARIS. — Former President 
Charles de Gaulle has traded a 
luxurious Cadillac, presented to 
him in 1944 by U. S. Chief of Staff 
Eisenhower as a personal gift, for 
three smaller French cars, accord- 
ing to a Paris dealer. 

Walter Watney, the dealer, said 
he had accepted the Cadillac in 
trade for a 16-hp Delahaye, a 13-hp 
Hotchkiss and an 11-hp Citroen. 

“M. de Gaulle has extremely sim- 
ple tastes and asked me if I would 
exchange the Cadillac for some- 
thing less imposing,” Watney said 

The French war hero has do- 
nated the Delahaye to a relief 
agency, but is keeping the Citroen 
for himself and the Hotchkiss for 
his wife, Watney said. 


There are profit-making opportunities 
in AN Want Ads. See inside back cover 
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K KaISER SPECIAL 


pon PRODUCT OF KAISER-FRAZER 


ONLY ONCE in a decade comes a distinctly 
new trend in automobile styling—a trend so 
clearly in accord with public preference that 
itis only a matter of time until all others 
fall into line. The KaIsER SPECIAL and the 
FRAZER, America’s first 1947 motor cars, have 
set a new trend in body styling, passenger 





POSTWAR STYLING: 


BUILT AT WILLOW RUN 


comfort and driver convenience that will be 
reflected in other automobiles in the years 
to come. Dealers are being supplied rapidly. 


TE. SS 
KAISER-FRAZER CORPORATION TS NOGRAHAM- PAIGE MOTORS CORPORATION 
: KS 


WILLOWRUN, MICHIGAN 
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Insurance Hike 
Another Rate Boost Seen 
By Wis. Officials 

MADISON, Wis.—A further in- 
crease in auto insurance rates is 
probable if highway accidents and 
auto property damage costs con- 
tinue to rise, according to officials 
of the state insurance department. 


Most Wisconsin insurance firms 
applied for and obtained approval 
of rate increases last May, which 
amounted to about 25 percent and 
which restored premiums to the 
prewar level. Rates had been cut 
during the war because of the lim- 
itations on auto use and the lower 
exposure of cars to accidents and 
damage. 

The cost of repairing damaged 
automobiles is steadily rising, a 
spokesman for the state insurance 
department noted, and as a result 
further applications from _ insur- 
ance carriers for rate revisions are 
expected. 

Under the new Wisconsin safety 
responsibility law, which requires 
all motorists in case of accidents 
to prove their ability to cover dam- 
ares, about 85 percent of automo- 
bile owners have been found to 





APPROXIMATELY 100 NASH body repair men and insurance adjusters attend-d 


the recent school at Isaacson Garage & Motor Sales, 
reports that the reaction of the insurance men was 


Chicago zone manager, 
favorable and enthusiastic.’’ 


carry insurance. The others are 
bonded, or are ignoring the finan- 
cial responsibility requirement. 


Three New Dealerships 


Incorporate in Houston 


The formation of three new deal- 
erships in Houston, Tex., was an- 
nounced last week. They are: Ave- 


Chicago. Ralph Kelly, Nash 


**very 


nue Motors. Incorporators are Tom 
and Julia V. Tirado and F. T. Sims. 
Burkett Motors, was incorporated 
by Harry J. Burkett sr., Mollie 
Mae Burkett and Harry J. Burkett 
jr. Southern Motors Co. was incor- 
porated by R. L. Giles, Nell Giles 
and Sam H. Montgomery. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 





Grit Auto Survey 


Poll Shows Greatly Increased Demand 
For Trucks in Small Towns 


WILLIAMSPORT, Pa. — Grit’s 
1946 readership poll shows a great- 
ly increased demand for trucks in 
“small-town America.” 

While 84,605 of the 571,657 Grit 
families now own trucks, 143,485 
plan to buy a truck when available. 

For comparison, 417,881 fam- 
ilies now own cars and 382,438 
want them as soon as they are 
available. 

The bulk of Grit’s circulation, 66 
percent, is in places of under 1,000. 
Projections are based on 21,359 re- 
plies received to a questionnaire 
carried in Grit, a weekly. 


Present ownership of cars is 31.8 
percent Ford, 27.1 Chevrolet, 12.7 
Plymouth, 5.6 Dodge, 4.2 Pontiac, 
3.7 Buick, 3 Oldsmobile, 2 Hudson, 
1.7 Nash, 1.5 Studebaker, 1.4 Chrys- 
ler, .9 DeSoto, .7 Packard, .7 Willys 
and 3 miscellaneous. 


Buying preferences are 30.5 per- 
cent Ford. 28.4 Chevrolet, 8.2 Plym- 
outh, 6.9 Buick, 4.7 Dodee, 4.7 Pon- 
j tiac, 3.2 Oldsmobile, 2.2 Nash, 2.2 


| LCOA atuminun ‘ 
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MER CAL FORM 


Chrysler, 1.8 Studebaker, 1.4 Hud- 
son, 1.2 Mercury, 1 DeSoto, .9 Kais- 
er-Frazer, .9 Packard and 1.8 mis- 
cellaneous. 

Thus, while the top three held 
their positions (although with 
Chevrolet moving up a little in 
percentage points and Ford and 
Plymouth dropping a little), 
Buick moved up from sixth to 
fourth place, Dodge dropped 
from fourth to a tie with Pon- 
tiac for fifth, Nash up from ninth 
to eighth, Chrysler from eleventh 
to ninth and Hudson down from 
eighth to eleventh. 

Ownership of trucks is 33.8 per- 
cent Ford, 31.3 Chevrolet, 10.3 
Dodge, 8.7 International, 5.2 GMC 
and 10.7 miscellaneous. 

Preference is 37.6 Ford, 28.4 
Chevrolet, 11.9 Dodge, 8.7 Inter- 
national, 7 GMC, .9 White, .7 Jeep, 
.7 Plymouth, 5 Diamond T, 5 
Mack, .5 Studebaker and 2.6 mis- 
cellaneous. 


Rigdon to Head 
Packard Region 
Based at K. C. 


DETROIT.—Advancement of E. 
P. J. Rigdon to Packard south- 
western regional manager and H. 
R. Whitmore to Dallas zone man- 
ager of Packard Motor Car Co. 
of Texas has been announced by 
L. W. Slack, vice-president and 
general sales manager. 

In his new position, Rigdon as- 
sumes management of a newly- 
established Packard regional of- 





H. R. Whitmore E. P. J. Rigdon 
fice being completed in Kansas 
City at 2735 Main St. Zones in the 
region are Kansas City, Dallas and 
St. Louis. 

Rigdon started in the automo- 
tive sales field in 1926 as a retail 
salesman, and advanced to execu- 
tive capacities, including assistant 
regional manager prior to join- 
ing Packard of Chicago as city 
manager in 1937. With Packard, 
he has served as a special repre- 


| sentative on dealer organization in 


western states, as Detroit regional 
manager and as Dallas zone man- 
ager. 

Whitmore, who succeeds Rigdon 
at Dallas, entered the industry in 
the truck sales division of Inter- 
national Harvester in 1922. Prior 
to joining Packard, he was re- 
gional OPA rationing executive in 
Dallas, in which capacity he di- 
rected all rationing programs in 
the area, including work carried 
on by 13 district offices. 


Materiel Show 
Planned by AAF 


WRIGHT FIELD, O.—To facili- 
tate the exploitation of captured 
enemy aeronautical equipment and 
data, Air Technical Intelligence 
has arranged a symposium Sept. 
9-13 at Air Material Command 
headquarters here. Attending will 
be scientists, engineers, and tech- 
nicians who have expressed par- 
ticular interest in such equipment. 

The meeting is one of a series 
intended to give representatives of 
American industry, agencies, and 
institutions opportunity to partici- 
pate in technical studies, discus- 
sions, and close-up inspections of 
equipment in which they are par- 
ticularly interested. 


Taylor Elected 


Dan Taylor, formerly general 
manager of O’Neill Motor Corp., 
Buffalo, has recently been made 
vice-president, Geo. O’Neill, presi- 
dent, announced. Taylor will con- 
tinue to serve as general manager. 
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Put these facts together and you will have another 
important reason why the Chevrolet franchise is the 


MOST DESIRED FRANCHISE 


in the industry 


PARTS ANDA 


In addition to the tremendous demand for new Chevrolet cars and trucks .. . 


CHEVROLET DEALERS’ PARTS, ACCESSORIES 
AND SERVICE BUSINESS ALONE 


exceeds the total business from all sources of many other automotive dealer 
organizations.* Small wonder that dealer after dealer will tell you the Chevrolet 


franchise is the most desired franchise in the industry. 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


s 
“This statement based on actual figures for the full year 1945. 


pm fo on 
Ah CHEVROLET 



































JOHN O'DONNELL, sports editor and founder of the ‘‘Dear Joe’’ letters to service- 
men column in the Davenport, Ia. Democrat, was, he said, ‘‘downed for the count’’ 
when he was presented with a new 1916 Hudson sedan as a gift from his admirers 
and former servicemen at a ‘‘Dear Joe’’ party held as part of Iowa’s Centennial Cele- 
bration. Left to right are O'Donnell. his wife, his mother and Dr. Eddie Anderson, ! 
University of Iowa football conch, who presented the keys of the Rew car which was | 
delivered by Coughlin Sales Co., Davenport. 


CANDA QUIZ 








CANDA CLOTH 


—STYLISH 
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—Auto Advertising— 


At Local Level 
. ++ Racket... Spirit 
By Bob Finlay 


Because “public opinion is local,” 
making friends for industry is a 
job that begins at home, the Bu- 
reau of Advertising, American 
Newspaper Publishers Assn., de- 
clares in a booklet on plant-city 
advertising issued last week to its 
1,054 member newspapers. 

The booklet is titled “Plant-City 
Newspaper Advertising in Peace- 
time — How Companies Use It to 
Make Employes and Neighbors 
Into Friends and Supporters.” It 
contains reproductions of 35 typi- 
cal plant-city newspaper advertise- 
ments. 


Racket 


A blackmailing racket against 
manufacturers is charged by the 
Brand Names Research Founda- 
tion in seeking tighter restrictions 
on disposal of war surplus stocks. 


Mr. Harry M. Williams, Pres. H. M. Williams Co. Inc., 
Studebaker distributor, Broadway & 56th Street, New York, N. Y. 


QUESTION: The brilliant styling of the 1947 Studebaker—for which you are 
a distributor—no doubt excites a lot of favorable comment. Does the 
canda cloth upholstery in these smart cars earn some of the comment? 


ANSWER: Yes indeed. After the car buyer or prospect has looked over 
Studebaker’s smart exterior lines and steps inside the car—then the rich 
stylish upholstery catches his eye. It looks luxurious and sits comfortable 
too. And since canda cloth always wears very well we know that it makes 
for eventual clean, good-value resales. 


—CLEANS EASY 


MADE BY COLLINS & AIKMAN CORPORATION, NEW YORK 


— WEARS WELL 


Derby, is the same paper that 
showed such an amazing rise in 
auto advertising linage a short 
time ago. The Journal was started 
a couple of years ago to put the 
spark of competition into the San 
Diego newspaper field. Looks like 
it’s doing that. 


Off With His Head 


GM almost lost its public rela- 
tions head, but it was all in fun. 
During the award ceremonies in 
the Fisher craftsman contest, Paul 
Garrett was the victim of Russell 
Swann, master of magic and com- 
edy. Garrett took it all in good 
spirit although he did look a little 
worried when Swann started to 
sing a swan song as he sawed. 


The foundation reports that some 
manufacturers are being black- 
mailed into buying back damaged 
goods at prices as much as 50 per- 
cent greater than the Army and 
Navy paid for them. Veterans are 
used as fronts for brokers in buy- 
ing the stocks from the govern- 
ment disposal agency, it is claimed. 

The manufacturers buy the goods 
back from the unscrupulous deal- 
ers in order to prevent it being 
placed on the market and injuring 
the name of their products. WAA 
has refused to let makers of name 
brand products buy back dam- 
aged goods directly in order to 
keep damaged goods off the mar- 
ket. 


Koppers 


Announcement of the consolida- 
tion of all public relations and ad- 
vertising activities of Koppers Co., 
Inc., into a new unit to be called 
the public relations section, and 
appointment of Robert H. McClin- 
tic as director of public relations, 
has been made by Gen. Brehon 
Somervell, president. 

All advertising agencies serving 
the various divisions of Koppers 
are to work directly with the new- 
ly established public relations sec- 
tion which will function as a staff 
section in the president’s offices, 
Gen. Somervell stated. 

Ralph Winslow, who has been 
advertising manager for the last 
year, was named assistant direc- 
tor of public relations. New ap- 
pointments to the staff include 
Richard C. Carr and Norman L. 
Park. 





Spirit 
The San Diego Journal, whose 
entry won the Chevrolet Soapbox 


Race 


Perfect Circle Co. will sponsor 
a radio broadcast of the 1946 Gold 
Cup race, speedboat classic which 
will be run Labor Day on the 
American side of Detroit’s Belle 
Isle. This will be the first time the 
race will be aired as a sponsored 
radio broadcast. It will be the 
thirty-ninth running. Perfect Cir- 
cle is dedicating the race to the 
“Doctors of Motors”’—the mechan- 
ics who keep engines running. 


Harvest Song 


Jimmie Melton will be singing 
for International Harvester in its 
new radio program starting in Oc- 
tober. 


Names 


Roy W. Hudson has joined the 
Detroit division of Brooke, Smith, 
French & Dorrance, Inc., Detroit 
and New York advertising agency, 
and will handle production on sev- 
eral of the agency accounts. 

Beverley George Ellis has joined 
Geyer, Cornell & Newell, Inc., as 
an associate art director, H. W. 
Newell, executive vice-president, 
has announced. Prior to his mili- 
tary service, Ellis was an art di- 
rector with Clement Saila Co., Ltd. 
of Toronto. 

Robert F. G. Copeland, who re- 
signed recently as Detroit man- 
ager for Kudner, has joined Bat- 
ten, Barton, Dur- 
stine & Osborn, 
Inc., as Detroit 
manager. BBD & 
O has the DeSoto 
account. His 
headquarters are 
in the Book 
building. 

Copeland is the 
immediate past 
president of the 
Adcraft Club of 
Detroit and is a 
director of the 
Advertising Federation of Amer- 
ica. He is also chairman of the 
Adcraft committee for the coming 
Community Chest drive. 

Appointment of Howard J. Silbar 
as coordinator of advertising and 
public relations for Lear, Inc., has 
just been announced. Silbar_ will 
assume the duties of Jean H. Du- 
Buque, who has already left Grand 
Rapids to become new director of 
aviation for the city of Dallas, Tex. 


William L. Miller has rejoined 
Brooke, Smith, French & Dorrance, 
Inc., where he will handle produc- 
tion of several accounts. Miller first 
joined BSF&D in 1936 and returns 
after two years in the Army. 


Curtis C. LeWald has joined the 
creative staff of Ruthrauff & Ryan. 
LeWald has been with Batten, 
Barton, Durstine & Osborn and 
Campbell-Ewald Co. 














Bob Copeland 
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There are three very good reasons behind the confidence— 
and forward-looking enthusiasm—of today’s Oldsmobile dealer. 
First, there is Oldsmobile itself, America’s oldest motor car 
manufacturer, with a tradition of dependability and progressive- 
ness that goes back nearly half a century. Second, there is the 
association with General Motors—with all its vast facilities for 
production and research, and its unequalled reputation for 
quality. And finally, the Oldsmobile dealer knows he is part of 
a forward-looking organization—one that is traditionally a step 
ahead of competition with the newest and best in driving. 
Take the case of Hydra-Matic Drive. It has been called the 
greatest selling feature in the industry—and Oldsmobile dealers 
have had it, exclusively in their price class, for over seven years! 

















OLDSMOBILE 


wy GENERAL 


AMERICA’S OLDEST MOTORS ‘Tl AMERICA’S MOST MODER! 
MOTOR CAR MANUFACTURER WAY TO DRIVE 


Yea w 
— / 


Today’s new Oldsmobile affords a fine example 
of how Oldsmobile products consistently have 
what it takes to please the buying public. Smartly 
tailored and smoothly streamlined in appearance, 
this great car has been widely acclaimed as a Style 


Leader. Owners praise its performance, its econ- 
omy, its handling ease. And, of course, automobile 
enthusiasts everywhere are saying that Hydra- 
Matic Drive—the truly modern, truly automatic 
drive—makes Oldsmobile the smart buy of the year, 





















A GENERAL MOTORS QUALITY CAR 
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On Wall Street... 








Key to Auto Securities 
Seen in ’47 Conditions 


By Dana Stuart 
Staff Correspondent 
NEW YORK.—Prices of the 
shares of automotive companies 
are not made in Wall Street. They 
are made in Detroit and in a myriad 
of other cities in which automo- 
biles, parts and accessories are 
produced. And last, but not least, 
the value of investments in the 
automotive industry is determined 
in no small] measure by develop- 
ments in Washington, D. C. 


With this in mind, representa- 
tives of financial houses and large 
investors, including the investment 
trusts, in recent months have been 
making pilgrimages to the manu- 
facturing centers to find out, if 
they can, when the production of 
cars and trucks will reach normal 
levels. 


They also want to know if the 





Stock Price Averages 
Latest Preeed’g Year 


Week Week Ago 
10 car, trucks .... 40.40 40.95 38.00 
10 parts, access. .. 41.00 41.55 37.35 
5 tire, rubbers.... 67.20 67.70 50.50 


25 automotives - 46.04 46.54 39.50 





output is on an even keel. The 
stock market early in the year 
gave a signal that all was not 
well on the horizon by declining 
sharply and swiftly. It made a 
slow recovery and by the end 
of May had regained the lost 
ground and reached a new high 
for the bull market. 


Since then, however, the trend 
has been downward, although in- 
dustry in general has been mak- 
ing some gains in production. The 


manufacturers have any hopes |movements in stock prices, how- 


of making money 


when their | ever, 


have not been decisive in 
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recent weeks and Wall Street dur- 
ing those weeks has taken advan- 
tage of the quietness to send out 
its envoys for as much first-hand 
information as can be obtained. 

As to Washington, the tendency 
in the Street is to await the No- 
vember elections, while keeping an 
eye on the various state primaries 
that may give some hint of the 
direction of the political wind. 

Although automotive stocks 
have, in the average, fared some- 
what worse than the stock market 
as a whole, there has been no out- 
standing weakness. This apparent- 
ly is because the word brought 
back from the production front at 
least encourages the hope that op- 
erations in 1947 will be satisfac- 
tory. If share prices were being 
determined by the earnings out- 
look for 1946, they undoubtedly 
would be substantially lower than 
now. 


The market appears to be plac- 
ing greater weight on the large 
demand that exists for cars, a 
demand that Wall Street believes 
can’t be filled in less than two 
or three years, than on 1946 
operations. 

If the confidence in this demand 
is shaken, however, the unfavor- 
able outlook for 1946 as a whole 





EXCEPTIONALLY ARTISTIC treatment of a three-car showroom has been accom- 
plished by Faddis Motor Co. (Chrysler), 62nd Terrace and Main St., Kansas City. The 
pentagonal window gi.es the affect from the street of looking into a show-case. The 


lighting system also is novel. 


(with respect to earnings for the 
full year) might easily be reflect- 
ed by a marking down of auto- 
motive share prices. 

The labor situation also is be- 
ing carefully watched. There is a 
growing belief that motor car 
prices are approaching the limit 
the public will pay, even in the 
face of the great need for cars. 
If still higher wages must be paid, 
investors may conclude that if pro- 





Here's where 


N MAKING THE MAP 


Crescent farmers meet to sell... 


and to buy! 


illustrated here, we nearly ran 


out of pins . .. because there are so many marketing 


centers in Fe Golden Crescent states of Michigan, 
Ohio and Pennsylvania ... 2,342 of them ...an average 
of 781 per state, as against the U. S. average of only 


349 per state. 


; This means that the rich farm lands of Fe Golden 
Grescent are surrounded by near-at-hand marketing 
centers where farmers sell their goods... and buy yours. 

Because of short hauls, the cost 


of getting Golden Crescent farm 
products to market is low . . . more 
of the consumer’s dollar goes to the 
farmer... 


and he has more cash to 





spend for the manufactured, advertised goods he wants. 
The three million farm folks in this great marketing 
area earn their money in rural pursuits—but their 
tastes and buying habits are practically surburban. 
They know what they want, and they have money 
to pay for that long list of needs. 


The Golden Crescent is a ready, able-to-buy market 


for you. And you can economically cover that market 


... Teaching 7 out of every 10 Golden Crescent farm 
families ... by using only three publications. 


These are the well-thumbed, 


well-read, well-trusted 


farm papers, MICHIGAN FARMER, OHIO 
FARMER and PENNSYLVANIA FARMER. 
Look into this lucrative, concentrated market now! 


The Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 


Copyright 1946, Capper-Harman-Slocum, Inc. 


OHIO FARMER e MICHIGAN FARMER e PENNSYLVANIA FARMER 


PS aby eae 


CLEVELAND 


DETROIT 


duction reaches record levels, earn- 
ings will be so small that they 
will not support even the present 
level of stock prices. 


American Bosch Loses 


$144,000 in Quarter 

SPRINGFIELD, Mass.—The op- 
eration of American Bosch Corp. 
for the three months ended June 
30, 1946, resulted in a loss of $144,- 
952, as compared with a loss of 
$357,696 for the first quarter, ac- 
cording to a statement issued by 
Jackson R. Holden, treasurer of 
the corporation. 

The reduction of net loss for the 
second quarter in 1946 was occa- 
sioned primarily by the elimina- 
tion of expenses resulting from its 
withdrawal from war work. In de- 
termining the net loss for the first 
half, amounting to $502,648, the 
corporation deducted a tax credit 
estimated at $307,000. 

Sales declined $21,456,222 for the 
first half of 1946 as compared with 
the like period in 1945. 





Detrola Acquires 


Steel Facilities 
CINCINNATI.—Purchase by In- 
ternational Detrola Corp. of all the 
steel-making, rolling mill and fab- 
ricating plants and coal mining 
interests of Andrews Steel Co. was 
announced last week. 
International Detrola has 10 
other plants in this country and 
Canada and manufactures home 
radio receivers and automatic pho- 
nographs, refrigerating and air 
conditioning equipmen t, radio 
speakers and cabinets, cedar chests 
and other special furniture, special 
production machines and aircraft 
power plants and subassemblies. Its 
general offices are in Detroit. Pur- 
chase price was not disclosed. 


Rogers Interests Adopt 


New Firm Name 

NEW YORK.—Rogers Diesel & 
Aircraft Corp. has changed its 
name to R. B. Rogers Companies, 
Inc., it was announced here last 
week by Caldwell Baker, vice- 
president. The list of Rogers com- 
panies has grown so much in the 
last few_years and their activities 
expanded to such an extent that 
the old name no longer applies, 
Baker said. 

The Rogers group of interests 
includes the Indian Motocycle Co. 
and Ideal Power Lawn Mower Co. 
of Springfield, Mass.; Hill Diesel 
Engine Co., Lansing; Edwards Co., 
Sanford, N. C.; Fox Industries of 
Philadelphia; Rogers International 
Corp., New York, and others. 


Brown Rubber Net 
Totals $154,626 


LAFAYETTE, Ind.—Brown Rub- 
ber Co., Inc., reports net profit, 
after taxes, of $154,626 for the six 
months ended June 30. This equals 
61 cents per share on the 251,000 
shares outstanding. Sales for the 
period totaled $1,329,977. 

All mortgage and bank loans 
have been retired, according to C. 
W. Hickman, treasurer. The ratio 
of current liabilities over current 
assets is given as 2.37 to 1. 


GM Sets Dividends 


NEW YORK.—The directors of 
General Motors have declared a 
dividend of 50 cents a share on 
outstanding common stock, pay- 
able Sept. 10 to stockholders of 
record Aug. 15. The regular quar- 
terly dividend of $1.25 per share 
was declared on $5 preferred stock, 
payable Nov. 1 to stockholders of 
record Oct. 7. 












Pe api ant el a Ban 


Feast 0 0 
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“EVERY MORNING 


FOR TWENTY YEARS...” 


He is a purchasing agent, a hard man to sell. 
When he buys a product or a service, he always looks for perfection. His newspaper 


is The New York Times. And this is why: 


“Although I’ve read The Times every morning for twenty years, it is not 
just a habit with me. I buy it because I can’t—and won’t— 
be without it, even for a single day.” 


One man’s tribute? Yes... but even more— 


His words reflect that rare loyalty of the men and women who read The New York Times. 


No casual reading habit, people trust The Times, rely on it, swear by it. 


Advertising results prosper where reader confidence is strongest. 


That’s why The Times belongs at the top of almost every advertising schedule. 


The New York Times 
"ALL THE NEWS THAT'S FIT TO PRINT" 
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AUTOMOTIVE WASHINGTON 
Permanent Control 


Of Credit Fought 


By William Ullman 
Washington Correspondent 


DETERMINATION to keep the volume of consumer credit 
within bounds is evidenced by a tightening of controls by 
the board of governors of the Federal Reserve system. Be- 
sides stiffening the wartime regulation, which was relaxed 
after V-J day, the board intends in the next’ session of Con- 

> 


gress to press a recommen- 
dation for permanent statu- 
tory authority to maintain 
these controls. The present author- 
ity is an executive order issued 
prior to our entrance into the war. 

On the theory that an expansion 
of consumer credit could aggra- 
vate materially present inflation- 
ary tendencies, the board has mod- 
ified its regulations in two impor- 
tant respects. 

One is an extension of control 
to cover consumer credits of from 
$1,500 to $2,000, which will affect 





many automo- 
biles previously 
exempt. The other 
is a_ reduction 
from 18 to 15 
months in the 
time in which in- 
stallment loans 
may be repaid on 
sales not con- 
nected with pur- 
chase of consum- 
ers’ durable or 
semi - durable 
goods. 


The repayment time for durable 
and semi-durable goods continues 
to be 12 months, except for auto- 
mobiles, which have a 15-month 
limit. A down payment of one- 
third is required for most install- 
ment credit. 

The question of strengthening 
or further relaxation of consumer 
credit controls continues to be a 
matter of controversy. There is a 
good deal of support for contin- 
ued control over consumer credit 
even from some groups which 
have favored abolition of price 
controls. Other groups, however, 
would abolish all consumer credit 
control and will oppose perma- 
nent legislation. 

Relaxation of controls in October, 
1945, is held by supervisory officials 

to have contributed to an increase 
in consumer loans since that time. 
* * * 


Speed Work on Turning 


Atoms to Peaceful Use 


IN THE YEAR since the de- 
structive power of atomic energy 
was revealed to the world, science 
and industry have turned attention 
toward the use of this new source 
for the constructive ends of peace. 

At Oak Ridge, Tenn., where the 
atomic bomb was developed, the 
first atomic energy plant for peace- 


sale with a sequel 


Sell your car to a House & Garden reader, and you register your name... 





UNIQUE CONSTRUCTION methods were used in building the new facilities of Ber- 
nath Motor Co. (Chrysler), Bryan, Tex. The walis of the building were built in sec- 
tions, with the concrete floor of the building being utilized as one side of the form. 
The end forms to the height of the wall thickness, including window openings, were 
built to specifications on the floor. Approximately half of the concrete was poured, 
then the reinforcing steel was laid, followed by the pouring of the other half. The top 
side of the wall, as it lay on the floor, was hand-finished, requiring no form, Then 
when the concrete had set, the section was hoisted into place with temporary bracing 
holding it in place until the next section was hoisted and braced. The finished or tie-in 
section was accomplished by means of a steel reinforced pillar two-thirds thicker than 
the wall poured between the sections and overlapping the edges, the reinforcing of 
th pillar tying in with the horizontal reinforcing of the wall. 





ful purposes is under construction. ;minated Japan’s will to continue 


Nine eastern universities are co- 
operating with government and in- 
dustry in nuclear research. 


On July 16, 1945, at Alamogordo, 
N. M., occurred the first man-de- 
vised atomic explosion. The second 
and third, several days later, dev- 
astated two enemy cities and ter- 








your car ...in the minds of hundreds of others. For here are leaders who set the pace 


in their communities...top families whose tastes and habits are a guide to others. 


Automobiles are an essential part of their pattern of living ...they own 


more of them, and replace them twice as often as the average buyer.” 


Chart tomorrow’s volume sales today... through House & Garden’s influential families. 





*H&G’s lost pre-wor survey. 
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hostilities. Almost immediately an 
alarmed humanity was seeking 
ways and means to outlaw this 
cosmic engine of death. 

On July 17, 1946, just a year 
after the radioactive dust settled 
on the bomb-shaken Alamogordo 
plain, one of the physicists who 
had been active in nuclear fission 
research in connection with the 
atomic bomb development ap- 
peared in Washington before the 
Federal Power commission which 
was conducting an inquiry into 
the natural gas industry. 

The physicist, Dr. E. R. Gilliland, 
expressed the opinion that “atomic 
power units suitable for the pro- 
pulsion of naval war vessels will 
be available in less than 10 years.” 
He added that development work 
in this respect will be rushed be- 
cause performance rather than cost 
is the main criterion. 

Ou Aug. 2, Vice Admiral W. H. P. 
Blandy, commander of “Operations 
Crossroads”—the atom bomb tests 
at Bikini atoll— predicted that 
atomic power plants would be used 
aboard ships “in the 1950s.” 

Dr. Gilliland told the FPC that 
the step from atomic energy-driven 
naval vessels “to large industrial 
plants will be relatively simple 
from an engineering viewpoint. The 
timing is largely a matter of rela- 
tive costs of atomic energy as com- 
pared with conventional fuels,” he 
remarked, adding that the nation’s 
foremost scientists have estimated 
that atomic power for industrial 
use will be available in from 5 to 
25 years. 

* - * 


Industrial Balance 


Seen As U. S. Goal 


TWO RECENT evelopments at- 
tracted wide attention as further 
indications of a swing in sentiment 
toward restoring better baldnce be- 
tween labor and management in 
the interest of industrial peace. 


President Truman announced he 

had decided not to seize the 
strike-bound plants of the J. L 
Case and Allis Chalmers farm 
equipment companies. 
° Gerard D. Reilly, retiring from 

the NLRB after five years’ ser- 
vice, advocated changes in NLRB 
procedure and in the Wagner act, 
notably allowing employers more 
voice to present their views in 
labor disputes than they have at 
present. 

The Presidential announcement 
on the farm equipment plants 
raised speculation as to whether 
the administration was prepar- 
ing to abandon the government’s 
wartime policy of seizing prop- 
erty to end strikes. Seizure of the 
farm machinery plants has been 
urged by both the CIO and Sec- 
retary of Labor Schwellenbach. 

Reilly’s recommendations for 
changes in the Wagner act to give 
management and labor equality be- 
fore the law supports a growing 
demand for revision to correct a 
lop-sided situation. 

* * 7 


BIG AND LITTLE Big Inch 
pipe lines, representing $146 mil- 
lion federal wartime investment 
to carry oil from the Southwest 
to the New York-Philadelphia 
area, turn out to be among the 
popular items in surplus disposal. 
Sixteen offers for the lines range 
as high as $135 million for both. 
Most of the bidders propose to 
use the lines as they are to carr) 
oil or natural gas. 
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The Golden Lion 


. .. marked the goldsmith and jewelry shop of John Carnan. . . at the corner 
of Second and Chestnut Streets, Philadelphia, in 1772... with “lavish 
displays of London imports lately come on the Pennsylvania Packet .. . 
Pinchbeck watches, silver whistles and bells, steel japanned shoe and 


knee buckles... Gold, Scotch pebble, moco, chrystal sleeve buttons . . . 


rr ee Ss 


garnet, marquiset hair pins, egrets, earrings . . . smelling bottles, crewet 


stands... asses skin memorandum books, sword canes...” 


AncientLy, lions kept in the tower of London were objects of great 
public interest ... came to symbolize the center of curiosity, survive to 
our day in the verb lionize—so the lion is likewise a fitting symbol of the 
newspaper. For today’s press is the focal point of all eyes . . . has sturdy 
strength and conspicuous courage in exposing extortionate practices... 


A Sy growls at graft, puts fear in public enemies, tears rumors to bits. .. 

Fi i [tr | 
| 

rel my 


== . 
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cages current happenings ...and unfailingly lionizes the public interest. 








1 | W\y stalks stories, waits for news breaks at watering places or palaces... 
) 





In Puttapetpuia, The Inquirer is the lordly lion in more than 575,000 


= 


eG — homes ...a profitable lair for quality purveyors . . . recommended to 


make sales roar for local or national advertisers .. . 


Che Philadelphia Mnguirer 
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76 New Measures Cited by NHUC... 
Laws Affecting Road Users Enacted 


By 11 State Legislatures This Year 


WASHINGTON.—Much new leg- 
islation affecting highway users 
was enacted in the nine regular 
and two “carry-over” state legis- 
lative sessions meeting in 1946. 


A survey by the National High- 
way Users conference shows that 
Kentucky, Louisiana, Massachu- 
setts, Mississippi, New Jersey, New 
York, Rhode Island, South Caro- 
lina and Virginia enacted a total 
of 66 bills of primary interest and 
importance, while Georgia and 
Missouri, carryovers from the 1945 
sessions, enacted 10 such measures. 


According to the NHUC report: 


A constitutional amendment was 
adopted in Massachusetts, which 
if jointly agreed to by the next 
legislature and approved by popu- 
lar vote, will prevent diversion of 
highway user revenues. Similar 
measures failed in Mississippi, New 
Jersey, New York and Rhode Is- 
land. 

The Virginia legislature by joint 
resolution expressed its intent that 
motor fuel and motor vehicle rev- 
enues be used solely for highway 


purposes. 

New York legislation extend- 
ed the two-cent emergency gaso- 
line tax. Virginia increased gaso- 
line tax from five to six cents 
per gallon, effective June 19, 1946. 
The tax was made applicable to 
all gasoline purchased by car- 
riers outside the state, but used 
over roads in the state by laws 
ee in Virginia and Missis- 


Proposed gas tax increases were 
defeated in Kentucky, Massachu- 
setts, Mississippi, Rhode Island 
and South Carolina. 

In Mississippi the legislature re- 
vised and rewrote the gasoline tax 
law, but the rate remained un- 
changed. The tax rate on motor 
fuel other than gasoline, however, 
was raised from six to seven cents 
per gallon. 

Gasoline tax refund amendments 
were enacted in Georgia, Kentucky, 
Mississippi and South Carolina. 

Size and Weight Action 

Size and weight increases be- 
eame law in Kentucky, Massachu- 
setts, Mississippi and New York. 


Travel Collapse 
Seen by Kaiser 
In Road Delay 


WILLOW RUN, Mich. — Unless 
the nation’s lagging $3,000,000,000 
highway building program is given 
immediate government attention, 
America is faced with a serious 
breakdown in its vast transporta- 
tion system, Joseph W. Frazer, 
president, Kaiser-Frazer and Gra- 
ham-Paige, warned last week. 

Voicing the opinion that the 
country’s highways are in the 
worst state of disrepair since the 
end of World War I, the auto exec- 
utive urged state and local munici- 
palities to undertake without delay 
exhaustive planning surveys on 
highway conditions and traffic con- 
gestions within their boundaries. 

“Traffic on the West Coast has 
already exceeded prewar peak,” 
Frazer declared, “and for the coun- 
try as a whole it is close to the 
334 billion vehicle miles traveled in 
1941. 

“With 15,000,000 cars scheduled 
to roll from the assembly lines 
within the next three years to pro- 
vide at least one automobile for 
each of America's 40 million fam- 
ilies, the 334 billion annual mile- 
age total will be doubled within 
the next five years.” 

Of particular urgency in the 
postwar road building program to 
insure maintenance of the coun- 
try’s vital vehicular economy, ac- 
cording to the Kaiser-Frazer presi- 
dent, is the immediate construction 
of urban express highways and 
adequate parking facilities in met- 
ropolitan areas. 

“Recent traffic surveys conducted 
by the Public Roads Administra- 
tion disclose that of traffic ap- 
proaching cities of over 500,000 
population only six percent is des- 
tined for points beyond the city,” 
Frazer stated. 


In Kentucky single unit length was 
increased from 26% feet to 35 feet, 
tractor-semi-trailer length from 40 
feet to 45 feet, and gross weight 
from 28,000 Ibs. to 42,000 Ibs. Mas- 
sachusetts increased maximum 
length of tractor-semi-trailers from 
40 to 45 feet, and gross weight 
of two-axle vehicles from 30,000 
lbs. to 36,000 lbs. and three-axle 
vehicles from 40,000 Ibs. to 50,000 
Ibs. 

Mississippi provided for axle 
weights based on tire sizes. Gross 
weight is determined by axle 
spacing and the maximum in- 
creased from 30,000 Ibs. to 45,000 
Ibs. 

The 35-foot maximum length 
limit for single units in New York 
was made inapplicable to semi- 
trailers. 

New legislation in Mississippi 
permits establishment of ports of 
entry, which are called “courtesy 
stations.” The motor vehicle comp- 
troller, subject to the governor's 
approval, is authorized to establish 
these stations for the purpose of 
enforcement and administration of 
the laws relating to the levy and 
collection of gasoline, oil, and 

other petroleum product taxes, and 
grades, standards and specifica- 
tions thereof, motor vehicle privi- 
lege taxes, and other laws subject 
te administration by the comp- 
troller. 

In Kentucky four bills, which 
would have exempted non-resident 
motor vehicles from the state mo- 
tor vehicle use tax, granted full 
reciprocity to non-resident passen- 
ger cars, and authorized the mak- 
ing of reciprocal agreements, fail- 
ed of enactment. 

Virginia exempted non-resident 
for-hire carriers from its two per- 
cent gross receipts tax. 

7 Registration Acts 

Bills relating to motor vehicle 
registration were introduced in all 
11 states. Out of the approximate- 
ly 42 introductions, seven bills of 
importance were enacted. 

Georgia changed the weight fees 
on truck-trailers and semi-trailers 
not operated for hire from $1,000 
for all excess over 10,000 Ibs. to 
$300 for 10,000 Ibs. to 12,000 Ibs., 
$500 for 12,000 Ibs. to 14,000 Ibs., and 
$1,000 for more than 14,000 lbs. The 
weight fees for such vehicles when 
operated for hire are changed from 
$15,000 for more than 10,000 Ibs. 
to $600 for 10,000 Ibs. to 12,000 Ibs., 
$1,000 for 12,000 Ibs. to 14,000 Ibbs., 
and $1,500 for more than 14,000 Ibs. 
Kentucky changed the schedule 

of registration fees from a capac- 
ity basis to a gross weight basis 
with the fees graduated from $10 
for 5,000 Ibs. or less to $150 for the 
maximum weight of 42,000 Ibs. An 
additional weight tax was imposed 
on all trucks other than carriers 
of property, wherein the gross 
weight exceeds 18,000 Ibs. This ad- 
ditional tax is graduated from $67 
to $200 for weights ranging from 
18,000 Ibs. to 42,000 Ibs. 

An additional weight tax on 
trucks operated as carriers of 
property is imposed ranging from 
$22 for 5,000 Ibs. or less gross 
weight to $300 for the maximum 
42,000 Ibs. A 50 percent addi- 
tional fee is applicable when the 
vehicle is not equipped with 
pneumatic tires. 

Mississippi revised its registra- 
tion and privilege license fees, de- 
creasing nearly all fees and chang- 
ing the basis of tax on common 
and contract passenger carriers 
from seating capacity to percent- 
age of gross revenue. The gross 
revenue tax upon common and con- 
tract passenger carriers is to be 
ag quarterly rather than annu- 

ly. 

Missouri enactments revised the 
law relative to motor vehicle fees 
and regulations. 

New Jersey increased registra- 
tion fees for commercial vehicles, 
trailers, semi-trailers and tractors 
having a gross weight exceeding 
10,001 tbs. 

Cities over 70,000 population in 
South Carolina may continue to 
require registration of resident 
motor vehicles. 

The Virginia legislature reduced 
the minimum registration fee for 


automobiles from $8 to $6 and in- 
creased the fees for common and 
contract property carriers. 

Tax Laws for Carriers 


Five states enacted tax laws of 
importance to carriers. 

Kentucky included non-resident 
contract, as well as common, car- 
riers in the exemption from the 
weight tax where the distance 
traveled in the state does not ex- 
ceed 15 miles from point of entry. 


New Jersey provided that the 
gross receipts tax on buses oper- 
ating in municipalities shall not 
apply to charter or special bus 
operations. In Virginia certain 
counties were authorized to tax 
and regulate taxicabs. 

Kentucky legislation amended 
the regulations governing the aban- 
donment of carrier rights under 
certificate. Louisiana revised its 
carrier regulatory law to re-define 
various carriers and re-state the 
exemptions. 

Massachusetts has provided for 
the issuance of carrier plates to 
be used only on vehicles temporar- 
ily leased by such carriers. 

Missouri exempted from car- 
rier regulation motor vehicles 
transporting farm machinery, 
produce, supplies, household 
goods, and other articles or com- 
modities from farm te farm, and 
motor vehicles exclusively en- 
gaged in interstate operations 
between a municipality and its 
suburban territory in Missouri, 
where the population is not in 
excess of 600,000, and an adjoin- 
ing state. 


Rhode Island reenacted its Prop- 
erty Carrier Regulatory act to con- 
form to the federal statute. 

Financial Responsibility 

The Kentucky legislature enact- 
ed the Uniform Motor Vehicle 
Safety Responsibility act requiring 
security in the amounts of $5/10/ 
1000 subsequent to an accident and 
unsatisfied judgment. 

In New York it was provided 
that, in the commissioner’s discre- 
tion, persons required to furnish 
proof of financial responsibility 
might be relieved of such require- 
ment when three’ years have 
elapsed with no convictions or for- 
feitures under the act. 

New York extended its dealer 
license tax rates unchanged, and 
revised the provisions requiring 
registration of dealers, manufac- 


Transformation . . . 





DARKNESS AND an over-crowded appearance were characteristic of the parts de- 


it of Al Shallock, Inc. 
modern merchandising lines. 


(Ford), Milwaukee, 


before it was transformed along 





SINCE THE MODERNIZATION, store sales showed a 78 percent increase in a six- 
months’ period, according to Shallock. Earl Snyder is parts manager. 


Acute Lack of Spare Parts 
Hampers Baltimore Trade 


BALTIMORE.— (UTPS) — Auto- 
ists in Baltimore are facing an 
acute shortage of spare parts 
which threatens not only the old 
car, but the new ones just off the 
assembly lines. 

Leading people in the auto and 
parts trade in the city agree that 
the situation is worse today than 
at any time since the war. 


They declare that unless CPA 
changes its recent order allot- 
ing to the housing and farm ma- 
chinery industries pig iron for- 
merly earmarked for the auto 
industry, conditions may become 
more precarious. ; 

J. C. Darrell, executive director 
of the Automobile Trade Assn., 
said: 

“Practically every big car man- 
ufacturer has had to send its deal- 
ers cars with something missing. 
Dealers have had to deliver cars 
to purchasers eager to have them, 


turers and repairmen, eliminating | and tell them they'll have to find 


quarterly licensing, prescribing re- 
quirements for license which nec- 
cessitate the maintenance of a reg- 
ular place of business, and the fil- 
ing of an informative application. 
License plates are issued for 
per set. Provisions for revocation 
or suspension of license are pre- 
scribed. 

Virginia reduced the license fee 
for factory representatives and 
distributor branch nta- 
tives from $10 to $2 and the reg- 
istration fee for dealers from $35 
to $25. The fee for additional 


Fees were prescribed for license 
and plates for the delivery of un- 
laden vehicles under their own 
power from point of assembly or 
distribution. 

Keniucky legislation provides for 
the construction of limited access 
highway facilities. Massachusetts 
has authorized the construction of 
underground parking facilities be- 
neath the Boston Common. 


Ga. Lets $22 Million 


In Highway Contracts 

ATLANTA, Ga.—The State High- 
way department announces that 
road construction contracts let 
during the present year will soon 
reach $22,300,000. 

Highway engineers and drafts- 
men are reported working at top 
speed to bring the total contract 
lettings to $37,000,000 by the end 
of this year, which will be an all- 
time record for road building in 
Georgia. 


Read Jack Weed's Backshop for some 
highlights in the service field. 





their own bumpers, hub caps, 
sometimes even a window or two. 

“Many times the dashboards have 
items missing—little conveniences 
they look for in a new car like 
a cigarette lighter, a radio or 
heater. 

“But now the dealer is facing 
a new problem. The new car has 
a breakdown, perhaps some minor 
trouble. The search for spare parts 
begins, and too often that minor 


Bassick Expansion | 


Costs $2,500,000 | 


BRIDGEPORT, Conn.—Purchase 


of an eight-acre tract here con- 


taining 11 buildings with 230,000 | 
Square feet of floor space, and 
plans for eventual construction of | 
other buildings to permit wholly in- | 
tegrated manufacturing operations 
at the new location, were an- 
nounced last week by Bassick Co., 
a division of Stewart-Warner. 
Walter F. Herold, executive vice- 
president of Bassick, said that ren- 
ovation and equipping of the plant, 
acquired from the government and 
formerly occupied by Vought- 
Sikorsky division of United Air- 
craft, would begin at once, with 
occupancy late this year. Bassick 
manufactures industrial and gen- 
eral lines of casters, chair-tilting 
devices, automotive hardware and 
powdered metal parts. Purchase, 
renovation and machinery installa- 
tion in the new plant, plus new 
construction at the site to provide | 





trouble means that the new car 
owner is without transportation.” 

Darrell’s statements were cor- 
roborated in a subsequent survey 
of the situation. 

One show window on automo- 
bile row had in it a brand new 
car of a popular make without 
hub caps, bumpers or a rear 
window. The dealer could not find 
a whole car even for his show 
window. 

Another dealer told of a custom- 
er who had a bumper made of a 
fancy pattern, welded to the chas- 
sis and painted in aluminum paint. 
Still another dealer had a sign on 
his parts desk: 

“Sorry, no clutch parts.” 


Schandl Firm 
Schandl Motor Co. has been in- 
corporated at Cudahy, Wis., by 
Allan Polacheck, Ethyl Zanik and 
Ralph Rosenbaum to deal in trucks 
and cars. 





The on-the-spot advertiser and 
his agency should know how 
best to reach a market's buying 
power. That's why it's significant 
that: 

Of the nearly 0 
1945 general advertising placed 


1,000,000 lines of 


in the 


the your ddvertising ap- 
peals to men, or to women, or 


to both Tas 
nlite you NED to 





a total of 400,000 square feet of| © 
manufacturing space, will repre-'  ™ 


sent capital investment of close to | Bee 


$2,500,000, Herold said. 
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Users Demand Reforms 


Diversion, Tax Hikes, Regulation and Trade Curbs 
Draw Fire at Midwest Conference 


CHICAGO. — Resolutions on taa | 
diversion, tax increases on gaso- 
line and licenses, the liberaliza- 
tion of sizes and weights, traffic 
safety, and interstate reciprocity 
were passed at the closing session 
of the Midwestern Highway Users 
conference here, 


Highlights of the major resolu- 
tions follow: 

Non-tax diversion—“The grow- 
ing highway needs of the nation 
demand that all revenues derived 
from motor vehicle use taxes be 
spent solely for highway purposes. 
The misuse of these taxes for non- 
highway purposes is contrary to 
sound public policy and burdens 
the motor vehicle user with unfair 
multiple taxation ... is uneconomic 
and deprives the public of facili- 
ties which are needed for maxi- 
mum safety and economy of ve- 
hicle use.” 

Opposing increases in taxation 
—“The trend toward delay, which 
has been apparent for several 
months, indicates that the post- 
war highway construction pro- 
gram will be continued over a 
longer period of time than was 
originally contemplated, and it is 
impossible to complete this pro- 
gram in its entirety prior to 
1950. It is therefore the opinion 
of this (highway planning and 
finance) committee that propos- 
als of increased taxation, either 
on gasoline or through licenses, 
are unnecessary and should be 
discouraged in all states.” 

Size and weights—“Recommend 
the adoption at the coming ses- 
sions of state legislatures of laws 
permitting the operation of inter- 
city buses 102 inches wide, and 
the operation of special vehicles 
of this width when necessary or 
desirable from the standpoint of 

efficient transportation. Vehicles 
of this width shall be restricted 
to routes where the highway sur- 
face is predominantly 20 feet or 
more wide and ... on highway 
segments of less width only with 
the permission of the state high- 
way authorities.” 

State traffic safety councils— 
“Recommend that the state con- 
ferences, either through existing 
traffic safety organizations or by 
the formulation of new organiza- 
tions where none now exist, im- 
mediately initiate the calling of 
statewide conferences of state and 
local officials charged with motor 
vehicle traffic responsibility, and 
that the President’s safety con- 
ference committee reports be the 
—e for statewide and local ac- 
on.” 


Regulations —“Regulation of 


June Financing 
Registers Drop 


In Canada 


OTTAWA. — (UTPS) — Finance 
companies in Canada financed the 
purchase of 4,432 new and used 
motor vehicles for $3,586,736 in 
June, compared with 5,158 vehicles 
for $3,986,897 in May and 5,784 for 
$4,065,515 in April. In June last year 
2,885 new and used models were 
financed for $1,475,273, according to 
figures released last week. 

The June totals consisted of 2,208 
new vehicles which were financed 
for $2,630,489 and 2,224 used ve- 
hicles financed for $956,247, com- 
paring with 2,333 for May and 2,295 
for April. The financing of used 
vehicles compares with 2,825 for 
$1,284,486 in May and 3,489 for 
$1,530,533 in April. 

New vehicles financed in June 
consisted of 1,154 passenger mod- 
els and 1,054 commercial units. 
Used vehicles comprised 1,652 of 
the former and 572 commercial 
types. 


Vehicle Chiefs 
Meet in Nov. 


WASHINGTON.—This year’s an- 
nual meeting of the American Assn. 
of Motor Vehicle Administrators 
is scheduled for San Francisco, 
Nov. 19-21, according to Executive 
Director A. W. Bohlen. The Hotel 
Fairmont will be headquarters. 


motor vehicle operation should 
be held to a minimum necessary 
to assure the public safety. It 
should be in the public safety 
and not for the benefit of any 
competing form of transporta- 
tion .. . Regulation of ‘for-hire’ 
carriers by the states should be 
confined to regulation of inter- 
state commerce only, except such 
statutory laws and requirements 
as are applicable to all other 
highway users.” 
Reciprocity—“The states should 
eliminate highway barriers by en- 
tering into reciprocal agreements 
concerning motor vehicle use taxes 
and regulations. A vehicle proper- 
ly registered in and complying with 
the licensing laws of the state in 
which it is domiciled should be per- 
mitted to travel in all other states 
without the imposition of addition- 
al fees . .. the regional confer- 
ence is specifically opposed to the 
imposition of more than one mo- 
tor vehicle registration license fee, 
or any form of local or state taxa- 
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NEW STUDEBAKER dealer, W. Perry Smith Motors, has moved into this attractive 
sales and service headquarters in Columbia, 8S. C. The structure has a floor area of 
8,300 square fee* and is two blocks from the state capitol. 


tion that tends to destroy reciproc- 
ity among the states.” 


Addresses by Arthur C. Butler, 
director of the National Highway 
Users’ conference; Harold Gray, 
regional representative, and Lt. 
Col. Franklin M. Kreml, director 
of the Northwestern University 
Traffic Institute, stressed a num- 
ber of the points covered in the 
resolutions. 


New Car Motors 


New Car Motors, Windsor, N. C., 
has been incorporated with author- 
ized capital stock of $100,000 to deal 
in autos. Principals are E. L. Gat- 
ling jr. R. J. Gatling and G. L. 
Mardre jr., all of Windsor. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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my |U. S. Exports 


Due to Double 
Imports in *46 


WASHINGTON. —U. S. exports 
during 1946 are expected to about 
double imports, according to Sec- 
retary of Commerce Wallace. Ex- 
ports will probably run between $10 
and $10% billion, and imports a lit- 
tle over $5 billion, he said. 

During the first quarter there 
was a significant increase in sales 
of merchandise to foreign countries 
by private business enterprise, 
Wallace said. A rapid decline of ex- 
ports through government chan- 
nels, principally lend-lease, was 
more than offset by the gain in 
private trading. 

The extent of the growth of pri- 
vate trading is indicated by first 
quarter figures which show that 
private exports, including sales by 
private interests to foreign pur- 
chasing missions, were at an an- 
nual rate of $5.8 billion compared 
with $3.4 billion in 1945. During 
the first quarter private imports 
were at an annual rate of $3.5 bil- 
lion, compared to $2.8 billion in 
1945. 





“The Call of the Road” 


calls for 


Clearer Vision 

























Safety GSS w-rnver 


DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY PLATE GLASS - 


@ Motorists know what larger wind- 
shields and bigger body openings mean 
in safety, comfort and increased driving 
pleasure. They have been quite em- 
phatic in demanding these advantages. 
And car manufacturers are alert to their 
desires. More and more, the trend is 
toward greater visibility, larger wind- 
shields and windows. 

When you select Safety Glass for 
larger vision panels, we suggest you 
look to dependable, time-tested, service- 
proved Pittsburgh Safety Glasses. Here 
are quality products having behind 
them the vast resources in research, 
technical knowledge and manufacturing 
facilities of “Pittsburgh” — one of the 
world’s leading glass-makers. 

Feel free to consult with our Safety 
Glass experts on any problem involving 
the use of glass in the design and con- 
struction of your cars. Pittsburgh Plate 
Glass Company, 2375-6 Grant Building, 
Pittsburgh 19, Pa. 


‘prrrssurGH” stand for Zualiiy Glass and C hint 
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Ford Boosts McDonald 


In Des Moines District 

Promotion of J. H. McDonald 
from Lincoln-Mercury district su- 
pervisor to Ford assistant district 
manager at Des Moines has been 
announced by J. R. Davis, vice- 
president in charge of sales and 
advertising. 

McDonald replaces C. E. Bowie, 
who has been transferred to Chi- 
cago as regional car and truck su- 
pervisor. For the last 11 years Mc- 
Donald has been at Des Moines as 
service manager, wholesale mana- 
ger and Lincoln manager. 

+ * * 


Shaw’s AAF Stint Wins 
Civilian Service Emblem 


The coveted Emblem for Excep- 
tional Civilian Service has been 
awarded by the War department to 
George B. Shaw, manager of Kelly 
. Buick Sales Corp., Baltimore. 

Shaw served for three years as 
executive renegotiator for the 


Army Air Rorces Eastern District 
Price Adjustment board prior to 
joining Kelly Buick. Before his 
war service he had been associated 
with General Motors Acceptance 
Corp. for 17 years. 


Two Executives Added 


To Chek-Chart Staff 


Appointment of Lew J. Franek 
as production manager was an- 
nounced last week by Ray Shaw, 
president, Chek-Chart Corp. During 
the five years “preceding his con- 
nection with Chek-Chart, Franek 
had been a consultant to several 
score printing and _ publishing 
houses, assisting them in produc- 
tion and administrative reorgan- 
izations. 

Christy C. Butterworth has been 
appointed managing editor. A grad- 
uate of the U. S. Naval Academy at 
Annapolis, Butterworth has had a 
wide practical experience in indus- 
trial and automotive lubrication. 
Before joining Chek-Chart, Butter- 


worth was associated with Business 
Collaborators, Inc., in St. Louis, 
publishers of technical literature in 
the lubrication field. He had been 
previously connected with the Cur- 
tiss-Wright organization, where he 
assisted in setting up lubrication 
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schedules for aircraft production | 


machinery. 


Lanning Starts as Manager 


Of GM Sandusky Plant 


Lester A. Lanning, recently ap- 
pointed manager of the Sandusky 
(O.) plant of the New Departure 
division of General Motors, has 
now taken up residence in that 
city to direct completion of the 
plant and to take charge of opera- 
tions when they start. 

With a service record at the 
main plant at Bristol, Conn., of 27 
years, where he started as a re- 
search metallurgist, Lanning has 
successively held positions of chief 
chemist, metallurgist, chief metal- 
lurgist, and finally, assistant Bris- 
tol plant manager in 1939. 


Reynolds Metals Picks Bales 


To Head Trailer Division 
Howard G. Bales, previously 





Thanks to airplane delivery, the New York Herald 


er. 
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THE PREMIERE SHOWING of the Kaiser Special and Frazer in Washington was 
the occasion for this dealers luncheon in the Mayflower hotel. The speakers’ table in- 
cludes F. A. Detwiler, Kaiser-Frazer service manager; G. O. Britton, Graham-Paige 
farm sales; Edward Bohl, vice-president, Washington Motor Sales; Joseph W. Frazer, 
president; A. E. Randolph, secretary and treasurer, Washington Motor Sales; W. A. 
MacDonald, Kaiser-Frazer vice-president in charge of sales; F. T. Nelstzrue, president, 
Washington Motor Sales; 0. B. Motter, Kaiser-Frazer vice-president in charge of public 
relations, and Fred Cooper, Kaiser-Frazer director of sales. 


southwestern division manager for Tex., has been put in charge of 


Reynolds Metals Corp. in Dallas,|setting up a dealer organization 


for the company’s truck and trailer 
division. 
* x x 


Burr and Alogdelis Added 


As Goodyear Researchers 


Warren W. Burr, paint, varnish 
land lacquer expert who served as 
la naval officer in World War II, 
|has been named head of the sec- 
|tion on development of protective 
|eoatings and Pliolite resins of the 
| Goodyear research staff. 

Another addition to the Good- 
year research staff is Stella Alog- 
| delis, who formerly held a research 
fellowship in malaria at the Uni- 
versity of North Carolina. Miss 
| Alogdelis will work in the synthe- 
|tic rubber research section on de- 
|velopment of new and improved 
polymers. 

* * * 


| 
Packard Names Collins 


As Its Traffic Chief 


| Appointment of A. D. Collins as 

| traffic manager of Packard is an- 
nounced by President Geo. T. 
Christopher. Collins has been affi- 
liated with Packard for 33 years, 
starting as a factory clerk in 1913 

j;at the age of 15. 

| His work with the company has 
included service in production con- 
trol, purchasing, sales, distribution 
and business management. During 

| World War II he was an executive 


assistant, assigned to Packard’s 
Aircraft Engine division. 
* * ~ 


_Lempco Appoints Schwab 


To Direct All Sales 


Frank J. Schwab, Lempco, Inc., 
vice-president, has been named to 
head the sales activities of the 
company and all of its subsidiaries. 
The Cleveland company manufac- 
tures automotive machine tools. 

Schwab, in turn, has appointed 
Dan Anderson as sales manager of 
the reamer, brake and clutch di- 
vision; George Russell as_ sales 
|}manager of the engine rebuilding 
|equipment division, and Al Hard- 
ing as assistant sales manager. 


Tribune is now on sale all over Detroit early every print Strict ant sales 


weekday morning—flown from New York. You'll find 
it at the terminals, at leading hotels and apartments, 
at important newsstands. If you can’t get a copy of the P 
Herald Tribune at your newsstand, please get in touch 
with The Ludington News Co., 4735-53 Fourth Avenue. 
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Telephone Temple 1-6900. 





—s Davis Made Regional Chief 
meee 


— |\Of ABC Plan at Buffalo 


lication » ue | Donald L. Davis has been ap- 

—— pointed Buffalo regional sales man- 
ager of the American Installment 
Credit Corp., sponsor of the Ameri- 
can Bank Credit plan of auto 
financing. 

Davis, with headquarters in the 
Rand building, Buffalo, will super- 
vise sales activities for the ABC 
in western New York and western 
Pennsylvania. 
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John S. Barnes Corp., Rockfort, 
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PLENTY IF YOU MISS TODAY’S NEW YORK HERALD TRIBUNE 


field, Mass., according to President 
Ralph B. Rogers. Henderson comes 
to Indian from Edwards Co., San- 
ford, N. C., where he was process 
engineer. 
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Auto Personnel 





White Appointed Head 
Of Ford Engine Research 


Appointment of Harold S. White 
as head of engine research has 
been announced by William S. 


James, director of research for 
Ford. 
From 1922 until 1926 White 


served as assistant professor of au- 
tomotive engineering at the Ar- 
mour Institute. Leaving Armour in 
1926, he served for 10 years in the 
engine testing laboratory at Stude- 
baker before joining Olds, where 
until recently he was director of 
engine research. 

* * * 


Miller Quits Chrysler Div. 


For Post at Super Six 


George Miller has been named 
vice-president in charge of manu- 
facturing of Super Six Mfg. Co., 
Minneapolis, it is announced by D. 
F. Hamacheck, president. Miller is 
a former executive of the Chrysler 
division, having spent 25 years in 
the industry. 

Hamacheck said that Super Six 
intends to speed up production of 
hydraulic lift machinery and add 
a wagon hoist to the production 
schedule in the fall. A $60,000 ex- 
pansion program is under way at 
the new plant, 4026 Washington 
Ave. N. 


* * * 
Chrysler Export Appoints 
Agents in Africa, Brazil 
Three appointments to the Chry- 
sler Export staffs in Africa and 


Brazil are announced by C. B. 
Thomas, president. 


Durwood L. Vorderman was ap- 
pointed regional sales representa- 
tive in charge of distributor activi- 
ties in the Union of South Africa 
and Southwest Africa. His head- 
quarters will be at Johannesburg. 


W. W. Sampson was appointed 
regional sales representative in 
charge of distributor activities in 
Central West Africa with head- 
quarters at Leopoldville, Belgian 
Congo. 

W. K. Frentzel was appointed re- 
gional sales representative in 
charge of distributor activities in 
northern Brazil with headquarters 


at Recife. 
« ” * 


Schwab Heads Lempco Sales; 
Three Assistants Named 


Frank J. Schwab, vice-president 
of Lempco, Inc., automotive ma- 
chine tool manufacturer, whose 
main plant is in Bedford, O., has 
been appointed head of sales activ- 
ities of the company and all its 
subsidiaries. 


Schwab named Dan Anderson as 
sales manager of the reamer and 
brake and clutch division; George 
Russell as sales manager of the 
engine rebuilding equipment di- 
vision, and Al Harding as assistant 
sales manager. Harding will han- 
dle sales correspondence, adver- 
tising and sales dealings at the 


Bedford plant. 
* * x 


Tyson Boosts Schumaker 
To Top Managerial Post 


The new executive vice-president 
of Tyson Bearing Corp., Massillon, 
O., is C. D. Schumaker, whose pro- 
motion from vice-president and 
treasurer has been announced by 
John K. Colgate, chairman. 


Schumaker will serve as chair- 
man of the management commit- 
tee, which was formed in February 
to direct the affairs of the com- 
pany following resignation of the 
president, E. R. Galvin. Colgate 
said appointment of a new presi- 
dent is not anticipated in the near 


future. 
* ~ * 


2 Dixie Agents Assigned 
By Toledo Steel Products 


Toledo Steel Products Co. an- 
nounces the assignment of Thomas 
McKinley to the company’s Florida 
sales district. McKinley previously 
was employed by G. W. Klier Co., 
manufacturers representatives, call- 
ing on automotive jobbers in 
Southeastern states. 

Gilbert Stump has been appoint- 
ed sales representative in Virginia 
and West Virginia, it was also an- 


nounced. He formerly served Lang- 
don Sales Co. as automotive equip- 
ment salesman for Virginia. 

* * * 


4 Named Managers 
At Dominion Rubber 


Dominion Rubber Co., Kitchener, 
Ont., has announced the following 
appointments: J. A. Lucas, general 
sales manager; R. D. Ratz, produc- 
tion manager; J. W. Symons, fac- 
tory manager, and G. P. Davis, 


divisional sales manager. 
+ a * 


Smith-Dunn Takes Over 
New Minneapolis Home 


Smith-Dunn, school bus and 
hoist distributor in Minneapolis, 
has opened at its new home at 
2301 University Ave. S. E. 


Amer. Brake Shoe Appoints 
Weller to Sales Post 


J. F. Weller has been appointed 
to the newly created post of sales 
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can Brake Shoe Co., according to 


an announcement by William B. 


Given jr., president. 
s . . 


Fry in New Position 


W. R. Fry, who served as officer 
in charge of Navy recruiting and 
induction for New Hampshire, has 
been named director of production 
for Geare-Marston, Inc., Philadel- 
phia and New York. Before enter- 
ing the Navy in 1942, Fry was as- 
sistant advertising manager for the 
export division of the Chrysler 
Corp. in Detroit. After attending 
Columbia University, he was con- 
nected with General Motors as ad- 
vertising and sales promotion man- 
ager overseas, and with MacMillan- 
Sinclaire and Campbell - Ewald 


agencies. 
= s 


ABC Names Bradley 


Appointment of Robert B. Brad- 
ley as district manager in the Bing- 
hamton (N. Y.) area for the Amer- 
ican Bank Credit plan of automo- 
bile financing is announced by 
Martin P. Garey, Buffalo regional 


manager. 
7 + 


Foley With Canfield 


John D. Foley, former superin- 
tendent of Remington Arms plant, 





UNITIZED BODY and FRAME 


FER ~ STRONGER * bf 





VIEWED BY THOUSANDS in the lobby of one of Milwaukee’s largest office build- 
ings, this exhibit is a part of a broad sales promoting and educational program being 
undertaken by Nash, according to N. F. Lawler, advertising director. 


pointed works manager of H. O.|for Ahlberg Bearing, Chicago. Her- 
Canfield Co., Bridgeport, manufac-|man joined Ahlberg in 1935. 
* * 


turers of mechanical rubber goods. 
Foley is a graduate of New York 
University, College of Engineering, 
and has been associated with Rem- 
ington for the past nine years. 

* . « 


Ahlberg Names Herman 


-” 


Weaver on Safety Council 

I. A. Weaver, president of Weav- 
er Mfg. Co., Springfield, Ill, has 
been named a member of the new- 
ly formed Sangamon County Safe- 


James Herman has been appoint- | ty Council, which will explore plans 


assistant to the president of Ameri-| Bridgeport, Conn., has been ap-|ed eastern district sales manager |to reduce accidents. 









MEATS AND 
VEGETABLES 





GROCERIES 






1 MONTH TO 
REDBOOK, iLL. 


Moths dont breed in the pocketbooks 
of KEDLBOOK, Massachusetts! 


These pocketbooks are thickly settled 


with dollars. 


And if they weren’t open a good 
deal of the time, they couldn’t take 
in the $211,000,000 family income 
of Redbook, Massachusetts. 

You can’t have a very close- 
mouthed pocketbook if you’re going 
to buy $35,000,000 worth of food in 


a year, for $1580! 


the course of a year—and nearly 


“°% REDBOOK. U.S.A! 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 230 Park Avenue, New York 17, New York 


$5,000,000 worth of drugs and cos- 
metics. That's the way they spend their 
money in Redbook, Massachusetts. 
$115 is certainly a low pro-rata 
page rate to reach the $211 million 
Redbook, Massachusetts market, isn’t 
it? Just think of it—50,000 free- 
spending Redbook families, 12 times 





PUT YOUR PRODUCT IN THE 
REDBOOK NATIONAL SHOW 


It's a show that is being seen each month 
by a free-spending young audience with a 
$6,000,000,000 income. 

They pay $4,000,000 just to get front 
seats at 12 performances of this outstand- 
ing array of fiction entertainment. 

$44,100 makes the Redbook National 


Show your show, 12 
times a year in full 
pages, drawing these 
eager young spenders 
to your product. 


AIRCRAFT NEWS 


Army Buys 
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Cargo Ships 


While Civilians Wait 


By Charles Evans 
Aviation Editor 


WITH CARGO PLANES running out of its ears, the 
Army is still buying new cargo planes, keeping them from 
clamoring, would-be commercial purchasers. At just about 
every military airport in this country, and’perhaps at a few 
scores of airports in other parts of the world, there are 
Douglas C-47 and C-54e———_—_—___—__—_- 


freight planes sitting idle, 
while the Army keeps the 
Fairchild factory at Hagerstown 
busy building “Packets,” new air- 
planes especially designed for 
freight hauling. Fairchild wants to 
sell its “flying box car” to new 
companies which need it to engage 
in aerial freight activities. 

The company has worked out a 
dozen interesting uses for its plane. 
One suggested use alone might 
conceivably occupy all the facili- 
ties of the manufacturer. That is 
the proposed flying mail car so 
designed that mail can be sorted 
en route just as it is now sorted in 
rail cars. The huge cabin space 
makes this possible, and air trans- 
port officials, confident that aill 
first class mail eventually will be 
sent by air, are impressed with 
the idea. 

Other uses of the Packet range 
all the way through many ortho- 
dox aerial freight jobs to several 
not so orthodox, including the 
transportation of race horses from 
track to track. 

Fairchild claims that the 
Packet is so efficient that it can 
pay an operator a better divi- 
dend than the Douglas cargo 
planes of an earlier design, even 
considering the difference be- 
tween first costs of a new plane 
and that of war surplus planes. 
They would like to see commer- 
cial owners begin to cash in on 
this efficiency. 

Aviation experts take a dim view 
of the Army’s present need for 
more efficient freight planes. In 
comparison to what it did in aerial 
freight during the war, the Army 
now has -nothing to do. What 
freight it must fly could just as 
well go in its wartime cargo planes 
which already have proved their 
usefulness. 

* € * 


Slow-Flying Model 


Tested by Piper 

IF YOU HAD a product that 
hadn't changed since 1935, would 
you print a picture of the ‘35 model 
vis-a-vis the ‘46 model? 

Piper Aircraft did just that, and 
cynical people throughout the in; 
dustry laughed. 

“Strong family resemblance,” 
wrote some of the sycophant avia- 
tion press in its cutlines, and that’s 
an understatement. The planes 
looked like twins. 

Piper, of course, did not print 
the comparable performance fig- 
ures, but that would have been a 
bit too much. The light planes of 
1941 and 1946 do not vary more 
than 5 percent in most of their 
performance figures, and the ’35 
model probably can perform very 
close to the ‘46 model. 

Piper, meanwhile, is flying an 
experimental model which is said 
to show some sensational improve- 
ments in landing and takeoff char- 
acteristics. It has a flap the whole 
width of the wing, and its slow 
flying ability almost amounts to 
hovering, according to hearsay. 

It can get off the ground and 
climb in a manner which indi- 
cates a very small field will be 
needed, and, of course, if it can 
hover, its landing speed will be 

*way down. Such a plane, even 
if it had a “strong family resem- 
blance” to the others, would be 
worth picturing by the company 
because it would illustrate prog- 
ress where the practice, thus far, 
seems to have been imitation. 
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Standard Drafting Policy 
New Aim of Air Industry 


STANDARD DRAFTING prac- 
tice in the aeronautical industry 
is one intelligent step toward 


lower plane costs, and the Society 
of Automotive Engineers has pre- 
pared a manual to bring this about. 


A large number of manufactur- 
'ers are engaged in the production 
|of some planes, Fabrication of 
‘parts and sub-assemblies by con- 
itractors is standard practice, and 
these subcontractors encounter va- 
riations in design drawings and 
specifications that make most of 
itheir jobs special. Each manufac- 
iturer of a plane has, up to this 
time, developed his own drafting 


practice for the use of his engi- 
neers. 

A special SAE committee, con- 
sisting of 14 aeronautical engi- 
neers, headed by Otto F. Kirschner, 
of American Airlines, New York, 
prepared the new manual. Recog- 
nizing that progress in techniques 
can be rapid in the immediate fu- 
ture, it plans to revise the manual 
often. 


Voyager Record 
Takeoff in 148 Ft. Held 


Remarkable Feat 


WAYNE, Mich.—The takeoff in 
148 feet by the four-place Stinson 
Voyager in competition at the Wa- 
dena (Minn.) airport, is the short- 
est yet reported for the four-place 
postwar plane now in production 
here at the Stinson division of 
Consolidated Vultee Aircraft Corp. 


V. J. Vogel, president of the Na- 
tional Aeronautic Assn. chapter at 
Wadena, which sponsored the com- 
petition, telegraphed congratula- 
tions to Stinson for what he termed 
the Voyager’s “remarkable per- 
formance.” 

A four-place high wing mono- 
plane, the Voyarer is powered by 
a six-cylinder 150-hp. engine. 


A RECORD FOR civilian aircraft production was established last week when the 
20,000th Piper Cub was completed at the Lock Haven (Pa.) plant of Piper Aircraft 


Corp. Bearing CAA license number NC 20,000, the ship which set the 


milestone is a 


100 bp Piper Super Crulser three-passenger airplane. It is shown alongside a 1931 
37-horsepower two-passenger Piper Cub which Is still flying at 16 years of age. 


Bidding Open 
For 71 Surplus 
Auto Patents 


WASHINGTON.—The _ federal 
government's limited interest in 71 
automotive patents has been of- 
fered for sale last week by WAA. 


The patents, declared surplus by 
the War department, will be sold 
in one unit to the highest qualified 
bidder, subject to approval by the 
Department of Justice, it was 
stated. 

The patents relate to motor 
trucks and other vehicles embody- 
ine multi-drive axle units. 

WAA will accept sealed bids un- 
til Oct. 15. 


In reporting to Congress last 


A capable servant of 
Transportation= 


June 27 that it proposed to sell the 
patents, WAA said that it will 
carefully analyze all bids and that 
it would not permit any sale to 
be made detrimental to the public 
interest. 


Hlavnaer Motor Formed 


Havnaer Motor Co., Tryon, N. 
C., has been incorporated with au- 
thorized capital stock of $50,000 
to buy and sell automobiles. Prin- 
cipals are L. E. Havnaer, Spar- 
tanburg; Nannie L. Havnaer, Spar- 
tanburg, and A. L. Deal, Hickory. 

* * + 

Falls City Pontiac Co., Louis- 
ville, has been incorporated with 
authorized capital of $100,000. Prin- 
cipals are James L. and Elaine M. 
Paddock and Maryan Rawlings 
Lawson. 


Le ee 1 ih 


From a collection of twelve 
original interpretations for 
Te ®eld 
by leading American artists. 


















Sheet Capacity 
High, But Steel 
Still a Problem 


NEW YORK.—Steel mills in the 
United States now have greater 
capacity for making hot and cold 
rolled sheet and strip than in 1941, 
the record prewar year, the Amer- 
ican Iron & Steel Institute an- 
nounced last week. 


However, while auto production 
in 1941 was more than 5,000,000 
cars and trucks, the steel an- 
nouncement does not mean that 
the way is clear, as far as steel 
goes, for production of 5,000.000 
cars at this time, according to steel 
men. 


Standing in the way is the lack 
of a proper breakdown of the great 
variety of types and grades of 
steel used in auto production. 

Pressing steel problems at the 
moment are a shortage of scrap 
and lack of pig iron for the auto 
foundries. 

Sheet and strip capacity today 
is about 1,000,000 tons above the 
July, 1941, level. the institute said. 
Before July 1, 1947. additional roll- 
ing mills, amounting to 2,500,000 
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The Philadelphia Market 


Bulletin Auto Analysis Shows Dealers 
Low on Major Repairs 


THE LATEST AND LARGEST AAF bomber, Consolidated XB-36, is 163 feet long 
and has a wingspan of 230 feet. It has been flown successfully in its first alr-borne 
text at the Convair plant in Fort Worth, Tex. The ship is powered by six 3,000 hp 
Pratt & Whitney engines mounted on the trailing edge of the wing, three on each side 
of the fuselage. Its bomb capacity is 30 tons. Rudder height is 47 feet, 6 inches, and 
each engine drives a pusher-type three-bladed propeller. 


tons of new capacity, will be add- 
ed for production of these prod- 
ucts. 

Meanwhile, the institute report- 
ed that the operating rate of steel 
companies having 94 percent of the 
steel capacity of the industry 
would be 90.3 percent of capacity 
for last week, compared with 89 
percent a week ago. 


AN Want Ads coat little—get results— 
why not use ‘em? See inside back cover. 


a= Want Ad Dept., inside back cover 








Bermuda Lifts 
Ban on Cars 


HAMILTON, Bermuda.—The 38- 
year prohibition on the private use 
of autos has been rescinded by 
Bermuda, but the new law allows 
the use of only 10-hp cars and 
taxis. 


The Legislative council approved 
the change by a 5-4 vote in the face 
of strong public protests. The top 
speed limit in the rural areas of 
the island will be 20 mph. 














PHILADELPHIA._Nearly 80,a bag of food for the housewife 


percent of the passenger cars in 
Philadelphia are six to 11 years 
old, 55 percent of the owners take 
them to independent repair shops 
for major repairs while only 27 


"| percent take them to the original 


dealer, and Chevrolet and Plym- 
outh run neck and neck in owner- 
ship leadership. 


These facts were revealed in the 
1946 consumer analysis just re- 
leased by the Evening Bulletin. 
This is the first annual survey and 
the Bulletin has patterned it on 
the survey of the Milwaukee Jour- 
nal in order to offer comparison 
with other cities. 

The Bulletin used question- 
naires from 5,094 families with 
a predetermined number based 
on population placed in each of 
the seven sales areas in the 
Philadelphia market area. 

Questionnaires were delivered to 
homes in the area and picked up 
later by other teams which left 





















































































KNOW IT’S THERE 


Here’s a transmission with a ‘“‘one-t 
mind” —a definite purpose to handle 

the gruelling heavy-duty assignments 

so quietly, so smoothly, so capably 

that you never know it’s there. 


It's a thoroughly well engineered unit— 
compact, light in weight, yet with gears, 
shafts and bearings generously sized for 
ample reserve strength. It shifts easily, 
without noise—proper tooth design take 
of that. It is easy to service and main 
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These advantages add up to this—ca 
that’s exactly the kind you expect of 
and men wise in the ways of trucks, busés 





all types of tractors are well aware of it. 
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for her time and trouble. 

For major repairs, 27 percent 
took their cars to the original 
dealer, 7.8 to another new car 
dealer, 55.2 to independent repair 
shops, 7.7 to service or filling 
station and 2.3 do own repairs. 


For minor repairs, 16.6 percent 
go to original dealer, 5 to another 
new car dealer, 49.8 to independent 
repair shops, 25.6 to filling stations 
and 3 do own repairs. 

Thirty-two percent of the fam- 
ilies owned cars and 68 percent 
were non-owners. Broken down by 
rental groups, 57.5 percent were in 
the $50 or over group, 34.8 in $40 
to $49.99, 23.9 in $30 to $39.99 ahd 
17.1 in $30 or under. (Rental aver- 
ages are based on 1940 U. S. cén- 
sus. Values have climbed steadily 
since then, but relationships of 
comparative rentals remain the 
same.) 

Car-owning families were broken 
down by make and year of the au- 
tomobiles. By years, the division 
was .4 percent with 1946s, 5 per- 
cent with 1942s, 20.2 with "41s, 15.7 
with ‘40s, 11.1 with ‘39s, 8.2 with 
38s, 16.5 with '37s, 11.5 with '36s, 
4.8 with '35s, 3.1 with '34s, 1.1 with 
33s and 2.4 with '32s or earlier, 


Total cars by makes were Chev- 
rolet 17.3, Plymouth 17.2, Dodge 
10.8, Ford 10.7, Buick 8.9, Oldsmo- 
bile 7, Pontiac 6.8, Chrysler 4.5, 
Packard 3.7, Studebaker 3.1, De 
Soto 2.6, Nash 1.7, Hudson 1.2, Ca- 
dillac 1, and miscellaneous 3.5. 

By models, 53.6 percent had 
four-doors, 27.2 two-doors, other 
sedans 9.6; 6.2 coupes, 2 club 
coupes, .9 convertibles, 3 busi- 
ness coupes and 4 miscellaneous. 

The survey also has sections on 
antifreeze, auto radios, sparkplugs, 
batteries and car wax and polish. 


States Unlikely 
To Try Own 


Price Control 


NEW YORK.—When OPA fin- 
ally goes out of business, it is un- 
likely that any of the states will 
attempt ceiling price control of the 
sale of automobiles or other prod- 
ucts, a survey of developments in 
state capitals throughout the coun- 
try during the recent period of 
OPA suspension indicates. 

Although the states and cities 
were moving rapidly toward the 
enactment and enforcement of lo- 
cal residential rent control meas- 
ures, virtually no serious consid- 
eration was given by state law- 
makers and officials to proposals 
for state attempts to control max- 
imum prices on commodities. Such 
proposals were advanced in only 
a few states. 

As was pointed out in Wisconsin 
by Howard Ohm, director of that 
state’s legislative reference library, 
any attempt at state control of 
prices, other than rents, would be 
difficult since most of the products 
are influenced by interstate com- 
merce. 

Only in Maine was such a pro- 
posal actually presented as a legis- 
lative bill, although special legis- 
lative sessions to act on rent con- 
trol were called in a number of 
states. 





$750 a Tire 
That?’s What Spaniards Pay 


Via Fla.-Cuba Route 


MIAMI, Fla.—Tires from the U. 
S. are being channeled to Spain 
through the port of Miami, but the 
senors in Madrid are getting them 
the hard way. It is said that some 
5,000 casings already have been ex- 
ported. 

The tires are shipped to Cuba 
through legitimate transactions, all 
rules and regulations being ob- 
served. However, once in Havana 
it is said the dealers can get a 
mere $300 a tire, so they are sent 
on to Spain where the ante has 
been upped to $750 each. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 
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Dealer 


New Lincoln-Mercury Firm 
Formed in Everett, Wash. 


A new Lincoln-Mercury dealer- 
ship known as Monte Cristo Motor 
Co. has been established in Ever- 
ett, Wash., by Reed Mills, W. 
Radford, who recently resigned i 
Seattle district manager of Lin- 
coln-Mercury, has been named 
sales manager. 

* * * 


Madison Truck & Tractor 
Represents International 


Madison Truck & Tractor Co., 
owned by R. F. Carter and D. W. 
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Doings 


Simpson, has opened at Madison, 
Ga. It will handle International 
| Harvester trucks. 

* + * 


Cunningham Promoted 


1.|To Comptroller at Anthony 


A man who began his association 
with the Earle C. Anthony, Inc. or- 
ganization 18 years ago has been 
appointed comptroller for northern 
California for the Packard distrib- 
utor in San Francisco. 

He is Jay Cunningham, who since 
his release from the Army has 
acted as office manager for the 
San Francisco branch. He held the 
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AUTOMOTIVE MATERIALS 


RUBBER AND SY 


NTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS ° 


VICE PRESIDENT 


2210 FISHER BLDG. 


THE Qnio Rueeser Comeany -Witioucwey. Ova 





‘NOW YOU 


a 24 Hour 
a Day 


UAN HAVE 


Turntable 


For * 195% 





Portable -Easily Set Up 
FOR SHOWROOM OR LOT 


No pit, no holes, no an- 
chor bolts. Just plug in 
and run— anywhere. 
; | 
ADJUSTABLE TO FIT ALL | 
POPULAR MODELS FOR | 
THE LAST FIVE YEARS. 
Packed as a unit and | 
ready for quick shipment 

| 

| 

I 
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AUTO-TURNTABLES 








| Dew to your Letterhead 


and mail this coupon for full 
descriptive brochure. Please give 


your 


Name___ 


and Title. 


BRUNNER AUTO SALES COMPANY 
80 Oakland Ave., Manchester, Conn. 
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rank of lieutenant colonel with the 
Army Air forces. 
+ + 






Yandow Motor, Burlington, 
Plans 522-Share Issue 


Yandow Motor Co., Inc., Burling- 
ton, Vt., has filed an affidavit for 
proposed issue of 522 shares of 
common stock without par value, 
and a certificate of paid up capital 
stock in the same amount issued 
for the net assets of the Yandow 
Motor Co. as of June 30, 1946. In- 
corporators are Harry A. Yandow, 
president, and Otis W. Yandow, 
clerk. 









* ¥ * 
Two New Buildings Planned 
By Prairie in Delavan, Wis. 


Building permit has been issued 
to Prairie Motor Sales, Delavan, 
Wis., for two buildings, a garage, 
one-story, fireproof, 60 by 180, and 
a salesroom, one-story fireproof, 60 
by 120. The owners are L. W. 
Sternwaldt and Ben Freund. 


* * * 


La Crosse Motor Truck 


La Crosse Motor, Truck & Im- 
plement Co., La Crosse, Wis., has 
been incorporated with 200 shares 
at $100 per share, to deal ih mo- 
tor vehicles, trucks, farm machin- 
ery. Incorporators are J. C. Fran- 
zini, A. H. Schubert and Esther 
Bollrud. 


Loomis Motor Completes 
Renovation in Albany 


About 12,000 square feet of space 
is occupied by Loomis Motor Corp. 
(Kaiser - Frazer), 314-316 Central 
Ave., Albany, N. Y., after a renova- 
tion program. The dealership, with 
Guy A. Loomis jr. president, covers 
13 New York counties and Ver- 
mont. 

« a * 


Luscombe & Co. to Sell 
Mercury-Lincoln in Ind. 


Luscombe & Co. is the new Mer- 
cury-Lincoln dealership at Lafay- 
ette, Ind. The firm consists of Wil- 
liam E. Luscombe and Lawrence A. 
Verblank. A salesroom and shop 
are located at “ N. Sixth St. 


New Ohio Firms 


7 Incorporation Charters 


Issued by State 


Charters have been granted by 
the Ohio secretary of state to 
seven new dealerships, as follows: 

Whizzer Motor Sales of Ohio, 
Toledo, with $2,000 nominal capital. 
Incorporators: Richard Andrew, 
Edith R. Priestep, Earl Fingerle. 

Dutro Auto Parts, Inc., Zanes- 
ville, with 500 shares of no par 
value and $50,000 preferred. Incor- 
porators: Floyd McGee, G. M. Kel- 
ler, Eugene F. Dutro. 

Ohio Auto Sales, Inc., Cleveland, 
250 shares, no par value. Incor- 
porators: Philip Kasden, Harold 
Evans, Saul M. Rosen. 

Corner Motors, Cleveland, 250 
shares of no par value. Incorpora- 
Helen Fedurek, Nathan C. 
Bachner, Milton Rosenblatt. 

Lowe Motor Sales, Inc., Marietta, 
$24,000 capital. Incorporators: Wil- 
liam H. Lowe, Clarence C. Lowe, 
Henry R. Whittington. 

Mid-Town Motors, Inc., Middle- 
town, with 250 shares of no par 
value. Incorporators: Paul Ziegler, 
Henry S. Winer, Carl J. Bosse. 


Al Teafe Motor Co., Youngstown, 
$50,000 capital. Incorporators: A. T. 
Kryzan, Earl D. Haenger, Jacob 
Levy. 

* * ~ 


McDonald Quits Ford Post 


To Be Dealer in Tex. 


Orison McDonald has resigned as 
controller of Ford’s Dallas branch 
and will enter business for himself 
as a Lincoln-Mercury dealer at 
Wichita Falls, Tex. The opening of 
his new place there will be held 
soon. 

* ~ * 


GMAC Savannah Office 


General Motors Acceptance Corp. 
has opened a branch office in the 
Savannah (Ga.) Bank & Trust 
Bldg., with James T. Crain as man- 
ager. 





7 * * 
Royal Sold to Plimley 
Horace Plimley has purchased 


Royal Motors at Port Alberni, B. 
C., from Mabel E. Hillier. 


Modernized Layout 








THE MODERNIZED parts department of J. R. Dick Automobile Co., 
parts manager, reports a 100 percent increase in volume over @ year ago. 


R. E. Hess, 


Phoenix, Ariz. 


In addition to parts and accessories, Dick is doing a brokerage tire business. 


| _AppAoveo LUBRICATL moe 
% 4 cA e a i ii 





J. R. DICK AUTOMOBILE CO.’s lubrication department is paying dividends, accord- 
ing to Orval Snarr, service manager. The firm is Hudson distributor for Arizona. 





Motor Industry Booms in Va. 
As New Dealerships Start 


Going forward by leaps and 
bounds, the motor vehicle industry 
has been taking a lead in business 
in practically all parts of Virginia. 
New dealerships are being estab- 
lished. Filling stations which had 
been closed soon after Pearl Har- 
bor have been reopened within the 
last 12 months. 


Among the new dealerships re- 
cently chartered are: Giles Motor 
Co., Inc., Coeburn; capital, $50,000; 
U. B. Giles, president. Clay Body & 
Repair Shop, Richmond; capital, 
$14,000; Edwin L. Gold, president. 
Dibb Motors, Inc., Lynchburg; cap- 
ital, $50,000; John Dibb, president. 
Davenport-Lewis Chevrolet Corp., 
Portsmouth; capital, $100,000; C. 
M. Davenport, president. 

South Hill Wheel & Parts, Inc., 
South Hill; capital, $50,000; W. C. 
Sellers, Richmond, president. 
Cranes Nest Supply Corp., Cranes 
Nest; capital, $15,000; E. P. Litton, 
Coeburn, president. Midway Serv- 
ice Station, Inc. Norfolk, has 
changed its name to Midway Serv- 


Jones Adds Paint Shop 


Hammond Jones, Inc. 
rolet), Lakeland, Fla., has added 
new facilities for painting automo- 
biles and repairing bodies and 
fenders. 

~ 7 * 


Bobbi Distributor for Ia. 
Opens in Des Moines 


Bobbi Motor Sales of Iowa, ap- 
pointed as the new auto maker’s 
distributor for the state, has 
opened sales and service quarters 
at 308 E. Walnut, Des Moines. 


Quentin P. Junger, owner, said 
he expects to receive his first new 
cars from the California plant this 
month. 

~ * * 
Foil in New Quarters 


R. E. Foil (Cadillac-Pontiac- 
GMC) has occuped new quarters 
at 151 Morgan Ave., Spartanburg, 
8. C. 


a8 * * 


Seek Diamond T Home 


Everett Blackburn and R. E. 
Markham, newly appointed distrib- 
utors of Diamond T, are looking for 
a location in Omaha. They will 
move headquarters from Hastings, 
Neb. 


* * * 


Soltes in Cleveland 


Soltes Motor Sales & Service, 
Inc., Cleveland, has been granted 
a charter. It will have 100 shares 
of no par value. The incorporators 
are Steve Soltes, Raymond Soltes 
and Doris Alton. 

7 * * 


Hart Gets Club Post 


Clifford J. Hart, president of Hat- 
field Motors, Inc., Indianapolis, has 
been elected a director of the 
Hoosier Motor club to succeed the 
late Frank Hatfield. 


(Chev- | 





I. Galumbeck is 
president. Clarksville Motor Co., 
Inc., Clarksville; capital, $15,000; 
J. Kemper Blanks, president. 

Trailer Coach Corp. of Virginia, 
Norfolk; capital stock $150,000 
preferred and 1,500 shares com- 
mon of no par value. Authorized to 
manufacture trailer coaches and 
other vehicles. G. D. Russ, presi- 
dent. 

Port Royal Motor Co., Inc., Port 
Royal; capital, $50,000; Richard T. 
Pratt, president; Allied Service 
Stations, Inc., Norfolk; capital, 
$50,000; Ellis Furman, president. 

M. C. H. Walker, Inc., Richmond; 
capital, $25,000; Milton C. Walker, 
president. 


ice Stores, Inc.; 


Holt Buys in Kokomo 


Olin R. Holt (Kaiser-Frazer), Ko- 
komo, Ind., has bought a building 
at 2529 N. Washington St. for a 
salesroom and service department. 
He plans later to extend the 50- 
by-100 foot cement block structure 
across a 350-foot front. 


* * * 
Wyman’s Rebuilding 
Wyman’s Garage (Chevrolet), 


Alton, N. H., whole sales and serv- 
ice plant was recently destroyed 
by fire, is operating in temporary 
quarters. Construction of a new 
modern building has already been 
started. 
= oa * 
Otis Sold 
The Ford dealership, garage and 
other business of Otis Bros., a 31- 
year-old establishment, has been 
sold to Mr. and Mrs. A. J. Van 
Laanen of Green Bay. When Otis 
Bros. started it had Oldsmobile, 
Allen and the Oakland but changed 
to Ford 26 years ago. 
* * * 


Graham Names Pitts 


Pitts Motor Co. has been ap- 
pointed to handle sales for Gra- 
ham- Paige farm equipment in 
Wetumpka, Ala. Harvy C. Pitts is 
head of the firm. 

1 


* * 


Hulbert Bros. in Racine 


Hulbert Brothers Motor Co. has 
been incorporated at Racine, Wis., 
by A. D. and N. Hulbert, to “deal 
in automobiles and other vehicles.” 
Capital stock of 750 shares at $100 
per share has been authorized. 

* * * 


Harris Pontiac Co., Malvern. 
Ark., has formally opened. The 
company is owned by Kenneth 
Harris and Duncan Cothern and 
will be under the management of 
Harris. Cothern will retain his po- 
sition with the Arkansas Resources 
and Development commission. 

*€ * + 


Bud Baker, former Ford dealer 
at Buffalo, Wyo., and service man- 
ager for Ford Motor, Denver, is 
now manager of Natrona Motor 
Co., Casper, as a partner of G. O 
Housley. 
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Dealer 


75,000 Building Planned 
By Dougherty Motors 


J. L. Sloan, general manager and 
vice-president, Dougherty County 
Motors, Inc. (Plymouth - Dodge), 
announced last week that plans are 
being drawn for the erection of a 
sales and repair shop at Albany, 
Ga. 

Costing around $75,000 for the 
pbuilding and equipment, it will 
house a modernly equipped garage, 
salesroom, truck department, lu- 
brication and washing department 
and general service station facili- 
ties. 

* * ” 
Reo Distributor in Dallas 
Occupies $60,000 Building 

Hamilton and Ellis, Reo distrib- 
utor for 60 Texas counties, has 
moved into a new Dallas home, a 
$60,000 brick, tile and steel build- 
ing with 10,000 square feet of floor 
space. 

The location of the new building 
is at South Lamar, Holmes and 
Pine Sts. The old home was at 601 
Olive St. 


* * + 


$80,000 Building Planned 


By Olds Firm in Omaha 


Midwest-Olds-Cadillac Co., Oma- 
ha, will erect a new store at 2754 
Farnam to cost $80,000, according 
to A. W. Love, president. 

* * a 


Keeps the Face 
But Streamlines Interior 


Of Ala. Landmark 


In rebuilding the old Barnes 
school in Montgomery, Ala., as the 
home of Colonial Motors (Packard), 
owner W. A. McWaters took espe- 
cial pains to preserve the profile of 
the old school building and utilized 
the original material wherever pos- 
sible. 

The old school building was a 
traditional landmark where many 
Alabamians have studied prepara- 
tory education for a hundred years. 

McWaters went to considerable 
expense to modernize the interior 
of the building, which is of re- 
markable finished beauty. Facing 
Clayton St. is the showroom and 
sales office on the ground floor, 
with business offices on the sec- 
ond floor. 

The service department, with en- 
trance on historic Molton St., occu- 
pies the ground floor back space 
and adjoins the firm’s large used- 
car lot. Seven stalls provide facili- 
ties for washing, lubricating, body 
and fender repair and painting. 

* os * 


Stilwill Named by AFA 


E. H. Stilwill, chief metallurgist 
of Dodge, has been appointed sec- 
retary of the Gray Iron division 
cupola research committee of the 
American Foundrymen’s Assn., 
technical society of the castings in- 
dustry. 


* * * 


Bowie Incorporates 
Bowie Motor Co., Inc., Charlotte, 





N. C., has been incorporated with 
authorized capital stock of $100,000 
to deal in automobiles. Principals 
are Carr Bowie, Mollie Bowie and 
Irene Bowie, all of Monroe. 


Royal Palm Service 


The repair and parts department 
of Royal Palm Motors, Vero Beach, 
Fla., has been opened by Bill Har- 
ris and LeRoy Hight. Three me- 
chanics, John Kuchle, Lynn Au- 
lick and Raymond Vigliano, are 
employed. 


Payne Truck, Greensboro 


Payne Truck Sales, Inc., Greens- 
boro, N. C., has been incorporated 
with authorized capital stock of 
$200,000 to deal in automobiles. 
Principals are W. B. Payne, Ralph 
A. Payne and Harry R. Stanley. 


Victory Chevrolet, N. C. 

Victory Chevrolet Co., Kings 
Mountain, N. C., has been organ- 
ized with capital stock of $75,000. 
Principals are W. G. Grantham, 
Mrs. Ruth Grantham and T. A. 
Williams. 


G. G. Walker in Gastonia 


G. G. Walker Motor Co., Inc., 
Gastonia, N. C., has been incor- 


| stock. Incorporators are M. D. 
Chatten, Netta N. Chatten and 
Betty M. Chatten. 
* * 


Doings 


porated with authorized 


* 


Jelks to Build in Ark. 


Bryan Jelks will erect a one-story 
brick building at Jonesboro, Ark., 
|for a dealership and service sta- 
tion. 


capital 
stock of $200,000 to buy and sell | 
automobiles. Principals are G. G.| 


Walker, G. A. Walker and Ella P. 
Walker. 


* * * 


* *” 7 
Dixie Motor in N. C. Hart in N. H. Race 
Dixie Motor Co.. Williamston. N.| Harold H. Hart, proprietor of the 
weg — » 4X: Hart Motor Co., Wolfeboro, N. H., 


C., has been chartered with au-| : 
: : 000 has been named a Republican nom- 
ee ee an tees ee ‘|inee for representative to the state 
incipals are W. H. Everett, ir- | legislature. 


ginia Everett and John W. Gurkin. | ¢ *« 


* * on | 
i be , | The Christy Motor Co. has pur- 
Fairbanks Wins Primary chased a new building for its 
Harokd G. Fairbanks, Newport | Chrysler dealership in Beaver, Pa. 
(N. H.) dealer, won the second dis- Sale ee 
trict Republican nomination for| Dowd-Feder, Chrysler distributor 
Sullivan county commissioner in | in Cleveland, reports the largest 
the August primary election. He | service volume in its history for 
has been serving as acting com- | May. Price Kenney has been named 
missioner. wholesale manager, succeeding 
Fred Caddy, who is now general 
manager. 


* * * 


Chatten in Elkhart 
Articles of incorporation have 
been filed by Chatten Motor Sales, 


ee oe 


Pitts Motor Co., of Florence, S. 


Inc., 519 S. Second St., Elkhart,|C., has been incorporated with au- 
Ind. The corporation has 1,000/thorized capital stock of $20,000. 
shares of no par value capital| W. H. Pitts is president and treas- 





Bendix HYVOROVAC Btn 


A COMPLETE LINE of hydraulic-vacuum power braking units fo 


fit the needs of any size or type vehicle from station wagon 
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UNUSUAL IN THE 


accessories. On U. 8S. 


urer; Margaret D. Pitts, vice-presi- 


dent; T. C. Moore, secretary. 
* * * 


McMahon-Sprague Motors, Inc., 


| St. Matthews, Ky., has been incor- 


to heavy duty truck, truck-tractor and bus. 


Now, power braking can be specified to fit 
exactly the individual needs of each model, 
type and size of vehicle. Because Bendix* 
builds a complete line of Hydrovacs,* there 
need be no compromise between what is 
required and what is available. There is a 
Hydrovac unit of the right type and size 
for the job, without costly over-power—but 
with ample capacity for safety and efficiency. 


porated with authorized capita] 
stock of $27,800. Principals are 
Dean Sprague, Roy F. McMahon 
and Alice B. McMahon. 

* * * 

Cordell Motor Co. has opened for 
business in Asheville, N. C., with 
L. H. Cordell as general manager. 

s = . 


Edwards & Mewborn, Snow Hill, 
N. C., has been incorporated with 
authorized capital stock of $100,000 
to operate a dealership. Principals 
are Roland Edwards, R. A. Mew- 





Hydraulic-Vacuym Power Braking Unit 





And remember, when you specify Hydrovac 
your choice is confirmed by the judgment 
of leading vehicle manufacturers. Proved by 
over a million units built and by billions of 
miles of service, Hydrovac is today’s first 
choice for original factory equipment on the 
new model trucks and truck-tractors. 

For complete details write Bendix Products 
Division, South Bend 20, Indiana. *reapewarxs 





Middle West is the recently completed home of Linn-Baker 
Equipment Co., eastern Michigan distributors of motor coaches, school buses, and bus 


16, two miles east of East Lansing, the company’s new quarters 
provide ample space for display of buses and equipment. 
showroom, the company has 8,000 feet of enclosed 
and care of used and in-transit equipment. 


In addition to the modern 
storage space to insure storage 


born jr. and R. A. Mewborn sr., 
all of Snow Hill. 
* * * 

L. J. Anderson has opened Ander- 
son Sales Service in Omaha to deal 
in used-car sales. 

Dan Straker has been appointed 
service manager of Hoffman Mo- 
tor Co., Inc. (Oldsmobile), in East 
Hartford, Conn. 

* * oa 

Placer Motors (Oldsmobile), Hel- 
ena, Mont., has reopened at the 
old address, 428 N. Main St. The 
firm closed during the war when 
Clem Anderson, manager, enlisted 
in the Navy. Anderson has been 
released and will resume as man- 
ager. 
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U. C. Supply Off 
By 50 Percent 
At Binghamton 


BINGHAMTON, N. Y.—The 
number of used cars for sale on 
the Triple Cities area market is 
only about half of what it was a 
year ago this time. 

And the reservoir of used cars 
continues to dry up as the demand 
remains strong. That was the con- 
census of new and used-car deal- 
ers here. 

Some dealers estimated the sup- 
ply has dropped more than 50 per- 
cent from a year ago. Others said 
the reduction has been at least one- 
third. 

One dealer who said he usually 
has between 50 and 75 cars on tap 
for immediate sale has only one 
machine for sale. Another dealer 
said he did not have a “single used 
car in my place for sale today.” 

“The supply,” he added, “very 
definitely has shrunk. I'd estimate 
it’s at least 50 percent under what 
it was a year ago.” 

Dealers said “a lot of cars which 
are worn out have been detoured 
to the junk yards instead of to 
used car lots.” The number of 





A COMBINATION OF bright red and light creams is the color scheme adopted by 
Continental Products, Inc., Chicago distributor, for its rapidly expanding nationwide 
chain of Continental Stores. The main sign and dealer name projects six inches from 
the building. Show windows are at an angle for artistic and anti-glare reasons. Be- 
yond the window displays there is full vision of the store interior except when venetian 
blinds shut It off in special cases. A deliberate novelty, as this picture shows, is dis- 
playing tires and automotive accessories under the ‘‘hardware-appliances’’ sign, and 
vice versa. 


ears taken from the highways be- 
cause their usefulness is over is|of the country. 
increasing daily. 

In addition to junked cars, a 
substantial number of used cars|, ? Seo Classified Want Ads. in- 
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the independent automotive sup- 
ply dealer at hand? 


In a strict sense, Garrison Gra- 
woig, president of Continental 
Products, Inc., Chicago, believes 
it is. 

“The time is fast approaching,” 
he said at a dinner given here to 
/}150 representatives of supplier 
|}companies in connection with the 
i|Automotive Accessories Assn. 
show, “when the small independent 
dealer will be able to survive and 
thrive only by the adoption of mod- 
ern merchandising methods in co- 
operation with a group of other 
progressive dealers, all operating 
under the sponsorship of a capable, 
experienced and strongly financed 
parent organization.” 

The dinner itself was unusual, 
since traditionally it is the man- 
ufacturers who entertain at these 
shows, with distributors as 
guests. 

Grawoig revealed the company’s 
expansion program calling for es- 
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TRE ENQUIRER CARRIES MORE 
ADVERTISING LNAGE THAN ANY: 
; OVAER CINCINNATI NEWSPAPER 
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“Search me!...and when I pull it the other way it reads, : 





‘Solid Cincinnati reads The Cincinnati Enquirer’” 


It’s just what you’d expect, isn’t it? The newspaper that reaches the solid, 
substantial, money-to-spend families of Cincinnati would just naturally 
carry the most advertising linage. So it’s not too startling (though not 
without significance) that The Enquirer bulged with 1,607,371 more lines 
of advertising during the first five months of 1946 than its nearest com- 
petitor. Nor that The Enquirer has maintained a substantial lead in total 
advertising, general display and retail advertising linage over the afternoon 
papers for the past 8 years. Worth remembering—when you’re considering 
a schedule in this great 1,155,703-population trading area. Represented by 
Paul Block and Associates. 


Use The Cincinnati Enquirer to get in solid with Solid Cincinnati 


New Merchandising Era 


Streamlined Setup Held Necessary to Meet 
Competition of Auto Chains 


CHICAGO.—Is the passing of|tablishment of a nationwide co- 





operative chain of independently 
owned stores operating under the 
name of Continental Stores. Each 
will represent a minimum invest- 
ment of $15,000 to $25,000. 


Appealing for support from the 
suppliers present in providing mer- 
chandise, Grawoig said: 


“We ask each of you to sit down 
with our buyers at the earliest pos- 
sible opportunity and to work out 
with us a schedule of deliveries 
which will assure us of fairly ade- 
quate supplies of your products 
for our present requirements as 
well as for our long-term program. 

“I know that at present you 
can sell all the merchandise you 
can make and then some. I know 
you are being plagued night and 
day by customers who want 
more merchandise than you are 
able to give them. Yes, I know 
all that. This sellers’ market that 
we are in has been a wonderful 
party, but, like all wonderful par- 
ties, it cannot last forever.” 

Automotive distributors must be 
prepared to meet competition more 
effectively from national chain 
stores, Grawoig asserted. 

“We have chosen this particular 
time to launch our program be- 
cause we feel that the old ‘horse 
and buggy’ days for retailing are 
about over,” he said. “Modern 
chain store developments have 
revolutionized merchandising 
methods and have made it impera- 
tive that the old and out-moded 
methods of wholesaling and retail- 
ing be replaced by a more stream- 
lined, economical and _ scientific 
— of merchandise distribu- 

on.” 


Grawoig listed features of the 
store setup worked out by his 


_ company as giving the store own- 


er exclusive sale of Continental- 
handled products in the commu- 
nity; helping him to choose his 
location; helping him plan his 
store front and interior “to con- 
form to an unusually attractive 
model setup which we have de- 
veloped. 

Others are helping him plan 
store illumination and displays; 
providing “low cost, attractive, 
well-designed, modern” store fix- 
tures; assuring a wide range of 
fast selling automotive, electrical, 
hardware and household products; 
helping him arrange, lay out and 
display merchandise to best ad- 
vantage, and price it at established 
“competitive” retail prices. 

_ Other services rendered by Con- 
tinental, he said, include window 
trims and advertising campaigns; 
supervisory service, accounting and 
stock record systems. 


Priority Probe 
Ala. Paper Traces History 


Of State Aide’s Car 


BIRMINGHAM, Ala. — Alabami- 
ans are wondering what persons 


|are getting the new cars as they 
| are placed on sale. 


Last week they got an answer 
of a sort. Passing by a used-car 
lot, a Birmingham Post reporter 


| noticed a shiny new Mercury sit- 


ting on conspicuous display. When 
asked the price, he was told that 
the vehicle was available for the 
Ford list price plus $1,250. 
Investigating, the newspaper- 


|man reported that the car had 
| been purchased on a state priority 


by a member of the state’s liquor 


| board. The car’s license, however, 
|had been issued in the name of 


the official’s son, a representative 
of a distillery in Richmond, Va. 
He had traded the new car in on 


|a Buick through the purchasing 


agent, it was reported. Soon after 
the story broke, the state official 
turned up on official business using 
the Mercury. 


Jordan Named by Bobbi-Kar 


As Albany, Ga., Dealer 


M. C. Jordan, Albany, Ga., has 
been appointed dealer for Albany 
and Dougherty counties for the 
Bobbi Kar, it was announced last 
week by A. A. Dubin, general sales 
manager, Bobby Car Co. of Geor- 
gia. 
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Commercial Car News 


{ Regular Monthly section for the men who make, sell and service 





Shrimps 
Beating ’41 


Oldberg’s 35 


y 
Weed 


Jack 


NE of the ways in which trucks 

and airplanes will combine to 
bring heretofore-denied delicacies 
to the average American family 
was vividly publicized in a “shrimp 
party” at Detroit’s Book-Cadillac 
hotel last week. 

Shrimp that were shucked—or 
whatever they do to shrimp to 
clean them after they are caught 
—in Biloxi, Miss., one morning, 
were served to a group of hungry 
press representatives that evening. 
'Tis said they were so good and 
fresh that one Stan Brams ad- 
mitted eating 75 shrimp that 
weighed approximately an ounce a 
piece. You figure the GVW. 


The shrimp were packed in Good- 
year’s Pliofilm bags—40 pounds to 
the bag—chilled to 33 degrees and 
packed, a bag to a carton, in spe- 
cial corrugated paper temperature- 
holding boxes. Two and one-half 
tons, or over 5,000 pounds, were 
then flown directly to Detroit, by 
Chicago & Southern Airlines, where 
they were unloaded into a refrig- 
erated-body Dodge truck (I have 
to get all those names in my ac- 
counting because they all went 
“snucks” on the party, I under- 
stand) and were delivered to vari- 
ous fish markets and eating places. 

= ~ * 


THIS TYPE of packing loses 
less than five degrees in 10 hours 
(actually .037 degrees per hour). 
And, since shrimp won’t stand 
freezing — even low temperature 
freezing—it is very important to 
handle them fast if they are to be 
at their prime. The Detroit im- 
porting firm, O’Neil-Hoffner, was 
offered 10 cents more a pound for 
shrimp delivered this way than in 
the former slower shipment method 
—five hours against the former 
three days—and this, plus the lesser 
amount of shrinking, makes the 
plane-truck method more econom- 
ical as well as giving midwestern 
folks a chance to eat ocean-fresh 
shrimp. Plane rates figure 3 cents 
per pound less. 

The refrigerated truck body in 
which they were delivered was a 
standard Oltman-O’Neill steel body 
insulated with Fiberglas and with 
aluminum sheets on the inside to 
act as an inner lining and also aid 
in the insulation of the body. Once 


chilled, the shrimp must stay 
chilled until served—but never 
frosted. 


* * * 


Tex COLBERT, president, and 

Lou Purdy, v.p. of trucks of the 
Dodge division, are feeling very 
happy about Dodge’s truck pro- 
duction record for the first six 
months of this year. They are not 
the only members of the “Big 
Four” which has beat its 1941 rate 
but they have been able to bring 
out and get into production a new 
line of heavy duty models from 
18,000 to 33,000 GVW without their 
being “uncovered” until they were 
ready to announce them. At least 
I didn’t hear about them until 
they were “on the line.” 

(See TRUCKIN’, Page 41, Col. 1) 
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Trucks, 


3.6% Price Boost 
Held Inadequate 
For Trailers 


Fails to Cover Rise 
In Wages, Materials, 
Manufacturers Say 


WASHINGTON. —The 
truck - trailer manufacturing 
industry, while welcoming the 
8.6 percent ceiling price in- 
crease granted by OPA last 


week, declared the advance falls 
considerably short of wage and ma- 
terials cost increases. 

“Generally speaking, truck-trailer 
prices up to now have been about 
at the level of 1942 despite sharply 
increased costs throughout the war 
period and since,” said the Truck- 
Trailer Manufacturers Assn. “First 
reports from individual manufac- 
turers emphasize conviction that 
the OPA price relief is far from 
enough to offset steep expense 
boosts occasioned by the war and 
the failure of general reconversion 
to ‘click’ as rapidly as had been 
hoped. 

“Indicative of what has hap- 
pened in the industry is the fact 
that a cost increase survey made 
in January and February as a 
prelude to seeking price relief at 
a time when the automotive in- 
dustry wage and materials price 
pattern was changing rapidly, 
was outmoded almost before it 
was finished. 

“Between the end of February 
and the close of May, alone, reli- 
able trailer industry figures show 
that wages rose an average of 12.8 
percent and materials costs more 
than 8.2 percent—more in individ- 
ual cases. 

“Substantial increases occurred 
both prior and subsequent to the 
period covered by the survey. Wage 
increases, it may be noted, have 
affected more than 90 percent of 
the truck-trailer producing indus- 
try. 
eTruck - trailer manufacturers 
have made every effort to hold 
prices down so as to encourage 
widest possible use of trailers, but 
wage boosts and increased costs of 
materials and components finally 
made price relief for the industry 
imperative. 

“The OPA is authority for the 
statement that ‘the increase for 


manufacturers is necessary to en- 
(Continued on Page 35, Col. 4) 


































Cocendalin Added 
To Light Truck 
By Studebaker 


SOUTH BEND. — Studebaker’s 
exclusive economy feature —the 
overdrive—is now available on 
half-ton trucks, R. G. Hudson, 
manager of the truck division, said 
last week. 

The announcement marks the re- 
turn of an equipment item that 
due to postwar material scarcities 
was not previously on the com- 
mercial car market. 

“Because the overdrive adds con- 
siderably to gasoline mileage at 
higher speeds, it has been found 
particularly applicable to farm-to- 
market and intercity usage,” said 
Hudson. 

The overdrive acts to decrease 
engine speeds, increasing gas mile- 
age and reducing truck engine 
wear. As installed in the 1946 Stu- 
debaker M-5, the unit can be 
locked in or out of the transmis- 
sion through a plunger-type con- 
trol on the dash. 

When the overdrive control is 
pulled out and the truck reaches 
a pre-determined road speed, mo- 
mentary release of the throttle au- 
tomatically puts the car in over- 
drive. 

















































Buses and Commercial Vehicles. 



























NEWEST ADDITION to the Dodge truck line is this 3-ton truck of 20,000 pounds 
gross vehicle weight in five wheelbases ranging from 136 to 196 inches. As a tractor 
it has a gross tractor-trailer rating of 37,000 pounds. The engine has 331.35 cubic 
inch piston displacement and a compression ratio of 6.5 to 1. It develops 128 horse- 
power at 3,000 rpm and 270 pound-feet of torque at 1,200 rpm. A grille of new design 
adds to the rugged appearance of the front. See other photos, page 42. 


New Dodge Heavies Feature 
Postwar Advances 


DETROIT.— Three new heavy- 
duty trucks, each available in 10 
different models, have been an- 
nounced by L. F. Van Nortwick, 
director of Dodge truck sales. 

The 30 new Dodge truck models 
are available in 60 classifications 
ranging up to 23,000 pounds GVW 
and in tractor-trailer ratings up to 
37,000 pounds GVW. The entire 
Dodge line, exclusive of school 
buses, now includes 175 models. 

The new heavy-duty line includes 
a 2%-ton truck of 18,000 pounds 
GVW in five wheelbases ranging 
from 136 to 235 inches; a three-ton 
truck of 20,000 pounds GVW in five 
wheelbases ranging from 136 to 196 
inches, and a three-ton heavy-duty 
truck of 23,000 pounds GVW in five 
wheelbases ranging from 136 to 196 
inches. 

Engines used in the three lines 
were developed from engines 
which were proved in World War 
II use by taking heavy cargoes 
over the Burma road where alti- 
tudes and temperatures changed 
rapidly, Van Nortwick said. 

The six-cylinder engine which 
powers the 2%-ton line has a 3%- 
inch bore and 4%-inch stroke with 
281.64 cubic inches piston displace- 
ment. Compression ratio is 6.5 to 1. 
It develops 115 hp at 3200 rpm and 
225 pound-feet of torque at 1200 
rpm, Dodge stated. 

The six-cylinder engine which 
powers the three-ton and the three- 
-ton heavy-duty lines has 3%-inch 
bore and 5-inch stroke with 331.35 
cubic inch piston displacement. 
Compression ratio is 6.5 to 1. It 
develops 128 hp at 3000 rpm and 
270 pound-feet of torque at 1200 
rpm. 


designed to resist clogging, it was 
stated, thereby maintaining an ef- 
fective oil drain-back. 


The crankshaft in the new 
heavy-duty engines has _ nine 
counterweights and is supported 
by seven multiple-layer bearings. 
Connecting rod bearings are also 
the multiple-layer type, consist- 
ing of a steel back, a layer of 
copper-lead alloy, and a layer of 
lead-tin alloy, securely bonded 
together. 


“These bearings will resist heat 
and high pressures and will give 
long trouble-free service even un- 
der very severe operating condi- 
tions. Crankshaft journals are 
hardened by electric induction 
hardening to obtain an exception- 
ally hard wearing surface,” accord- 
ing to Dodge officials. 

Greatly-increased valve life has 
been obtained in the new models 
by the use of sodium-cooled ex- 
haust valves which are stellite- 
faced and which seat in stellite- 
faced inserts, Dodge said. Intake 
valves are silchrome, and seat in 
silchrome inserts. 

Hollow Stem on Valves 

The sodium-cooled exhaust valves 
used on the new Dodge lines have 
a hollow stem which is partially 
filled with powered sodium. The 
powdered sodium changes to a 
fluid when heated. Function is to 


absorb heat from the valve head 
(Continued on Page 43, Col. 1) 


Block of Hard Metal 

Engine cylinder wear in the new 
trucks “will be practically non- 
existent, as the block is of chrome 
nickel - molybdenum cast iron,” 
Dodge claimed. The aluminum al- 
loy pistons are the “auto-thermic” 
type with steel struts to control 
skirt expansion. The pistons are 
coated to prevent scuffing during 
the break-in period. 

Four piston rings are used in a 
combination of three compression 
and one oil ring. The top ring is 
chrome plated and similar to the 
type used so successfully in Army 
tank engines. The two intermediate 
rings have tapered faces and act 
as oil scraper rings as well as com- 
pression rings. The bottom ring is 
a wide oil-sealing ring which is 


trucks rolling off the assembly 
lines again after a four-month 
strike, the company is looking 
ahead to a production of more 
than 6,000 units for the balance 
of 1946 and a record output of 
more than 18,000 next year. 

E. J. Bush, Diamond T president, 
also disclosed that the company 
is considering a proposal to build 
a station wagon as an addition to 
its truck line. Before the strike, 
there had been reports that Dia- 
mond T was planning to enter the 
new-car field. 

Barring further difficulties, Bush 
said, the company will turn out 
between 6,000 and 7,500 trucks dur- 
ing the remaining months of 1946. 
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Truck Production Running — 
44% Behind Prewar Peak 


Schedules Cut 
By 400,000 


Survey Shows High 
Cost of Strikes, 
Material Shortages 


DETROIT. — Strikes and 
materials shortages have re- 
duced truck production 44 
percent in the first half of 


this year, compared with the 
same period in 1941. The loss in 
freight-carrying vehicles is_ esti- 
mated at 200,000. 

The picture would have been far 
worse if it hadn’t been for the 
ability of a few manufacturers to 
maintain a fairly steady output 
rate for two months during the 
first half. 

Compared with the scheduled 
production of the major truck 
builders, business, industry and 
the farmers of this country have 
lost over 60 percent, or more 
than 400,000 units of freight 
transportation that would have 
been built during the first half 
of the year if the numerous 


Truck Output 


(First Six Months) 








1941 1946 

Chevrolet ...... 149,929 61,806 
I ds 9:s bres 44,894 60,152 
Diamond T .... + 3.348 
Federal ........ 1,430* 2,675 
.. 2 ae 124,918 64,986 
EE 49,124* 4,647 
REE ose esse0n 510 415 
International 68,351* 46,584 
EE honk cnases 7,2838* 3,155 
go kc a heats 1,265* 5,964 
Studebaker + 17,286 
OD noe debaess 6,050 5,248 

453,784 276,226 





+ Civilian truck production fig- 
ures for this period not avail- 
able. 

*Includes military vehicles. 





crippling strikes had not oc- 

curred. 

These facts were brought out by 
a recent survey of the actual pro- 
duction of the leading truck manu- 
facturers by Automotive News. 

The development of economic 
truck transportation of foodstuffs 
and manufactured products was 
one of the principle reasons for 


the quick recovery of business in 
(Continued on Page 37, Col. 1) 


Diamond T Sees *47 Peak; 
May Build Station Wagon 


CHICAGO. — With Diamond Ti , Pre-strike 


production this year 
totaled 4,836. 

Production of 18,000 to 20,000 
vehicles next year will, if these 
schedules are met, exceed the 
peak peacetime total of 15,000 in 
1936, Bush stated. 

The station wagon plan has not 
advanced sufficiently for the firm to 
give details on the time of start- 
ing production or details of the 
promised vehicle, he said. 

The 900 Diamond T workers re- 
turned to their jobs Aug. 16 under 
a truce arrangement between the 
company and the Automotive 
Workers Industrial union (inde- 
pendent). During the truce, nego- 
tiations for a new contract will 
continue. 




























GATHERED AROUND the new Willys-Overland station wagon are leaders in To- 
ledo’s industrial, civic and distribution activities—all of whom produce parts for or 
are interested in the city’s newest automotive product. Left to right, Laurel C. Wor- 
man, president, Hoppe & Worman, Inc., W-0O distributor; Robert A. Stranahan, presi- 
dent, Champion Spark Plug Co.; William E. Levis, chairman, Owens-Illinois Glass Co. ; 
Ralph E. Carpenter, executive vice-president, Dana Mfg. Corp.; Walter C. Hoppe, vice- 
president and general manager, Hoppe & Worman, Inc.; Daniel H. Kelly, executive 
vice-president, Electric Auto-Lite Co., and Lloyd E. Roulet, mayor of Toledo. 


motive parts, has opened an auto- 
motive machine shop as a division 
of its business in Tulsa, Okla. 


Machine Shop Added 


Parrish & Clark, wholesale auto- 
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‘Shock’ Story 


Monroe Display Traces 
History from 1916 


MONROE, Mich.—Progress in 
the development of easy-riding 
motor cars, through advances in 
shock absorbing equipment, is 
shown in a special display pre- 
pared by Monroe Auto Equipment 
Co. for the Detroit section, Society 
of Automotive Engineers. 

As shown in the exhibit, the first 
motor cars built in 1896 had no 
shock absorbers. In 1906, the first 
friction shock absorbing devices 
were used. In 1916, came adjust- 
able friction types, vane-type hy- 
draulics and combination air and 
oil devices. Snubbers were com- 
monly used in 1926. 

Ten years ago single direct ac- 
tion shock absorbers of the hy- 
draulic type were employed widely, 
along with single lever action and 
double lever action hydraulics. In 
the postwar automobiles of 1946, 
direct-double-action hydraulic 
shock absorbers are used by more 
makes of cars than any other type. 
Various direct-double-action shock 
absorbers produced by Monroe for 
cars and trucks are shown at the 
bottom of the display. 
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TRUCK SECTION 


111 Big Firms Lose $524,500... 


Carriers’ Net Dwindles 
On Increased Volume 


WASHINGTON.—A condition fa- 
miliar to many lines of business 
is found in an analysis of earn- 
ings figures of the largest truck- 
ing firms as shown in their 1945 
financial reports to the ICC. A net 
loss of $524,500 was registered by 
111 of the big firms, although 


of $205,767,500 resulted in a record 
net operating revenue of $10,537,- 
132. Gross revenue was 65 percent 
over 1939 while net was 57 percent 
above the figure for that year. 
The answer to the wide swing 
downward is found in increased 
expenses, according to the Ameri- 


gross operating revenue exceeded | can Trucking Assns. 


the high level of 1942 when net} 


operating revenue totaled $10,537,- 
000. 

Gross operating revenue last year 
was $206,121,000, or 65 percent more 
than 1939. Each of the carriers had 
gross annual income in excess of 
$500,000. 

In 1943, the peak year of war- 
time trucking activity, the car- 
riers in the study reported gross 
operating revenues of $209,076,- 
800, a 67 percent increase over 
1939 which produced net income 
of $5,534,700. 

The total gross income in 1942 


No Battery Drain ..No Electrical Connections or Wires 


as your windshield wiper. 


shield Fan. 





CORPORATION, 


Here is the one windshield fan which puts no drain on your battery—which requires 
no electric wiring—which operates on cost-free, harnessed air power as dependably 


Nothing removes steam and condensation from the inside of your windshield— 
or sleet and ice from the outside—as completely and efficiently as a Trico Wind- 


Comes in two models—with flexible blades as illustrated above—or with high-speed 
metal blades shielded in a streamlined, rust-proof cage as shown at the left. The 
universal attachment bracket provides for installation in any one of three convenient 
locations—instrument board, header panel or steering column. Also adaptable for 
use on rear deck to maintain visibility through the back window. 


Windshield “fans 


TRICO PRODUCTS BUFFALO 3, N. Y. 





The yearly jumps in cost of op- 
erations are indicated in figures 
that show that the firms spent 10.5 
percent of the gross for equipment 
and maintenance in 1939 against 
16.4 percent last year. 13.4 percent 
in 1943, 16 percent in 1944. 

The climb in wages was from 
45.6 percent of the gross in 1942 
to 50.1 percent last year. 

The following statistics show the 
effects of the trend by regions: 


New England, seven carriers, 
gross $11,544,489; increase over 
1939, 62.8 percent; net operating 
revenue, $185,751; decrease from 


1939, 45.9 percent. 
Middle Atlantic, 21 carriers, 
gross $36,289,826; gain over 1939, 


85.2 percent; net operating reve- 
nue, $94,678; decrease from 1939, 
86.5 percent. 

Central, 40 carriers, gross $83,- 
918,533; increase over 1939, 44.6 
percent; net operating deficit, 
$411,723. 


Southern, 11 carriers, gross $19,- 
101,805; increase over 1939, 64.3 
percent; deficit, $181,243. 

Northwestern, five carriers, 
gross $8,362,808; increase over 1939, 
106.8 percent; net operating in- 


|come, $86,122; decrease from 1939, 


61 percent. 

Midwestern, six carriers, gross 
$9,036,318; increase over 1939, 44.1 
percent; net operating revenue, 
$80,277; decrease from 1939, 83.1 
percent. 


Southwestern, 11 carriers, gross 
$16,469,664; increase over 1939, 100.3 
percent; net operating revenue, 
$169,017; decrease from 1939, 62.4 
percent. 

Rocky Mountain, one carrier, 
gross $1,393,979; increase over 1939, 
160.3 percent; net operating defi- 
cit, $11,740. 

Pacific, nine carriers, gross $20,- 


003,675; increase over 1939, 108.4 
percent; net operating deficit, 
$535,646. 





New Lo-Truk 


Announced by 


Graham-Doane 


OAKLAND, Calif. — Production 
of new models of low-bed trucks 
to be distributed through a na- 
tional dealer organization has been 
announced by W. C. Graham, head 
of Graham-Doane Truck Co. 

Graham also announced removal 
of manufacturing facilities from 
San Francisco to a recently ac- 
quired $20,000,000 government war 
plant on the Oakland waterfront. 

The postwar Graham Lo-Truk, 
he said, will satisfy “all urban 
hauling requirements.” The low- 
bed floor is only 23 inches above 
the ground, a feature accomplished 
by a specially designed rear axle 
and platform construction. 

Two models, with three body de- 
signs for each, are currently being 
produced. The models include Lo- 
Truks of 4 and 10-12 ton capacity, 
with stake, van, and general util- 
ity body design. A lightweight Lo- 


Truk panel delivery and pickup 
will also be made, the company 
reported. 


Graham-Doane is perfecting 
plans to install special bodies on 
regular chassis as_ production 
schedule permits, it was disclosed. 


Clark & Tucker 


Moves in Tenn. 

MEMPHIS, Tenn.—Clark and 
Tucker Body Works has occupied 
a new structure just completed at 
122 W. Carolina. 

The firm specializes in the con- 
struction of truck and _ trailer 
bodies, both stake and van types. 
Most of the van types are built to 
order. Joe B. Clark and Albert A. 
Tucke? aré dwhets. 
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TRUCK SECTION 


—_— 


DENVER.—Under recommenda- ; 
tions of the recent governor’s high- | 
way safety conference here trucks | 
would be banned from main high- | 
ways during rush hours, state traf- | 
fic laws would be revised; enforce- 
ment heightened; the state high- 
way patrol doubled in size and a 
state radio network established. 

Another conference recommen- 
dation was that the state motor 
vehicle division be separated from | 
the state revenue department and 
established as an independent de- 
partment under the _ executive 


Strike Ties Up 
90 Truckers 
In Albany Area 


ALBANY, N. Y.—Ninety truck- 
ing companies in this area re- 
mained strikebound for the sec- 
ond week last week as AFL drivers 
held out in demands for a 34-cent- 
an-hour raise and closed shop. 

Negotiations between representa- 
tives of the Highway Transporta- 
tion Assn. of Upper New York 
state and the Teamsters union 
were reported to have broken 
down twice. Federal conciliators, 
however, declared they would strive | 
to avoid a total impasse on further 
peace meetings. 

Some haulers in the area with 
which the union has signed new 
contracts continued to _ operate. | 
Shipments passing through the 11- 
county region covered by the strike | 
also were unaffected. 

Former union contracts with the 
90.concerns, which expired Aug. 1, 
provided for wage rates of 91 cents | 
an hour. The union wants $1.25 per | 
hour, or $50 for a 40-hour week. In | 
addition to the raise and a closed 
shop, the AFL is demanding more | 
paid holidays and paid vacations. 

Early in the negotiations, the | 
companies were said to have made | 
a wage counteroffer of a 4-cent | 
hourly raise. | 

Berkshire is the lone Massachu- 
setts county affected by the tieup. | 
New York state counties in the 
strike area include Albany, Rens- | 
selaer, Schenectady, Columbia,| 
Greene, Schoharie, Montgomery, | 
Fulton, Warren and Washington. 


Pell to Direct 
LaFrance Buying | 


ELMIRA, N. Y.—C. H. Pell has 
been named director of purchases | 
for Ward LaFrance Truck division, 
according to 
Frank B. Powers, 
vice - president in 
charge of opera-| 
tions of Great 
American Indus-| 
tries, Inc. | 

Prior to com-| 
ing with Ward} 
LaFrance, Pell 
was associated) 
with Kaiser-| 
Frazer as. pur-| 
chasing agent.| 
Before that he| 
was affiliated with U. S. Cartridge | 
Co. in the same capacity. 





C. H. Pell 


Jeeps Ordered | 
By Coast Guard | 


TOLEDO.—Capstan winch 
equipped Jeeps are to be supplied 
to practically every U. S. Coast 
Guard station in the country, 
James D. Mooney, president of 
Willys-Overland, has announced 
last week. | 

Mooney made public an order | 
from the Coast Guard for the man- | 
ufacture of 200 universal Jeeps, 
each equipped with the winch pow- 
ered by a front power takeoff. The 
vehicles will be assigned primarily 
to lifesaving and lifeboat stations 
along the national coastline and | 
on the Great Lakes. 


Blanton Opens in S. C. 
Blanton Tractor Co. (Kaiser- 
Frazer) has opened for business 
in Cowpens, S. C. Capitalized at 
$25,000, it is headed by J. K. Blan- 
ton as president and Webster Bilan- 
ton as secretary-treasurer. 





Colo. Safety Plan 


Rush-Hour Truck Ban Among Measures 
Proposed at Safety Session 


branch to handle all licensing and 
regulating of highway traffic. 

Immediately after the two-day | 
safety conference adjourned, a 21- | 
member continuing committee met 
to shape up the resolutions for 
presentation to the governor and 
to the state legislative interim 
committee. 


Robert L. Stearns, president, Col- 
orado University, was elected com- 
mittee chairman and announced 
the group would meet at regular 
intervals to carry out a “continu- 
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‘Trailer Production 
And Shipments 


| Continue Rise 


WASHINGTON. — Both produc- 
tion and shipments of truck trail- 
ers, with a rated capacity of five 
|tons or more, increased in April 
for the second consecutive month, 
according to a report by the Bu- 
reau of the Census. 

The 6,148 truck trailers manu- 
factured in April represent a 28 
percent rise over the 4,818 pro- 
duced in March and a 74 percent 
|increase over February production 
of 3,540 trailers, it was stated. 

The number shipped in April rose 
6 percent over March, from 5,389 


ing campaign” of traffic safety. THE FIRST SHOWING and demonstration of a huge dynamometer truck designed |to 5,730 trailers, while the value 


Representatives of the Colorado 


by Goodyear to test the range of large tires and wheel equipment used in off-the-road | of truck trailer shipments rose 11 
service, was conducted last week for engineers and officials of the Heil Co., Milwaukee. 


bar will work with the state at- | Inspecting some of the measuring devices is Julius P. Heil, director of Heil, center, | PeTcent, from 10.4 to 115 million 
torney general’s office in drafting | ##nked by, left to right, Mel Wilson, Warren Coburn, Karl Feise, Goodyear, Akron, | dollars, during the same period. 


proposed safety legislation. Edu- | Goodyear. 
cators and women’s clubs will lead 


a campaign of safety education. Hazlehurst Builds 


Governor Vivian promised the 
300 delegates to the conference 





research and development engineers, 





Hazlehurst Tractor & Implement} py Octop It wil iser- 
7 Cn, seemed a kane Gees y October. will handle Kaiser 
that he would immediately refer | ang Norman Morris, has opened a 


and Harry Powell, resident sales engineer for| During April, vans continued to 


account for almost half of the to- 


s ee : tal number of trailers shipped, ac- 
erecting a new building on Hinson | cording to the report. 


St. The structure will be finished | 





Adds Showroom 


Frazer farm products. 
P Ne | Edwards Motor Co. (Kaiser- 








their recommendations to proper | dealership in temporary headquar-| peaq Jack Weed’s Backshop for some | Frazer), Elberton, Ga., has finished 


government agencies. ters in Hazlehurst, Ga., 


but is | highlights in the service field. lconstruction of a new showroom. 





NEED A POWER BRAKE EXPERT? 
You Don’t... if Your Brakes Are HYCON 


CONTROLLED BRAKING 


COMPLETE Compound 


CYLINDER ASSEMBLY 


COMPLETELY HYDRAULIC 


HYCON 


Compound CYLINDER 


Eliminates brake lag, improves safety factor, 
simple and quick to install, cuts tire wear 
and fuel consumption, reduces maintenance. 








Any mechanic in your garage can replace a balky, defective 
master cylinder with a HYCON Compound Cylinder within 
an hour. Just disconnect and remove; then bolt HYCON 
into place. No extra tubing required; no holes to drill. 
HYCON is a compact, self-contained unit; amazingly sim- 
ple in design, fast toinstall and thrifty in maintenance. 


Eliminates ‘‘Booster’’—Cuts Expense 


You can’t have appendicitis if your appendix is removed. 
You can’t have “Booster” trouble with HYCON, because 
the “Booster” has been removed. HYCON is 100% hy- 
draulic; no need for the extra attachments for vacuum or 
air actuation. This cuts out brake lag and gives positive 
braking control at all times and under all conditions. Brak- 
ing pressures are automatically in correct proportion to 
pedal pressures, which prevents over-braking, skidding 
and tire-scuffing ... an important factor in both safety and 
economy. 


Test HYCON on Your Own Trucks 


You can prove the economy and better performance of 
HYCON Compound Cylinders by installing them for a test 
on your own trucks. Units are now available to replace 
14%,” and 14" Di. original equipment master cylinders. 
Order a trial unit from your own power brake distributor 
or write to The New York Air Brake Co., 420 Lexington 
Avenue, New York 17, N. Y. 


Look for the Registered Trade Mark 


THE NEW WORK AIR BRAKE COMPANY ‘oO. 


420 Lexington Avenue, New York 17, New bela 









Colo. Threatens 
To Cancel All 


Oversize Permits 


DENVER.—Colorado trucking 
companies which are operating 
oversize and overweight trucks on 
the state’s highways under emer- 
gency certificates will be required 
to show cause why their tempo- 
rary permits should not be revoked 
through action taken last week by 
a special committee on transporta- 
tion appointed by Gov. Vivian. 


During the war, emergency per- 
mits were issued to allow many 
trucking companies to carry heavy 
loads. So far 421 such permits have 
been canceled, but there are still 
approximately 200 outstanding. 


Many trucking companies claim 
it is impossible to obtain sufficient 
equipment to discontinue the haul- 
ing of oversize and overweight 
loads, it was brought out at the 
committee action in the Public 
Utilities commission office. 


The transportation committee, 
headed by Henry Sherman, PUC 
chairman, appointed a subcommit- 
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NEW SERVICE AND repair quarters of Mack’s Transport Service, Lincoln, Neb. 
are radiant heated. 


Both the garage 


tee, headed by Lou Carter, to in- 
vestigate. 

The special committee is com- 
posed of the Public Utilities com- 
mission, the state highway engi- 
neer, the Highway Advisory coun- 
cil to the War department, and 
the Colorado Motor Carriers Assn. 
The association was represented by 
Robert S. McIlvaine, president of 
the Denver chamber of commerce. 


Al Taafe Formed 
Al Taafe Motor Co., 1919 Market 
St., Youngstown, O., has been in- 
corporated for $50,000. A. T. Kry- 
zan, Earl D. Haefner and Jacob 
Levy are the incorporators. 


S it’s more than a phrase! It’s a fact that NAPA jobbers are 
proving, day after day, by their actual performance. The quality 
of the parts the NAPA jobber sells—for cars, trucks and buses 
of all makes—is doubly assured. The delivery he gives—even 
on parts only occasionally needed—is speeded by master stocks 
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Hart Jr. Heads 
White of Canada 


MONTREAL.—L. M. Hart jr. has 
been appointed to succeed his 
father, L. M. Hart sr., as president 
of White Motor Co. of Canada. At 
34 he is one of the youngest top 
executives in the industry. 

The elder Hart retired because 
of poor health after having served 
White for 35 years. His son was 
vice-president in charge of sales 
prior to assuming the presidency. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


TRUCK SECTION 


Plenty of Parking Space 


New Manhattan and Newark Terminals Set 
For Operation Next Spring 


NEW YORK.—Preparations of 
the Port of New York Authority 
for construction of the world’s two 
largest union motor truck termin- 
als, in Manhattan and Newark, 
were reviewed last week by the 
agency in its annual report for 
1945. 


Costing $4,850,000 and expected 
to be in operation early next year, 
the Manhattan terminal will use 
the block bounded by Spring, W. 
Houston, Greenwich and Washing- 
ton Sts. In view of the fact that 
two-thirds of the merchandise 
freight coming into the city is 
truck-borne, the new terminal is 
expected to cut traffic congestion 
as well as_ shippers’ handling 
charges. 


Situated near the Holland tun- 
nel and close to the main north 
and south arteries of truck traffic, 
the Manhattan terminal is expect- 
ed to handle 2,000 tons of freight 
daily. 

It will have off-street parking 


in NAPA Warehouses, within overnight shipping distance. The 
service he gives is completely cooperative—just as you would 


expect from an independent busi- 
ness man whose success is com- 
pletely allied with yours. 


DETROIT 1, MICHIGAN 
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bays for 144 trucks. Roof park- 
ing will accommodate 7@ com- 
plete tractor-trailer units, keep- 
ing them off the street while 
they await unloading. It is es- 
timated that rehandling of 
freight will be cut 15 percent in 
the new terminal. 

The terminal in Newark, N. J., 
to cost $2,650,000, will be on a 29- 
acre tract just south of the New- 
ark baseball grounds. With a rated 
capacity of 2,500 tons daily, it is 
expected to handle a minimum of 
1,600 tons a day when it opens 
early next year. Expected to cut 
handling costs 60 to 90 cents a ton, 
it will have 175 spaces for ve- 
hicles to load and unload. 


While noting it had devoted con- 
siderable study to the problem of 
handling intercity bus traffic, the 
Port Authority said it would be 
unable to proceed with the pro- 
posed “Grand Central Bus Ter- 
minal” between Fortieth and For- 
ty-first Sts., Eighth to Ninth Aves., 
unless the city adopted new zon- 
ing to compel all bus companies 
to move west of Eighth Ave. 


Estimating that 2,000 intercity 
buses come into midtown Man- 
hattan daily, with 90 percent of 
the bus travelers journeying be- 
tween the city and North Jer- 
sey counties, the Port Authority 
added: 


The report further asserted that 
“intolerable heart-of-the-city con- 
gestion” now delayed all motor ve- 
hicles as well as buses and was 
costing midtown merchants an es- 
timated million dollars a day. The 
proposed union bus terminal, the 
Port Authority said, would cut out 
2,000,000 miles of bus travel in mid- 
town Manhattan and replace eight 
individual terminals now between 
Thirty-fourth and Fifty-first Sts. 
as far east as Sixth Ave. 


The report disclosed an increase 
of 10.4 percent in the use of the 
Port Authority’s six vehicular fa- 
cilities and net income amounting 
to $9,471,359 for the year. 


Arkansas Plant 


Purchased by 


Trailmobile 


FORT SMITH, Ark. — Trailmo- 
bile Co., Cincinnati, has purchased 
the former plant of Rex Trailer 
Co. and will operate it to serve 
customers in the southwestern part 
of the country, particularly users 
in the oil fields. 


The Rex plant will give Trail- 
mobile sufficient manufacturing 
space to operate two assembly 
lines. It is planned to begin pro- 
duction here about Dec. 1. 

At peak, the plant should em- 
ploy approximately 350 people and 
represents an investment of ap- 
proximately $500,000. 


Marmon H. Adds 


Four Directors 


INDIANAPOLIS. — Arthur W. 
Herrington, chairman, Marmon- 
Herrington Co., has announced that 
David M. Klausmeyer, C. Alfred 
Campbell, Guy C. Dixon and Earl 
J. Breech were elected to the board. 

Klausmeyer recently joined the 
firm as president, after 22 years 
with Chevrolet. Both Campbell and 
Dixon have been associated with 
Marmon-Herrington for a number 
of years and are officers, being 
vice-president and treasurer re- 
spectively. Breech is general man- 
ager and treasurer of Merz Engi- 
neering Co., Indianapolis, wholly- 
owned Marmon-Herrington subsid- 
iary. All four men have been asso- 
ciated with the automotive indus- 
try virtually their entire lives. 


Wilson Joins Boas 

Following his discharge from the 
Army with the rank of major, Gil 
Wilson has joined Boas Motor Co. 
(Pontiac), San Francisco, as gen- 
eral manager. He held a similar 
position for an Oakland dealer for 
nine years prior to entering the 
service. 
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TRUCK SECTION 








THIS PICK-UP TRUCK is fitted with the new Turk Caravan top. The all aluminum 
frame covered with heavy duck provides protection azainst water and weather. ‘.h-> 
back fap can be zipped open and fastened up, allowing easy access to the interior. 


It is manufactured by C. K. 





Cc. K. Turk Caravan Top; all aluminum 
construction, heavy duck covering. 


Pick Up Cover 
Provided by New 


Caravan Top 


SOUTH BEND.—New on the 
market is Caravan Top, an all alu- 
minum, heavy duck covered frame 
that converts the conventional 
pickup truck into a completely 
covered, waterproof and weather- 
proof unit. It is manufactured by 
Cc. K. Turk Corp., 1122 Mishawaka 
Ave., South Bend. 

Functionally designed along 
sleek, trim lines to minimize wind 
drag over top of cab, it has zip- 
pers on either side of the back 
for easy opening; back curtain 
rolls up and holds up when de- 
sired. Made entirely of high ten- 
sile aluminum, this unit is easily 
assembled by one man, mounted 
on the truck, and quickly demount- 
ed whenever desired, the company 
states. Mounting or demounting 
takes only a few minutes. 

Caravan Top fits practically any 
standard make pickup truck built 
from 1940 to 1946 as well as the 
majority built prior to 1940. These 
are the trucks ranging from one- 
half to one and one-half tons. 


Market analysis on the truck 
situation reveals there is a great 
demand for a lightweight, sturdy 
pickup truck cover like Caravan 
among truck users such as: de- 
livery services, farmers, laundries, 
institutions, appliance retailers, 
photographers, newspaper delivery, 
construction companies and many 
others. 





Fageol Appointed 


Export Manager 


KENT, O.—L. J. Fageol, presi- 
dent, Twin Coach Co., Kent, O., 
announces the appointment of W. 
B. Fageol jr., vice-president, as 
Manager of the newly created ex- 
port division. New York offices of 
the export division are at 2519 
Graybar building. Fageol’s head- 
quarters, however, will remain at 
the company’s main sales manu- 
facturing offices in Kent. 


Although several appointments 
have already been made for sales 
representation in foreign coun- 
tries, Fageol stated that the com- 
pany will set up strategic repre- 
Sentation in other foreign coun- 
tries as time and facilities permit. 





Smith-Floyd Expands 
BROWNSVILLE, Tenn.—Smith- 
Floyd Trucking Co., newly organ- 
ized here, has purchased Brackin 
and Son, trucking firm on S. Wash- 
ington. 





Others are profiting from AN Want 
why not you? See inside backcover. 


Turk Corp., South Bend. 





New Truck for Winner 


LITTLE ROCK, Ark.—J. C. May, 
of Heber Springs, Ark., winner of 
an essay contest conducted by 
Chevrolet, has received a 1946 two- 
ton Chevrolet truck from the com- 
panv in ceremonies held here. C. 
C. Conway, Chevrolet division rep- 
resentative, made the presentation. 
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Top Trucks 
(48 States for June) 


New truck registrations re- 
ported in Automotive News to- 


day: 

1946 1941 
Pos. Make Pos. 
1—15,235 Chevrolet 20,162— 1 
2— 8,195 Dodge 5,535— 4 
3— 5,872 Internat’nl 8,173— 3 
4— 4,175 Ford 16,262— 2 
5— 3,327 Willys 187—13 
6— 2,254 Studebaker 409—10 
7— 392 GMC 3,415— 5 
8— 713 White 172— 8 
9— 514 Reo 117—15 
10— 352 Federal 108—16 
1l— 3871 Autocar 206—12 
12— 304 Hudson 16—17 
183— 270 Mack 811— 7 
14— 259 Brockway 177—14 
15— 235 Divco 222—11 
16— 180 Diamond T 469— 9 
17— 39 FWD 11—19 
18— 383 Sterling 25—18 
19— 5 Plymouth 846— 6 
Total All Makes 
43,415 53,069 


For more details, see Page 36 


today. 


Gar Wood Offers 
New Series of 


Truck Winches 


DETROIT.—Gar Wood Indus- 
tries, Inc., is now offering the ci- 
vilian market a new series of sin- 
gle lever truck and tractor Rapid 
Reverse winches, originally devel- 
oped for the armed forces for use 
in conjunction with the company’s 
Ordnance, Air Force and Navy 
wrecking cranes. There are cur- 
rently three sizes in production: 
15,000, 30,000 and 60,000-lb. pull. 


Instantaneous change in direc- 
tion is achieved in this Rapid Re- 
verse series at full load and under 
full speed by a sincle straightline 
shift without enzagine or disen- 
~agine the engine clutch, it was 
stated. Use of the ensine clutch 
is necessary only at the beginning 
and end of the job to engaze and 
disenezage the power takeoff, Gar 
Wood officials said. 

The reversing mechanism con- 
sists of a double-ended modified 
‘aw clutch sliding on splines or an 
innut shaft which meshes with 
clutch gears on either end of the 


shaft. One of these clutch gears 
meshes directly with the worm 
shaft and the other meshes 
through a reverse idler. Thus, com- 
plete control of forward, reverse 
and neutral is achieved by a single 
straight-line shift. 

The shock of engagement at full 
load and speed is absorbed by a 
torflex sprocket with rubber bush- 
ing. The multiple jaws on the 
clutch are tapered so that engage- 
ment is maintained only if the 
pressure on the control lever is 
maintained. 

If the operator lets go of the 
lever, the clutch returns to neutral 
and the automatic brake on the 
worm shaft stops all motion. This 
ensures fool-proof “deadman” con- 
trol. For lonz hauls, the lever may 
be latched in to give positive en- 
gacement. 

“The Rapid Reverse winches lend 
themselves readily to remote con- 
trol, while the operating levers 
can be placed anywhere on the 
truck and can be operated by hand 
power, vacuum or air,” it was said. 





What do von want to buv, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





OLTMAN-O’NEILL VAN BODIES 


7 





TAILGATE MODEL (above, left) 


is built in three 


lengths: 12-FOOT for 84-inch cab-to-rear-axle dimen- 
sion, 14-FOOT for 102-inch cab-to-rear-axle dimension, 
and 16-FOOT for 114-inch cab-to-rear-axle dimension. 


AVAILABLE IN MANY MODELS 


The uniformly high quality construction of these many models 
continues the ALL-STEEL, ALL-WELDED structural strength of 


SIDE DOOR MODEL (above, center) is built in three 
14-FOOT and 16-FOOT. This 
model has full width double rear doors, hung on 
spring tension hinges. Also built with option of Tail- 


lengths: 12-FOOT, 


gate only. 


all OLTMAN-O’NEILL VAN BODIES. 


Incorporated in these new bodies are features built for your benefit, 
created from the experience and requirements of truck operators 
throughout the United States. 


CARGO-TESTED BY USERS 


These big payload, long-lasting rigid grid frame truck bodies are 
built, and have been proved in use to meet the Cargo-Tested specifi- 





cations of a wide variety of truck users. 


Standardization of certain widely used truck body sizes, and the 
adoption of assembly line production methods are helping to make 
OLTMAN-O’NEILL VAN BODIES available at reasonable prices. 


They fit a large number of truck makes and models. 


SOLD ONLY BY DEALERS 


OLTMAN-O’NEILL VAN BODIES are sold through established 


truck dealers. 


Send in your order for these outstanding new truck bodies today. 
And when you do, ask about opportunities open to dealers on 


volume sales. 


Address inquiries to 


Phone LA-8504 


DOUBLE REAR DOOR MODEL (above, right). Interiors 
are 78” high x 8614” wide x “full length plus.” 
12-FOOT BODY is 14414” long inside; 
BODY is 16814” long inside, and 16-FOOT BODY 


14-FOOT 


is 19214” long inside. 





OPEN TOP MODEL (above) is built in the same three 
standard lengths as other models shown here. Perma- 
nent bows for structural strength are incorporated at 
front and rear. Intermediate bows are adjustable and 
removable. 


ALL STEEL 


ALL WELDED. . 


RIGID GRID FRAME 
- ALL RUSTPROOFED 


LEAKPROOF STEEL ROOF OR OPEN TOP 


NONSKID STEEL FLOOR . . . SMOOTH SIDES 
PAINTED TO MATCH CAB AND CHASSIS 


MOUNTED ON TRUCK AT FACTORY 


OLTMAN-O’NEILL CO. 


5171 Martin Ave. 
Detroit 10, Mich. 


TRUCK BODIES THAT PAY-ALL THE WAY 














SOUTH BEND.—Bendix Prod- 
ucts division of Bendix Aviation 
Corp. reports that its war-devel- 
oped hydraulic power steering de- 
vice is now in civilian use as orig- 
inal factory equipment on such ve- 
hicles as trucks and road graders 
where weight on the front axle is 
great enough to warrant power to 
aid in steering. 

Among the advantages claimed 
by Bendix for the device are the 
following: 


1. For normal road driving, 
fatigue is greatly reduced because 
the driver need exert only mini- 
mum physical effort to control the 
vehicle. Off-the-road steering is 
correspondingly easy, even in deep 
sand, ruts and over rough terrain. 

2. Any degree of power opera- 
tion can be furnished. In this way, 
the device can be adapted to the 
requirements of the vehicle de- 
signer. 

8. The physical effort at the 
steering wheel, although small in 
amount, increases in proportion 
to the hydraulic force exerted to 
{ move the wheels. In this way, 





BENDIX HYDRAULIC POWER steering unit in combination with the Ross Steering 
gear, showing pump and reservoir connected. 


wheel balancing and front end 
Florence Expands Shop aligning service in their service de- 

B. E. Raines and R. E. Fanning,| partment. They willk use Bear 
owners of the Florence (Ala.) City | equipment under the supervision of 
Motor Co., have opened a new/|A. W. Lawrence. 
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Bendix Power Steering Device 
Now on Civilian Vehicles 





there is a “reaction” to the steer- 
ing control, giving a normal 
“feel” and greater safety. 

4, Self-righting action from turns 
is provided, further contributing 
to ease and safety of control. 


5. The device functions to oppose 
“road shock” with hydraulic pow- 
er, automatically and instantane- 
ously. This is regarded as an im- 
portant safety factor when hitting 
obstructions such as rocks or rough 
surfaces, or when the vehicle is 
forced upon soft road shoulders. 

6. The action is said to be with- 
out appreciable lag and backlash. 
Road wandering is eliminated. 

Cite Use When Parked 

Bendix officials told how the ap- 
plication of power may be made 
when moving a vehicle from a 
parked position. With only normal 
force on the steering wheel, they 
said, the front wheels can be 
turned, even on dry pavement, 
from one extreme to the other. 
This was said to be true even for 
the largest vehicle. 

The division emphasized, how- 
ever, that the device is neither 
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Quick, safe, economical starting is a valuable sales 
attribute to your product—a feature that your customers 
are bound to expect and look for. And when you realize 
that the Bendix* Starter Drive has been the overwhelm- 
ing favorite over the years, in every form of transporta- 
tion, there can be little question about its superiority. 


In automotive vehicles of all types, in marine equipment inquiries are invited. 


‘Drive 


in stationary engines, and even in aircraft, billions of 
safe, sure starts have been rolled up by these mighty 
midgets that are the heart of the starting mechanisms. 
No matter what kind of starter installation you may be 
contemplating —and regardless of what special require- 
ments you may have to meet, it will pay you well to look 
into the advantages of Bendix Starter Drives. Your 


*REG. U.S. PAT. OFF. 
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TRUCK SECTION 


designed nor feasible for field in- 
stallation on vehicles now in use. 
It is offered solely as original 
factory equipment. 

The power steering device con- 
sists essentially of a hydraulic 
power cylinder and control valve 
which are incorporated into the 
design of a conventional steering 
gear. The power is applied to the 
cross shaft through an extension 
of the “lever” which contacts a 
sliding block through a roller bear- 
ing. This sliding block is moved 
in the proper direction by the 
power cylinder. 

Manual effort is transmitted to 
the steered wheels in the same 
manner as the convention gear. 


Whenever the effort at the steer- 
ing wheel exceeds the preload of 
the control valve centering springs, 
according to Bendix, the hydraulic 
system comes into operation and 
relieves the driver of the need of 
exerting excessive force. The hy- 
draulic system resists kickback or 
shock which might otherwise cause 
the driver to lose control of the 
vehicle, it was explained. 

Resist Axial Movement 

The spool moves axially with the 
steering column. These parts were 
said to resist axial movement by 
the pressure of the _ centering 
springs and the oil pressure against 
the centering plungers. Bendix 
claimed that both effects tend to 
center the spool and thus hold the 
valve in the neutral position. 


In this position, it was added, 
the pressure at the cylinder ports 
is equal, resulting in a balanced 
pressure on the piston and conse- 
quently no tendency for the piston 
to move. There is, therefore, no 
circulation of oil in the lines to the 
cylinder. 


The inner portion of the cen- 
tering plungers contact the 
thrust washers at both ends of 
the valve assembly. The outer 
portion of the plungers contact 
the valve adapter at one end of 
the valve and the end cap at the 
other end. 

Axial movement of the cam re- 
sults in compressing the centering 
springs between one thrust washer 
and adapter in one direction, and 
the other thrust washer and end 
cap in the opposite direction. 

Whenever the effort at the steer- 
ing wheel overcomes the preload 
of the centering springs, Bendix 
pointed out, the valve spool is 
moved axially, restricting both of 
the return passages. This causes an 
increase in pressure at one of the 
cylinder ports. 

The immediate effect is hydraulic 
pressure in an end of the cylinder 
to actuate the piston which applies 
hydraulic power directly to the in- 
ner level of the gear. 

Increase in Pressure 

Actually, said Bendix men, full 
pressure is obtained with only a 
few thousandths of an inch travel. 
The slightest movement will result 
in a pressure increase, it was de- 
clared. 

Whenever effort at the steering 
wheel is released, the valve spool is 
returned to the neutral position 
and the pressure in the power cyl- 
inder becomes balanced. The hy- 
draulic system functions similarly 
when the gear is subjected to 
shock loads, Bendix claimed, thus 
preventing a kickback at the steer- 
ing wheel. 

Loss of control in soft ground, 
sand, snow, or from tire blowouts 
is instantly prevented by the 
automatic operation of the con- 
trol valve. Whenever a shock 
from the road is sufficient to 
move the valve from center, the 
added back pressure exerted on 
the piston was said to prevent 
the shock reaching the driver’s 
hands. 

The hydraulic pressure is built 
up and maintained by an external 
pump which is driven by the en- 
gine. 

This pump may be either direct 
or pulley driven. It can be driven 
in either direction by changing the 
relief valve from one side of the 
housing to the other. 

Minimum pump speed of 500 rpm 
was recommended for proper steer- 
ing performance. A relief valve is 
provided to protect the system from 
excessive pressure. 


Miller-Knuth of Omaha 
Erecting $75,000 Shop 


Miller-Knuth Chevrolet Co., Oma- 
ha, is erecting a shop at 1720 How- 
ard St. to cost $75,000, B.- F. Knuth 
is president. 
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Road Economy Urged 


McDonald Requests States Pare Expenses 
In Line With Truman Policy 


WASHINGTON. — Commission- 
er Thomas H. MacDonald of the 
Public Roads Administration last 
week urged state highway depart- 
ments to keep federal-aid highway 
expenditures at a minimum, con- 
sistent with the policy of the presi- 
dent in curtailing activities of 
other federal works in the fiscal 
year 1947, 

Since the highway departments 
have consistently followed the pol- 
icy of rejecting bids where prices 
were held to be too high, he said, 
the current program is far below 
what would be normal under dif- 
ferent circumstances. Continuation 
of this policy and even more rigid 
application was requested. 

Projects requiring structural 
steel should be wholly eliminated 
until conditions change radically, 
so that fabricators will be able to 
obtain definite commitments as to 
delivery and firm prices from the 
steel mills, the commissioner said. 

The restrictions of the directive 
issued by the Office of War Mo- 
bilization and Reconversion rela- 
tive to new commitments for con- 
struction by the federal govern- 
ment do not apply to the provi- 
sion of federal aid for highways 
where the federal government has 
already made commitments to the 
states for the provision of aid 
through the approval of programs 
by the Public Roads Administra- 
tion. 

MacDonald has advised state 
highway departments to this effect 
after discussion with the Office of 





New License Act 
Takes Effect im 
Miss. Sept. 1 


JACKSON, Miss.—Commissioner 
Cc. R. Bradley of the State High- 
way Safety Patrol announced last 
week that Mississippi will begin 
enforcement Sept. 1 of its new 
“commercial or chauffeurs” license 
law applicable to the driver of 
every common carrier motor ve- 
hicle, taxicab, passenger coach or 
private commercial carrier. 
new $2.50 annual license fee is in 
addition to the regular 50 cent 
drivers’ fee. 


Approximately 80,000 to 100,000 | 


drivers are expected to be affected 
by the statute which was enacted 
by the 1946 Mississippi legislature. 
Previously, the $2.50 license was 
issued on a lifetime basis and did 
not apply to private commercial 
carriers, such as wholesalers, re- 


tailers, power companies and simi- | 


lar business firms. 

Bradley said the only exception 
under the new statute is operation 
of farm trucks equipped with 
farm tags. 

“The new law,” he said, “applies 
to anybody who drives vehicles de- 
scribed above. Those who just oc- 
casionally drive trucks, pickup or 
otherwise, whether for business or 
pleasure trips, are also subject to 
the new commercial or chauffeurs 
license, unless, however, the ve- 
hicle is equipped with a farm tag.” 

Bradley also explained that the 
license is issued to the individual 
and not to the truck. 

“In order to give those subject 
to the license ample opportunity 
to acquaint themselves with the 
new statute, we are not going to 
begin enforcement until Sept. 1,” 
he said. “For that reason we urge 
everyone who is liable for the li- 
cense to secure one as soon as 
possible.” 


New Truck Assn. 


Formed in Me. 


PORTLAND, Me. — The Maine 
Motor Vehicle Assn. was formed at 
a meeting here last week. Olin A. 
Butler, of Auburn, was elected 
president. 

Sponsored and' recognized by the 
American Trucking Assns., the new 
group was described by Director 
Wilfred Hay as “a live, active or- 
ganization for users of the high- 
ways.” It succeeds the Commercial 
Motor Vehicle Assn. of Maine. 

Harry L. Milliken, of Portland, 
was named treasurer. 


The | . ° 
desirable areas are available 


War Mobilization and Reconver- 


sion. 
* = * 


Minimum Road Plans 


Urged for N. H. 

CONCORD, N. H—(UTPS)—A 
resolution that New Hampshire’s 
present highways be adequately 
maintained, but that little new 
road construction be started while 
present inflationary costs prevail, 
was adopted at a meeting of the 
New Hampshire Highway Users’ 
conference here. 

During the session, figures were 
read showing that for the six- 
month period ending June 30, gross 
receipts from the state tax on gas- 
oline amounted to $1,720,000 com- 
pared with $1,752,322 for the cor- 
responding period in 1941, and that 
receipts from automobile registra- 
tion and license fees totaled $2,688,- 
088. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 
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Trailer Manufacturers Term 
Price Boost Too Low 


(Continued from Page 29) 


able the industry to earn its 
1936-1939 average return on net 
worth’.” 

Greatest satisfaction, the associ- 
ation said, was expressed by its 
members over another OPA order 
suspending price control on a num- 
ber of special types of trailers 
amounting to approximately 27 
percent of the volume of produc- 
tion. 

These specialized types of trail- 
ers include low bed machinery 
transports, logging trailers, auto- 
mobile transporters, frozen foods 
trailers, etc. Price ceilings on tank 
trailers were suspended on July 26. 

“In view of the fact that trailer 
production remaining under price 
control has been afforded price 
relief which is inadequate,” the 
association said, “it is likely the 
trailer industry soon will give 
serious consideration to a peti- 
tion for complete decontrol. 
“Manufacturers assert that de- 





control holds the answer to large 
volume production and stabilized 
prices long desired by the trucking 
industry and other users of com- 
mercial-type trailers.” 

. + * 


12 Trailer Types Free 
From Price Control 

WASHINGTON. — Withdrawal 
from price control of 12 special 
type trailers, specified trailer parts, 
midget cars, steelbound skit plat- 
forms and rubber bands, effective 
Aug. 16, 1946, was announced last 
week by OPA. 

Trailers covered by the suspen- 
sion action include automobile 
transport trailers, boat trailers, 
dump trailers, horse trailers, log- 
ging trailers, hw-bed machinery 
trailers, low temperature ice cream 
and frozen food trailers, oil well 
drilling equipment trailers, pole 
trailers, public utility company 
trailers, sugar cane trailers and 


GO WARD LAFRANCE 
for STAMINA and POWER 


For dependable day-after-day performance, the 
mighty Ward LaFrance is setting new records. 


The manufacturing and engineering skill that pro- 
duces the famous Ward LaFrance fire trucks also 





| 


builds the big, rugged Ward LaFrance over-the- 
road tractors. 


Stamina and power are essential features of a fire 


truck and a heavy-duty motor truck ... Go Ward 
LaFrance and be sure of both. 


A few valuable franchises in 


for progressive dealers. If no 


| 


| dealer has been appointed in 
your community, write Ward 
LaFrance today. 


Look for the big truck with . 
the exclusive ‘flat top’’ fender 
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special trailers designed as travel- 
ing showrooms, traveling offices or 
for carnival or circus exhibitions. 


These 12 types of trailers, along 
with tank trailers suspended pre- 
viously, make up 25 percent of the 
country’s total trailer production. 





Truck Service 


Opened by D. & C. 


DETROIT. — Detroit and Cleve- 
land Navigation Co. has inaugu- 
rated a package freight service via 
lake-truck between Detroit and 
seven cities in Ohio and Indiana, 
it is announced by A. R. Sheff, 
traffic managér. 

Second-morning delivery is 
promised at the destination points, 
which are Indianapolis, Muncie 
and Anderson, in Indiana, and 
Springfield, Dayton, Columbus and 
Cincinnati, in Ohio. 


Wade Plans $40,000 Shop 


Wade Motor Co., 405 Spring St., 
Atlanta, Ga., plans construction of 
a one-story service station and ga- 
rage at a cost of approximately 
$40,000. 





Makers of the Famous Ward LaFrance 
Fire Trucks for over 25 years 
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Projects Up $70 Million ... 
Road Program Exceeds 
Prewar Despite Snags 


WASHINGTON.—“Despite short 
ages of men and materials, the 
federal-aid highway program is 
moving ahead,” according to 
Charles Upham, engineer-director 
of the American Road Builders’ 
Assn. Upham bases his conclusions, 
he said, on the volume of work 
under construction and volume of 
plans approved. 

Two periods in federal-aid road 
building were compared, one as of 
May 31, 1941, and the other as of 
Mav 31, 1946. 

“The work completed for the 


current fiscal year to date,” said 
Upham, “is small compared with 
that of the same date in 1941 due 
to the fact we had to start from 
scratch at the end of the war. The 
amount of federal-aid work now 
under construction, however, is 
slightly above that of the same 
period in the last prewar years, 
the total in 1941 being $260,000,000 
and $280,000,000’ in 1946.” 

The “real bricht side” of the 
picture is reflected in the amount 
of work approved for construction, 
Upham said. Here the situation as 


compared to 1941 is particularly 
favorable, he pointed out, with the 
amount of work approved at the 
present time standing at $260,090,- 
090 and that of the prewar date 
at $190,000,090. 

“The future trend continues to 
be uncertain due to many existing | 
obstacles,” Upham said. “As the | 
result of a survey of state high- | 
way departments, all those answer- 
ing listed various shortages which 
were restricting highway construc- 
tion. 


“Of these, the steel shortage has | 
proven a most serious obstacle in | 
the greatest percentage of the 40 | 
states replying. Of equal impor- 
tance in retarding the program is 
the shortage of engineers. Many 
states list shortages of lumber, 
equipment, materials and the prev- 
alence of high prices. 

“Meantime the highway situa- 





tion becomes more acute. The re- 


sumption of high speed driving of 
worn-out vehicles on a highway 
system, a large percentage of 
which had become obsolete before 
the war, caused a sharp rise in 
traffic fatalities. The longer the 
program continues to lag, the 
worse the situation will become 
and the larger looms the job ahead. 


“Consequently there must be in- 


|creased and continued effort to 


meet a demand which is becom- 
ing critical.” 





New Firms in Ohio 


A charter has been granted to | 


Holmes Pontiac, Inc., Lima, O., 
for $50.000 capital. Incorporators 
are Delilah M. Holmes, William J. 
Holmes and J. Thomas Guernsey. 


Incorporators of Cochran Motor | 


Sales, Inc., Mt. Vernon, are Lake 
Cochran, Olga Cochran and Ruth 
Cochran. 


Unit Shift Costs 
Ford $900,000 


| DEARBORN.—More than $900,- 
0c0 will be spent in moving a sin- 
gle department at the Ford Rouge 
|plant to improve working condi- 
tions of 900 employes and increase 
| their efficiency, according to M. L. 
|Bricker, vice-president in charge 
|of manufacturing. 

The cold heading department, 
which manufactures 5,000 different 
|items for Ford products, including 
bolts, studs and spindles, will be 
|transferred from the basement of 
the rolling mill to the armor plate 
building, recently purchased from 
the federal government. 


There are profit-making opportunities 
in AN Want Ads. Se inside hack cover. 


o= Want Ad Dept., 





inside back cover 


New Commercial Car Registrations, 48 States for June, 1916-41 
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New Commercial Car Registrations, 12 States for July, 1946-41 
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Schedules Cut 400,000... 





Truck Output Running 
44% Behind Prewar 


(Continued from Page 29) 


this country following World War 
I. The need for hard surfaced 
roads, on which to roll the prod- 
ucts of industry and agriculture 
to: their markets, was one of the 
compelling influences back of the 
development of our present wide- 
flung national good roads system. 

With the great advances made 
in truck design and construc- 
tion, the greater economies 
brought into this basic mode of 
transportation during the inter- 
vening years and the worn-out, 
uneconomic state of the vast ma- 
jority of the nation’s truck pow- 
er units, a large immediate 
truck production was counted on 
to aid materially in the quick 
recovery of the nation’s economic 
condition following World War 

II. 

But due to the harrassing strikes 
and work slowups, these advan- 
tages to our national economy are 
still some distance in the future. 
The manufacturers have been un- 
able even to supply one-half of the 
demand for standard trucks of 
practically a prewar design to sup- 
ply haulers whose present vehicles 
are so badly worn out that their 
cost of operation is actually a lia- 
bility instead of an asset. 

Only just now, nearly a year fol- 
lowing the end of the war, have 
a very few manufacturers been 
able to announce one or two of 
the new mode's with greater pow- 
er and more efficient transmission 
of power that all had hoped to 
bring to the great hauling industry 
months ago. Many manufacturers, 
due to the severity of strikes hit- 
ting their particular production, 
have not been able as yet even to 
produce their prewar number of 
models and sizes, but have had to 
limit their offerings to a limited 
number of sizes and models that 
could be produced from the very 
limited supply of components. 

Prominent among the strikes 
that have dealt a severe blow 
to our national economy were 
the coal and steel strikes that 
cut all production of major com- 
ponents and parts. Lack of 
wheels, for instance, has been a 
very damaging factor in all 
truck production, as has been 
the effect of strikes in the plants 
of transmission and axle build- 
ers. 

Two of the largest vehicle man- 
ufacturers—Chevrolet and GMC 
Truck—were struck from Jan. 1 
to late in March. White was strike- 
bound from June 4 to July 8; 
Mack, still struck, went down Apr. 
29; Diamond T has just reopened 
after a tieup since Apr. 15, and 
various strikes of lesser duration 
in most of the other truck produc- 
ing plants has been a large factor 
in limiting truck production. Ford 
was down from Feb. 4 to March 
11, due to the steel strike. 

But even more serious than 
these vehicle plant strikes, possibly, 
has been the series of strikes 
called, many of them of the “wild- 
cat” variety, in the supplier plants 
that produce the major units for 
the industry, such as Warner Gear, 
Cleveland Graphite Bronze, Clark 
Equipment, Lamson-Sessions, Spic- 
er Mfg., Midland Steel Products, 
Ross Gear and some 120 other 
smaller suppliers. 

Crippling strikes still continue in 
the plants of Fuller Mfg., produc- 
ers of heavy-duty transmissions; 
Federal Bearings, Marlin-Rockwell, 
Sealed Power and the Long Mfg. 
and Ingersolh Disc divisions of 
Borg Warner Corp. 

Due to the limited production 
of some units, particularly in the 
so-called heavy-duty field, the 
number of suppliers of major 
components for these trucks is 
also very limited. In some cases 
One manufacturer will supply 
practically all of the transmis- 
sions or axle units for practic- 
ally all manufacturers. Thus a 
strike in Warner Gear, Spicer 
Mfg., Clark Equipment or Mid- 
land Steel may well completely 
stop all production of certain 
sizes or models in all truck man- 
ufacturing plants. 

The building of stockpiles has 


been almost impossible, due to the | scheduled production for the first 
various strikes and parts short-|six months of this year was ap- 


ages. The lack of a steady flow 
of several key items is still crip- 


pling truck production and will for | 


some months to come, even if pres- 
ent strikes were to be settled with- 
in a few days or weeks and the 
industry could be free of strikes 
for the balance of this year. 
Just as serious to transportation 
as the limitation of vehicle pro- 
duction, if not even more so, has 
been the effect of these production 
holdups on the flow of vital re- 
placement parts. One manufacturer 
reports that its repair parts sup- 
ly to customers has been limited 
to only 27 percent of the number 
of parts needed to keep present 
trucks operating economically. 
The disastrous effect of the 
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strikes and holdups to our national 
economy can best be realized when 
one considers that the loss to 
scheduled production during the 
first six months of this year is 
nearly equal to the entire domes- 
tic truck production of 1941, one 
of the top production years of the 
industry. During this period in 1941 
the makers checked built approx- 
imately 465,340 vehicles while their 


proximately 685,500. They actually 
built approximately 276,090 units. 

Among the “Big Four” alone, 
production loss was in excess of 
322,090 vehicles. Only one manu- 
facturer was able to build more 
units than it produced in 1941, 
and thit one fell considerably 
short of the original prod:iction 
schedule for the period this year. 
Chevrolet and Ford together built 
less than one-half of the units 
they built in 1941 and only about 
one-third of the units they had 
scheduled for production in the 
first half of this year. Harvester 
was able to build but two-thirds 
of its 1941 output and far short 
of its schedule. 


Among the large makers in the 





DELIVERY OF THE first six of a fleet of Ward LaFrance tractor-trucks, Model 
D1, was made at ‘El Silencio’’ Square, Caracas, Venezuela, S. A. Ward LaFrance 
Truck di\ision, Great American Industries, Inc., Elmira, N. Y., has an extensive pro- 
gram under way to supply South America with heavy-duty motor trucks and electric 
trackless trolleys. 





so-called heavy-duty group, GMC, 
White, Mack, Diamond T and Fed- 
eral, all fell below their 1941 pro- 
duction, as well as their scheduled 
output. Only Studebaker and Reo 
in the secondary production clas- 


sification were able to produce 
more units this year than they 
d‘d in 1941, and they both fell far 
short of what they expected to 
build with greatly war-expanded 
production facilities. 





Your story 
better be good, 
brother [™” 


T.A.E.: “It is good, officer. I’m a Timken Axle 


> 


engineer... 


Officer: “What’s that got to do with highballing 
this baby way above ceiling?” 

T.A.E.: “It’s like this, officer. I’m road-testing* 
a new Timken heavy-duty Two-Speed 
Axle to see just how much it will take— 
and brother, it’ll take plenty!” 

Officer: “Yeah—lI know.” 

T.A.E.: “But vou don’t know, officer. Why, you 
can drive this baby in low speed with- 
out it even working up a sweat!” 


tas ae aaaiacelilin - 





Officer: “Yeah—and it does all right in high 


speed, too.” 





T.A.E.: “High and low axle gear ratios are just right. 
Just the proper ‘spread’ to meet the greatest 
number of operating conditions. What’s more, 
with the new Timken Easy Power Shift you 
can change axle ratios without clutching— 
and you don’t lose vehicle speed.” 


Officer: 






New S$ & U-200 Single-Speed Double-Reduction Axle is a companion axle to new S & U-300 
Two-Speed Double-Reduction. Designed for hauling over 18,000 pounds at tires on ground 
per axle, each offers these exclusive modern features: New hypoid-helical double-reduction 
. new differential with 9-16 tooth combination .. . 
new interjacent pinion shaft location . . . 
Data on ALUMINUM housing, brake shoes and hubs on “'S” Series for weight saving 


drive. . 
and stronger splines . . . 


available upon request. 


“You can say that again.” 


T.A.E.: “What’s more, the new Timken Power Brakes 
on this baby are a dream—and brake cham- 
bers are in a new protected location.” 

Officer: “Now, there is some sense to that.” 

T.A.E.: “Say officer, in the interest of—er—better 
transportation, couldn’t you let us continue 
our test without . well, you know .. .” 

Officer: “Okay, boys! Away with you—before you 
talk me into giving you a police escort.” 





*—Jt’s true—Timken Axle 
engineers regularly get 
out on the road and check 
Timken equipment under 
actual operating conditions. 
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TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT 32, MICH. 
WISCONSIN AXLE DIVISION + OSHKOSH, WIS. 
TIMKEN AXLE BRAKE DIVISION + DETROIT 32, MICH. 











new, stronger shaft design 
plus scores of others. 








































Malott Leases Quarters 


Peru, Ind., 





Amazing New 
Spring Action — 
A SUPERCARGO Exclusive 







Des say the new axle and 

spring suspension makes SUPER- 
CARGO the easiest riding, steadiest 
pulling trailer on the road. 

This is because the exclusive new 
Quadri-Point Spring Suspension 
keeps both the front and rear spring 
suspension points equally loaded, 
regardless of road shock, uneven 
loading or braking torque. 

The stabilizer torque arms in this 
assembly also tend to equalize the 

, load on both springs and in any 
position, preventing sidesway and 
load distortion. 

The springs are entirely independ- 
ent of the axle torque, and therefore 

carry the load only, 






































THE NEW HEIL 11'%%-yard rock body and outside telescopic hoist (83-80) mounted 
on a DC 100D Autocar truck with a 165 hp Diesel engine. It is one of a fleet of such 
units sold by Standard Brake Corp., Heil distributors, Cleveland, to C. Reiss Steamship 
Co., operators of the Dolomite Mine on Drummond Island off the northern Michigan 
peninsula, where they will handle the flux stone used for bedding steel mill furnaces. 
rT 


Mrs. J. R. Malott, has leased quar- 
ters at 67 S. Broadway. The room 
Malott Sales Co. (Kaiser-Frazer),/is being remodeled and will be 
operated by Mr. and/ready for business around Sept. 1. 


The Trailer Fleet Owners Helped to Build 








which includes 


x * 


years he has been 
a Chevrolet deal- 
er, having pur- 
chased his first 
car from Hamil- 
ton Motor Car 
Co., Cleveland, 
then Chevrolet 
distributors, Oct. 
5, 1914.The whole- 
sale price was 
$700 and gasoline 
was seven and 
one-half cents a 
gallon. 


Later, the 











































































ES, the new SUPERCARGO has all the 
features fleet owners want. For hun- 
dreds of leading trailer operators actu- 
ally helped to build thenewsuPeERcARGo. 
They told American Bantam engi- 
neers where trailer design should be 
more rugged...asked for an easier 


handling, power-conserving trailer. 
SUPERCARGO is engineered to meet 
these demands. The unique axle and 
spring suspension cushions the load 
and makes easier, steadier pulling. The 
wide 72” upper fifth wheel plate makes 





The surercarco Platform Model 
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Just Among Dealers... 


E. H. Pretty (Chevrolet), 





E. H. Pretty 


wholesale 
was changed and Pretty got cars 
progressively from Kennedy Hard- 
ware Co., Canton, O., and from F. 
B. Smith Chevrolet Co., 
town. In 1918, when Chevrolet elim- 





(Continued from Page 3) 


automobile owners in his territory,|inated distributors, he 
Pasadena, San | direct contract. 
Marino and Altadena. 





signed a 


In 1912, before his Chevrolet ex- 
perience, he handled Hupmobile. It 


tric lights. 


* * * 


department of 
Ford Motor and 
continued with 
the Dallas branch 
for five years. 
Later, for a brief 
period, he was 
with Percy Gar- 
rett, Ford dealer 
at Fort Worth, 
and took on a 
Ford contract at 
Ranger, Tex., in 
1919. He opened E. 
up the Dallas 


territory 


the trailer accessible to the tractor at 
any angle in a 180 degree arc. The rust- 
proof body sheets, water-tight roof, the 
giant positive-action, heavy-duty accen- 
tuated brakes are all engineered to give 
added years of trouble-free service. 

See this great, new trailer before you 
buy. Check over the combination of 
trade-approved features found only in 
SUPERCARGO—a total of 31 in the Closed 
Van model. Compare suPpERCARGO with 
other trailers. Then you'll know why 
it is The Trade-Approved Trailer. 





The SUPERCARGO Geen Top Van 


Bentam LT I7 1a dee ILERS 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 


Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 


Epwarp R. Mauer (Ford), 
Tex., born Jan. 25, 1891, in Chicago. 
He became an employe of the parts 





Car- | was during the days when automo- 
rollton, O., born Jan. 13, 1887, in| biles were sold without tops, wind- 


the same city. For 34 consecutive | Shields, bumpers, starters or elec- 


Dallas, 


R. Maher 


Youngs-|Ford dealership in 1930. He has 
been connected with Ford 33 years, 








TRUCK SECTION 


of which he has been a dealer for 
27. 


He is past president of Dallas 
Automobile Dealers Assn., a direc- 
tor of American National Bank and 
was an industry member of the 
local War Manpower Commission. 

* * + 


L. A. LeatHers (Ford-Mercury- 


Lincoln), Brookville, Pa., born 
June 1, 1880, in Mt. Eagle, Pa. 
Leathers’ career 


in the automobile 
business’ started 
in 1908 when he 
began selling In- 
ternational trucks 
in connection 
with his regular 
line of mercan- 
tile goods. He 
sold these trucks 
for one year 
when he took 
over the agency L. 
for Model T 
Fords. In 1917 he discontinued the 
mercantile business and devoted 
his time and efforts towards the 
automobile business. 


In 1917, he erected a building 
that, when built, was the largest 
building occupied by a dealer in 
western Pennsylvania. In 1923, he 
bought an additional dealership 
selling Buick and Pontiac. At the 
present time, he is erecting a mod- 
ern building. 

He was formerly president of 
Brookville Chamber of Commerce 
for 23 years. He is a director of 
Brookville Hospital. 

* * * 


A. Leathers 


LYNN B. TimmeRMAN (Ford), 
Lima, O., born Nov. 1, 1888, in 
Johnstown, N. Y. After graduating 
from Cornell, he 
became an engi- 
neer for Cutler 
Hammer Mfg. 
Co., Milwaukee, 
which threw him 
in contact with 
Ford cars a good 
share of the time. 
He obtained a 
Ford contract in 
1921 in Lima. 

Timmerman has 
spent many years 
in organization 
work, as president of Ohio State 
Automobile Assn., president of Ohio 
Automobile Dealers Assn., four 
years as director of NADA, and 
many years as trustee of Lima 
Automobile Club, Lima Automobile 
Dealers Assn., church vestryman, 
YMCA trustee, director of Shawnee 
Country club and organizer of the 
local community chest and co- 
organizer of the Boy Scout Council. 

~ * * 


G. C. THomas (Cadillac - Oldsmo- 
bile), Charlotte, N. C., born Nov. 
29, 1880, in Old 
Town, N. C. He 
started in busi- 
ness in 1908. He 
sold and  deliv- 
ered one of the 
first Cadillacs 
built in the town 
of Winston-Salem. 
He opened up in 
Charlotte in 1915. 
He has sold Cad- 
illac continuously 
for 38 years. Be- 
fore selling cars 
he operated a sporting goods and 
bicycle shop. 

x 





L. B. Timmerman 





* * 


J. Saxton Luioyp (Buick-Cadillac), 
Daytona Beach, Fla., born Nov. 9, 
1907, in Savannah, Ga. He entered 
this field as a 
clerk and _ time- 
keeper in 1926. In 
1935, he became 
associated with 
Buick and Cad- 
illac lines. He has 
been energetic as 
a civic leader, 
both in his busi- 
ness and his lo- 
cality, having 
served as chair- 
man of the City 
Planning Board, 
president of the Rotary Club, di- 
rector Daytona Beach Chamber of 
Commerce, and chairman of the 
Advertising Committee of the Flor- 
ida State Chamber of Commerce. 


He is now serving the automo- 
bile dealers of Florida as _ their 
president. Largely as a result of 
his efforts, the association has ob- 
tained almost 100 percent member- 
ship with a finance reserve that as- 
sures effective work. 

—JoHN O. MuNN 


J. 8. Lioyd 
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Inspection Resumed at Seattle; 


Rejects Hit 85 Percent 





VISITORS FROM Norfolk, Va., are greeted by Ray Mains, sales manager, Fruehauf 
Trailer, as they alight from the company’s new Lockheed Lodestar plane at the Detroit 
city airport. The party, escorted by Morton M. Miller, Fruehauf’s Norfolk manager, 
completed a 1,600-mile flight in one day. Leaving Norfolk at 6 a.m., they flew first 
to Fort Wayne for a tour of Fruehauf’s new stainless steel trailer plant. After lunch 
in Fort Wayne, the visitors landed in Detroit to visit the company’s main plant, 


returning home in the evening. The group 


included J. M. Spence, Carolina-Norfolk 


Truck Line; V. F. Green, Green Motor Express; H. E. Savage jr., Savage Truck Line; 


R. Lee Bonney, Bonney Motor Express; E. 


T. Gresham, E. T. Gresham & Co., Inc.; 


Vernon James, representative Pasquotank county; 8. D. Halcombe, Jackson Transfer 
& Warehouse Co., Inc.; Robert Green, Norfolk Southern Bus Corp.; Dick Turner, Dick 
Turner Motor Express; Roy Britton, Growers Exchange, Inc., and Ralph Pool, Nor- 


folk newspaperman. 





Midwest States 
Discuss Needs of 


Private Haulers 


ST. LOUIS.—The community of 
interest between private and for- 
hire motor carriers was empha- 
sized at the third regional meeting 
of the private carrier conference 
of American Trucking Assns. last 
week here. 


Sixteen states were presented at 
the meeting, with attendance lim- 
ited to managers of affiliated state 
associations and officers of the pri- 
vate carrier divisions of such as- 
sociations. 

The St. Louis meeting followed 
the pattern of the two previous 
regional meetings at Biloxi, Miss., 
and New York city, at which plans 
were discussed for increasing pri- 
vate carrier participation in ac- 
tivities of the organized trucking 
industry. Services performed for 
private carriers by ATA and by 
the state associations were out- 
lined and discussed. 


One of the major subjects of the 
St. Louis meeting was the forth- 
coming safety campaign to be 
launched soon by ATA, in which 
private carrier participation is ex- 
pected to be widespread. 


Represented at the meeting were 
organizations in Kansas, Iowa, Ne- 
braska, Indiana, Illinois, Kentucky, 
Oklahoma, Michigan, Ohio, West 
Virginia, Texas, Missouri, Minnc- 
sota, North and South Dakota, and 
Wisconsin. 


Heil Building 
$500,000 Annex 
To Wis. Plant 


MILWAUKEE. — Heil Co. has 
started construction of a $500,000 
addition to its Plant 3 here. 

The structure will add over 
110,000 square feet of manufactur- 
ing space to the 52-acre plant 
grounds and will furnish a straight 
line production area over a third 
of a mile long. 

Another 30,000 square feet build- 
ing is under construction at Heil’s 
Plant 2 in Hillside, N. J. A three- 
story sales office building has re- 
cently been completed at Plant 1, 
Milwaukee. 








Tractor Parley 
Books McCormick 


MILWAUKEE.—At the meeting 
of the National Tractor division 
of the Society of Automotive En- 
gineers, to be held at the Schroe- 
der hotel here Sept. 11-12, Fowler 
McCormick, chairman of Interna- 
tional Harvester, is to be the prin- 
cipal speaker at the dinner meet- 
ing on the second day. His subject 
will be “New Horizens for Agri- 
culture.” 

According to John A. C. Warner, 
SAE general manager, a compre- 
hensive and practical study of the | 
engineering requirements involved 
in the design, manufacture and | 
utilization of farm tractors will be 
conducted at the sessions. 


Kelly-Nash Formed 
Edgar T. Kelly Nash Co., Toledo, 
has been incorporated by Edgar 
T. Kelly, Theodore O. Peterson 
and Otto H. Spengler. 





| 





Stickel Chartered 


A charter has been granted to 
Walter R. Stickel Motors, Inc. In- 
corporators are Frank Stanton, 
Francis Stanton and Walter R. 
Stickel. 







































































in which Midland is proud to have a part. 


The air control unit thru which the giant Lima 
shovel shown here governs lift and action is 
by Midland — the Midland Control Valve and 
Midland Actuating Cylinders. 


In Midland Power Brakes you are offered the 
same efficiency — tremendous power — 


safety — positive control. 

Midland dependability and economy are well 
worth your careful consideration. We'll be 
glad to give you the benefit of our experience 
and engineering “know how.” Telephone, wire 
-¢ write our Power Brake Division today. 


THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVENUE + CLEVELAND 1, OHIO 
Export Department: 38 Pearl Street, New York, N. Y. 


NOTE: Enlarged plant facilities make it nenithe for us to consider 
the manufacture of a few items in household or office appliance, 
automotive or mechanical fields. We invite inquiries to Midland 
New Products Dept., at the above address. 





Here's a performance of tremendous power 


Heil Gl Plan 
Vet Training Intended 


To Make Supervisors 


MILWAUKEE.—While many 
progressive manufacturing plants 
throughout the country have for- 
mer GI’s in training as appren- 
tices for specific jobs, Heil Co. is 
pointing the way to a new type 
of “on-the-job” educational pro- 
gram designed to fit qualified men 
for supervisory positions. 


The program now has 20 men 
in training, their ages ranging 
from 22 to 28. All but one had 
some college work and 10 are col- 
lege graduates. About half were 
former Heil employes. 

Each individual is moved about 
on a separate schedule. The train- 
ing time will range from 18 
months to four years. 


The most satisfactory feature of 
the Heil training program is that 
it supplies college level instruc- 
tion and practical application in 
the specific plant with the specific 
people and products with which 
the student will be associated at 
the completion of his training. 


You get the best results in our Classified 
Section, inside back cover. 


SEATTLE. — The Washington 
State patrol has resumed official 
testing of motor vehicles here after 
a shutdown of the safety station 
during the war. 

The present station is temporar- 
ily in Spokane St., under the via- 
duct between First and Fourth 
Aves. S. Daily capacity is 400 ve- 
hicles. 

Later this location is to become 
the exclusive truck testing station 
and the passenger car testing will 
be at another location on Dexter 
Ave., where ground has been pur- 
chased by the state for the con- 
struction of the required building. 

During the first week of opera- 
tion of the new Seattle station, 
1,500 cars and trucks passed down 
the inspection lanes. Capt. Victor 
Jones, head of the district state 
patrol offices, considers this a good 
response. 

Rejects, he said, ran to 85 per- 
cent, indicating the need for re- 
establishment of this service on 
full-scale, compulsory basis. As is 


the case at the other state sta- 
tions now in operation in Tacoma, 
Bellingham, Spokane and Vancou- 
ver, the basis of operation is vol- 
untary on the part of the car own- 
er, except for those issued a sum- 
mons because of traffic law vio- 
lation. 

The resumption of compulsory 
testing awaits apportionment of 
the required funds by the state 


legislature, which convenes next 
January. 

Patrolman Glenn Moore is in 
charge of the Seattle station, 


which is a two-lane affair. One 
of the lines is mainly for trucks 
and buses. 

Capt. Jones reports that response 
of truck owners to the free in- 
spection is “only fair.” 


Severin Moves 


Nel Severin is moving his Nash 
dealership to 630 American Ave., 
Long Beach, Calif. The old build- 
ing will be retained for future ex- 
pansion. 
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Federal Heavies 
To Carry Lamp 


Beneath Hood 


DETROIT.—An automatic under- 
hood lamp, designed to aid truck 
operators in making motor inspec- 
tions on night runs, is now being 
installed as standard equipment on 
all heavy-duty Federal motor 
trucks. 

The light is a self-contained unit 
located inside the hood and is 
hinred in such a manner that when 
the hood is raised, the lamp springs 
into operating position, causing th 
bulb to licht automatically frorr 
a mercury switch incorporated ir 
the base of the lamp. 

Illumination from the bulb i: 
augmented by a cadmium-platerc 
reflector sufficient to illuminate th 
fuse block, distributor, oil leve 
dip stick and crankcase oil filler 
These points are often necessar 
to nieht service and inspection pre 
viously requiring either the drive 
to use an electrical torch, extensio 
light or matches. 


The automatic licht is being in 
stalled on all Federal 45M, 55M, 






} 
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WHITE TRACTOR model WA-122, of Freer Transfer Co., Chicago, hauls a mam- 
moth steel section which in itself becomes the linking unit of the semi-trailer. 


60M and 65M2 series units. It has|sible or dangerous, the company 


‘received favorable comment not 
‘only from truck drivers but also 
ifrom servicemen who frequently 


make night under-hood inspections 
in dark garages or under other 
circumstances where outside means 


said. 


Opens Truck Shop 


West Florida Truck & Tractor 
Co., Pensacola, has announced the 
opening of a new truck repair 


of illumination are either impos- | shop. 
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Ease Vacation Rules 


More U. S. Firms Extend Both Eligibility 
And Season, U. S. Survey Finds 


NEW YORK.—A survey by the 
National Industrial Conference 
,oard discloses that the time-hon- 
ored “Memorial Day to Labor Day” 
vacation season is gradually being 
_xtended to include all 12 months 
of the year, while the vacation 
‘eligibility requirements” trend is 
toward liberalization. 


An increasing number of com- 
panies are now permitting vaca- 
tions during the entire year rather 
than limiting the vacation span to 
the summer months. In a number 
of lines, however, the need for 
maximum manpower to coincide 
with production peaks and “rush” 
seasons limits the time during 
which employes may take their 
vacations. 

Covering more than _ 2,000,000 
workers in 254 plants, factories, 
and offices throughout the U. S., 
the survey found some form of 
liberalization in a great majority 
of cases where vacation policies 
have been changed. The most sig- 





Mr Dealer: 


Increase Your Profits 
on New Car Sales 
and Service! 





Here’s How To Do It: Before any car leaves 
your showroom, check to see if it’s filter- 
equipped. If not, install a Fram Filcron oil 
filter. That gives you an extra sale, an extra 
profit—and those Fram profits can add up toa 
pretty piece of change for you every mont: 


Let your customers know it’s your policy to 
install a Fram on every car because Fram pre- 
vents unnecessary wear—saves breakdowns, 
overhauls, money. Tell them how the amazing 
Fram Filcron filter removes abrasives as small 
as one micron (.000039 of an inch in size) 
from oil. You’ll be doing motorists a real 
service, winning good will, by equipping their 
cars with Fram. 


And don’t forget, you can build a nice repeat 
business on genuine Fram replacement car- 
tridges, too. Have your mechanics check the 
oil filter on every car that comes into your 
shop—and install a genuine Fram replace- 
ment cartridge when 
Corporation, Providence 16, R. I. In Can- 
ada: J. C. Adams Co., Ltd., Toronto. 


FRAM Fiteron Filter 


THE MODERN OIL & MOTOR CLEANER 


it’s needed! Fram 
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nificant liberalization appeared in 
reduced vacation “eligibility re- 
quirements.” 

Instead of requiring employes 
to complete five years’ service 
with the company before grant- 
ing a full two weeks vacation, a 
number of firms have liberalized 
their policy so as to give em- 
ployes with from two to five 
years service vacations of more 
than one week. 

By far the most widely-used va- 
cation system, according to the 
survey, is the “graduated plan,” 
wherein the length of vacation va- 
ries with length of service. The 
other, and less widely used, vaca- 
tion plan is “uniform.” Here all 
employes who meet minimum re- 
quirements receive the same length 
vacation period regardless of 
length of service. 

It was found that the uniform 
plan is favored by plants which 
shut down for short periods. More 
than five times as many companies 
used the graduated than did the 
uniform plan. 

It was noted that the “pay” in 
“vacation with pay” is generally 
figured on weekly earnings. In the 
case of salaried employes, salary- 
per-week is the basis for vacation 
payments. Employes paid an hour- 
ly rate receive their vacation in 
various ways. 

Over one-third of the compa- 
nies surveyed consider 40 times 


| the hourly rate as a week’s pay 


rrr 


when computing vacation pay- 
ments. Some firms add incentive, 
night differential, or overtime 
earnings in computing the 
amount given employes. A few 
employers calculate vacation pay 
as a percentage of the workers’ 
annual earnings. 

Six to eight paid holidays per 
vear are observed by most firms. 
The most widely observed of these 
holidays, in order of importance, 
are: Christmas, Fourth of July, 
Thanksgiving, New Year’s Day, 
Labor Day, and Memorial Day. 

Where vacations include a holi- 
day observed by the firm, a sig- 
nificant number now give the va- 
cationer an additional day off with 
pay. Some grant an extra day’s 
pay without time off. 

Concerning time of payment of 
vacation money, the survey found 
most employers have the pay 
checks ready at the start of the 
vacation. About 10 percent make 
them available at the employe’s 
option, while about 7 percent pay 
the vacationers upon their return. 


Ohio’s Schools 
Facing Shortage 
Of 950 Buses 


COLUMBUS, O.—Ohio schools 
will face a shortage of approxi- 
mately 950 school buses at the 
opening of the fall term, according 
to estimates of the state Depart- 
ment of Education. 

Ohio school districts have been 
able to secure only 109 new buses 
since Jan. 1, and during July only 
nine deliveries were made, Dr. 
Clyde Hissong, state director of 
education, said. 

Because of the inability to fur- 
nish new buses, Dr. Hissong said 
he had notified school officials and 
bus distributors that the state de- 
partment of education would not 
issue requests for new buses dur- 
ing the next two months. 

Dr. Hissong pointed out that 
more than 400 of the state’s 1,622 
school districts have filed applica- 
tions for new buses, and that fu- 
ture deliveries will be used to fill 
those orders. 

There is a possibility that the 
State Highway Patrol, in conduct- 
ing its annual inspection of buses 
next September, may force some 
of the older buses to be taken 
from the highways. The patro} last 
year singled out 425 of the 6,165 
buses for needed repairs and re- 
inspection before allowing restora- 
tion to service. 





Schreiner in Canton 


Schreiner Motor Sales, Inc., has 
been formed by Howard M. Cap- 
pell, Victor R. Schreiner and Mer- 
tyl E. Schreiner in Canton, O. 
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TRUCK SECTION 





(Continued from Page 29) 


While that is customary Dodge|I feared was that some burly cop 


procedure, the boys out Ham- 
tramck way are not always as 
lucky as they were this year. But 
I presume that the other truck 
boys were so darned busy trying 
to get out enough jobs to keep 
their dealers from committing 
either murder or suicide that they 
weren’t doing as much “snooping” 
as in normal times. 
oa + * 

N SPITE of the fact that I am 

risking being accused of going 
all-Dodge in this column, I feel 
that I must pay homage to one 
Tom Frost, Dodge car and truck 
dealer of Warrenton, Va., for the 
fine tribute he sent some of us re- 
cently. Tom is that “country boy” 
that “just tries to get along” down 
there near Washington. I wrote 
about him early in the war—he cut 
up his mother’s grove that was in 
the way, made the lumber into 
sheds and rented the sheds to 
Washington and Baltimore dealers 
to store their “frozen” cars in, 
pocketed the rental, and then sold 
the sheds to young Walter Chry- 
sler for a turkey farm. Remember? 
(I firmly believe Tom talked young 
Chrysler into going in the turkey 
business just so he could sell him 
the sheds.) 

Well, Tom recently completed a 
fine new garage and salesroom, a 
real modern, beautiful place, if one 
can judge by photographs—and in- 
vited us to come down to his open- 
ing. Due to circumstances beyond 
control, we had to send regrets. 
Tom’s reply was a big pepper- 
cured Smithfield ham for each of 
us. He said that he guessed each 
of his guests ate about a ham 
apiece, so we shouldn’t miss out 
on that at least. 

What a guy—and in these days 
of pork scarcity and high prices. 

+ + * 

B F. GOODRICH has caught the 

“new research center” bug—not 
to be outdone by General Motors, 
Ford, Firestone et al. Goodrich has 
started construction on a mam- 
mouth big new research laboratory 
building located in Brechsville, O., 
about midway between Akron and 
Cleveland. This also puts the new 
Center about midway between the 
main rubber plant and the Chem- 
ical division, located in Cleveland. 

According to John L. Collyer, re- 
search centers are no new thing to 
Goodrich. They claim the honor of 
establishing the first research lab- 
oratory in the rubber industry in 
1895. But they also realize that 
modern industry must progress in 
research and development of new 
ideas if they are to keep its place 
in the industrial parade of the fu- 
ture. So this beautiful new plant 
with its 81 separate laboratory 
units, each one of which can be 
altered in size or shape at will, 
and with its big conference room 
and library. 

cs * * 

ya I first started peddling 

space in automotive trade pa- 
pers, mufflers weren’t flying under 
any such “high faluting” names as 
exhaust silencers, and pages had 
not been devoted to pointing out 
what a lethal instrument they 
were, if and when they leaked. 
Mine usually leaked for some rea- 
son or other and the only thing 


: 


would give me a ticket because it 
allowed my engine to sound so 
noisy. 

Of course, our standard car in 
those days was the good old re- 
liable touring car, with its “make 
draft” curtains—tin exhaust mani- 
fold heaters that did allow you to 
drive without having your breath 
freeze on the end of your nose— 
and on my car, always a muffler 
cut out so that when I got outside 
the city limits I could make my 
engine “purr” or “roar” at will. I 
kinda miss that ability to drive 
along slowly in the evening beside 
some quiet lakeside—with or with- 
out—and listen to the engine, those 
“bucket of gas” long stroke en- 
gines, bark its every explosion. 

My earliest recollection of a 
muffler maker — and advertising 
prospect—-was the Oldberg Mfg. Co. 
in Detroit. Getting a pamphlet the 
other day dedicated to that firm’s 
35 years of muffler building tock 
me back to the days when mufflers 
were just an expanded light metal 
shell, where the exhaust gases were 
at first allowed to expand and then 
contracted to cut out some of the 
engine noise. 


In the early days—and even as 
ate as immediately following 
World War I—most mufflers were 
just those shells with a multitude 
of so-called baffle plates lightly 
welded in place on the inside. It 
wes thought fun to cut off the ig- 
nition when running along and 
then quickly turn it on again, 
thereby causing a backfire that 
would blow those “tin plates” loose. 
Boy, then wouldn’t they rattle 
when you drove over a “wash- 
boardy” gravel road? 

How any firm could go along for 
35 years just meking mufflers is 
beyond my comprehension — but 
Oldberg has done it. Maybe it’s 
a good thing someone stuck to the 
job of trying to make mufflers bet- 
ter and smaller. I can’t imagine 
how anyone could get the one I had 
in my 1921 Nash under any car to- 
day. As I remember it now, it was 
about a mile and one-half long and 
about as big around as old black 
tin stove pipe. 

a * “ 


QGEEMS as though I can’t write, 
“a column during these summer |} 


months without saying something 
about fishing. Well, this week’s ex- 
plosion is not about any fishing 
I have done, but about my dock 
and a guy who came out to my 
place to go fishing. 

Now this dock was built new 


this year—the ice took my old one | 


out last winter—and yours truly 
had to clean out the wreckage and 
help build the new one. So you 
can bet your bottom dollar it was 
built “bully for stout” even if it 
is no work of art. The piles are 
four-by-four oak; the stringers oak 
tree trunks with an 
base; the flooring oak and yellow 
pine plank. You could run a 10-ton 


eight-inch | 


truck on it and it wouldn’t give, ' 


or so I thought. 
When my fishing pal “Doc” and 
I finished it this spring, it stood 


stoutly about two, feet above the | 


summer high water mark. 
And then Paul Graves, 


“well-known-among-dealers” man- 


that | 


ager of the Detroit Auto Dealers | 








A NEW PARTS truck, pictured above, has just been placed into service by Winthrop 
Motor Co. (De Soto-Plymouth), Tacoma. This is the first step in modernizing its fleet 
of solicitation and delivery vehicles, according to Arnold Reading. This is a Dodge 1' 
ton job, with a special body built by Quitsiund Body Co., Seattle, to store the parts. 
Truck body is 12 feet long and over 6 feet high. Two complete motors are carried. 
The interior is fitted with cabinets arranged to carry the maximum variety of items. 


Assn., came out to go fishing with 
his visiting brother. I was busy 
that day and couldn’t stay home 
to “host” them. And I am kinda 
glad now I didn’t, for when I got 
out to the lake, and down to the 
dock after a hurried supper, to see 
how the boys were faring, I just 
couldn’t believe my eyes. The lim- 
pid waters of the lake were quietly 
lapping at the planking of my 
dock—and the outer section re- 
sembled the starting hill of the 
National Soap Box Derby course 
in Akron. 


At least I won’t have much 
trouble hauling my boats out of 
the water this fall—the dock now 
is at water’s level. 

Now the thing that bothers me 


is this—how did it happen? Paul | 


isn’t an oversized man. He is big— 
yes—but not much bigger than me. 
His brother is just medium sized— 
won’t weigh over 170, I don’t be- 
lieve—so what in the deuce? I 
have walked on the end of that 
dock, jumped up and down on it, 
as a matter of fact, just to see if 
it would give any, but nary a 
budge could I get. 

The only answer I can arrive at 
is that the affairs of an automotive 
trade association manager must 
weigh much more heavy on a 
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|man’s mind—and on dock ends— 
than the worries of a trade paper 
columnist. 

Now don’t get me wrong, I’m 
not blaming Paul in any way. I 
realize full well that the darn 
thing might have gone down with 
any one who got so excited over 
seeing a meal of pan fish swimming 
around right under his nose that 
he jumped up and down in his 


excitement—and I am not brash) 


enough to say that is what hap- 
pened. 


But you can bet your bottom 
dollar that I am going to shoo 
away those pet crappie and blue 
gills that hang around the end of 
my dock for crumbs and bugs, be- 
fore I again invite any more trade 
association managers out to go 
fishing. 





Lester Moving 


Jack Lester (Nash) is moving to 
700-714 St. Charles St., New Or- 
leans. There his company will have 
33,000 square feet of floor space 
in a two-story building. Formerly, 
Lester had his showroom on N. 
Rampart St. and his service de- 


partment on S. Claiborne Ave. but | ation 


Tractor to Use 
Monroe Seat 


MONROE, Mich.—The first large 
tractor manufacturer to adopt a 
hydraulic easy-ride seat for its 
products is Massey-Harris Co., Ra- 
cine, Wis., C. S. McIntyre, sales 
manager, Monroe Auto Equipment 
Co., said last week. The seat was 
engineered especially by Monroe, 
pioneer builders of hydraulic type 
tractor seats, for Massey-Harris 
equipment and is called by Massey- 
Harris the “velvet ride” tractor 
seat. 


McIntyre has been advised that 
future Massey-Harris tractors will 
be equipped at the factory with 
the Monroe-built seat, replacing 
the convention type of seat pre- 
viously used. In production since 
V-J Day, more than 100,000 of the 
Monroe seats were installed on 





farm tractors of all makes in the 
first three months of this year and 
the 1,000 farm implement dealers 
handling Monroe products report 
that the number of tractors equip- 
ped with the seat and now in oper- 
is approaching one out of 


now he will have all departments|/every 20 for ihe country as a 


under one roof. 


whole. 





ANOTHER TYPICAL EXAMPLE of the modern facilities White Distributors 
are providing to meet the service needs of truck owners everywhere. 


Another New Truck H eadquarters 


PATOTA’S WHITE TRUCK CO., 
in Fall River, Mass., is recognized as 
Truck Headquarters in its territory. 
Five years ago, after 22 years ex- 
perience in the truck business, Peter 
Patota decided to take on the White 
Franchise because of the increasing 


preference among truck owners and 


operators for White Super Power. 


“Our new building—over twice as 
large as our old location and com- 
pletely equipped with modern serv- 
ice facilities—is the result of the 


increased volume of business in both 


the sales and service departments”, 
says Mr. Patota. “With a White 
truck to fit the individual needs 
of our customers—plus the White 
Personalized Service Plan and our 
modern facilities for putting it into 
effect—we are confident of the 


soundness of our proposition.” 


Wherever trucks operate...through- 


out the nation...this new building 
and modernization program is being 
carried out by White Distributors— 
reflecting their confidence in White’s 


plan for Distributor success. 
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U.S. Road Integration Plan |New Dodge Features . . . 
Accepted by 39 States Be 


WASHINGTON. — The Federal 
Public Roads administration has 
reviewed routes selected by the 
state highway departments for the 


national interstate highway system| have not as yet replied, 


and has sent the states its pro- 
posed integration plan, it was an- 
nounced last week. 

The integration plan has been 
accepted without reservation by 39 
states and the District of Colum- 


Fruehauf Trailer Line 


Depicted in Catalog 

A 64-page catalog, complete with 
illustrations of the 1946 Fruehauf 
trailer line, has been released by 
Fruehauf Trailer Co., Detroit. 

The book contains color pictures 
and detailed descriptions of the 
six different underconstructions of- 
fered in the Fruehauf line, includ- 
ing the new gravity suspension 
tandem and multi-rate single axle 
unit. A copy of the catalog may 
be obtained from any Fruehauf 
factory branch. 


Collecto Garbage Units 


Plane Refuelers 


bia, PRA reports. Of the nine re- 
maining states, four have expressed 
the desire for alteration of the in- 
tegrated system proposed and five 
it was 


said. 


| @ 
| 


Once a State-federal agreement | 


is reached on routes in each state, 
and interstate connections settled, 
the state routes become part of the 
interstate system under the Fed- 
eral-Aid Highway act of 1944, it 
was explained. PRA and the Amer- 
ican Assn. of State Highway Offi- 
cials are said to have adopted de- 
sign standards for the system 
which look ahead 20 years on traf- 
fic needs. 


Based on the 1944 interregional 
highways report, the proposed in- 
terstate system will pass through 
all cities over 100,000 population 
and through 914 of the 2,042 cities 
over 5,000—plus all major farming, 
industrial and defense regions. 


There are profit-making opportunities 
in AN Want Ads. See inside back cover. 


Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 
operation, recommend 


to your customers... 


When the question arises as to 
which body and host will do 
the most dependable job for a 
specific application, it 1s good 
business to review the features 
of Heil units, 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction, 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them. 

BH-111 


General Offices 
MILWAUKEE 1, WISCONSIN 


Petroleum Truck Tanks 


1 


STEEL SIRUTS CONTROL skirt expansion in the ‘‘auto-thermic’’ type aluminum 
alloy pistons used in the new Dodge line of 2%2-ton and 3-ton heavy-duty trucks. The 
four piston rings intended to give superior engine performance are pictured at the 
lower right. The top ring is chrome plated, the two intermediate rings have tapered 
faces and act as oil scraper rings as well as compression rings, while the bottom ring 
is an oil-sealing ring designed to resist clogging. At the lower left is pictured the new 
connecting rod bearings of a multiple-layer type. They consist of a steel back, a layer 
of copper-lead alloy, and a layer of lead-tin alloy, securely bonded together. They 
will resist heat and high pressure and are designed to give long, trouble-free service 
| under the most severe operating conditions. 


| 


THE CLUTCH assembly of the new Dodge 3-ton heavy-duty trucks. The 13-inch 
nominal diameter clutch has 178 inches of friction area. Uniform plate pressure is 
provided by 16 thrust springs. 


THE CRANKSHAFT IN the new Dodge 3-ton truck has nine counterweights and 
is supported by seven multiple-layer bearings. Connecting rod bearings also are the 
multiple-layer type consisting of a steel back, a layer of copper-lead alloy and a 
layer of lead-tin alloy, securely bonded together. These bearings will resist heat and 
high pressure and are designed for long and trouble-free service under very severe 
operating conditions. Crankcase journals are hardened by electric induction hardening 
to obtain an exceptionally hard wearing surface. 


THE HOUSINGS USED for the rear axles on the new Dodge 212-ton and 3-ton heavy- 
duty trucks are of new design for uniform distribution of load carrying stresses with 
minimum weight. A new exclusive ‘‘vertical-plane’’ inrer oil seal maintains constant 
sealing pressure under all degrees of bearing adjustment. The new axle shafts are 
claimed to be the strongest for a given spline diameter ever produced. 


crease of 1,604,080 shipments over 
the same month in 1945, or a na- 
tionwide percentage increase of 9.8 
percent. 


Express Total 


Increases 10% The June report also shows per- 


NEW YORK.--Railway Express} centage increases in all of the 64 
Agency’s latest shipping report|operating divisions ranging up to 
shows a total of 18,024,639 rail ship-| 197 percent registered in the Ha- 
ments handled during June, an in-| waiian Islands. 


TRUCK SECTION 


DesRochers Installs 


DesRochers Motor Co., Tusca- 
loosa, Ala., has completed installa- 
tion of new equipment for recondi- 
tioning and maintaining radiators. 


RUBBER 
CEMENT 


LATEX CEMENT 


for 
e DOOR PANELS 
e WEATHER STRIPPING 
e COMBINING 
e IMPREGNATING 


1015 E. 173rd St. 
New York 60, N. Y. 
Detroit Representative 
A. G. ENGLEHARDT 
45 Hawthorne St. Grosse Pointe, Mich. 


SEALED BEAM CONVERSION KITS 
i iaeagc mete) te 
CLEARANCE LIGHTS 
Pita meee 
STOP LIGHTS 
REFLECTORS 
FOG LAMPS 
FLARES 


SLU es 


SAFETY, DEVICE COMPANY 
MOUNT HOLLY, NEW JERSEY 
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TRUCK SECTION 


Three New Lines Announced .. . 





Dodge Heavies Feature 
Postwar Advances 


(Continued from Page 29) 


and then conduct it down through 
the valve stem so that it can be 
dissipated by the large pocket of 
water surrounding the valve stems. 

Van Nortwick said that a new 
type of manifolding improves fuel 
mixture distribution to each cyl- 
inder by taking advantage of in- 
take ram to provide high power 
and torque over a wide speed 
range. The intake manifold has six 
ports to give uniform fuel distri- 
bution. 

The exhaust manifold is of three- 
piece slip joint design employing 
a piston ring type of seal at the 
slip joints. This design compensates 
for expansion and contraction and 
so reduces the possibility of 
cracked manifolds, Dodge declared. 

A high-capacity multiple valve 
fuel pump is used that was said 
to reduce possibility of vapor 
lock. The downdraft carburetor 
incorporates a governor and fuel 
filter, both integral. 

The radiator core has a frontal 
area of 473 square inches and is 
equipped with a pressure type cap 
which raises: the boiling point, 
thus reducing water and antifreeze 
losses, Van Nortwick said. 

The core is shrouded and equip- 
ped with baffles for more effective 
cooling. Dual belts drive the fan. 
Engine lubrication is by a pres- 
sure-feed system with a large gear- 
type pump. 

Clutch Diameters Vary 

A 12-inch nominal diameter 
elutch with 139-square-inch fric- 
tion area is furnished on the 18,000 
pound GVW model and a 13-inch 
nominal diameter clutch with 178- 
square-inch friction area on the 
20,000 and 23,000-pound models. 
Uniform plate pressure is provided 
by 16 thrust springs. 

The new heavy-duty trucks have 
five-speed transmissions and are 
equipped with power takeoff open- 
ing on both sides, Dodge reported. 
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GREATLY INCREASED valve life and 


thus improved engine performance have 
been obtained in the new line of 2144-ton 
and 3-ton heavy-duty Dodge trucks by the 
use of sodium-cooled exhaust valves. They 
are stellite-faced and operate in stellite- 
faced seat inserts. Sodium-cooled exhaust 
valves were proved in airplane and tank 
engines during the war and helped keep 
engines cool at high speeds. The sodium- 
cooled exhaust valves on the new Dodge 
trucks have a hollow stem which is par- 
tially filled with powdered sodium. The 
Powdered sodicm changes to fluid when 
heated. Function is to absorb heat from 
the valve head and then conduct it down 
through the valve stem so that it can be 
dissipated by the large pocket of water 
surrounding the valve stem. Drawing 
shows: 1. Stellite-faced exhaust valve 
which seats in stellite-faced insert. 2. 
Powdered sodium in hollow stem of ex- 
haust valve. 3. Rustproof water distribut- 
ing tube for exhaust valve seat cooling. 
4. Large water pockets surrounding valves 
to dissipate heat. 5. Self-locking screws 
facilitate tappet adjustments. 6. Pressure 
lubrication to tappets. 7. High-test cast 
jron-alloy camshaft supported by four 
large bearings. 





Rear axles are of full-floating 
hypoid design. They are available 
as single-speed single reduction, 
single-speed double reduction, and 
two-speed double reduction. 

Rear brakes are the floating- 
shoe type, designed to give equal 
braking effectiveness in forward 
or reverse. The brake drums are 
mounted on the outside of the 
wheel hub flange, thus permit- 
ting drum removal without dis- 
turbing the wheel bearings. 

The 2%-ton line is equipped with 
a 9%-inch diameter single dia- 
phragm-type brake booster, and 
the three-ton line is equipped with 
a dual diaphragm 9%-inch diam- 
eter booster. Air brakes are avail- 
able as extra equipment. 

Direct - acting hydraulic shock 
absorbers are available on the front 
for all models. They have large 





| overhead 


specifically designed for heavy- 
duty operation. 

The three-ton models use a 
heavy-duty cam and twin lever 


type steering gear with a varying 


| ratio. 


Many other features, such as all- 


steel cab construction and the flexi- | 


ble mounting of the cab obtained 
by the use of compression springs 
on three of the four cab hold- 
down bolts, are engineered into 
the three new models. Dodge said. 


Shops 


(Continued from Page 1) 


have resulted in a heavy admin- 
istrative burden and delay if rate 
increases were granted only 


through individual adjustments un- | 


der the regulation covering repair 
and maintenance services of auto- 
motive vehicles and farm equip- 
ment (Revised Maximum Price 
Regulation 163). 

Partial absorption of increases in 
costs are required in 
areas of high margins. In no case 
is allowance made for wage ex- 
pense other than straight time 
hourly wages. The standards pro- 


two-inch diameter pistons and are | vided by today’s action do not dif- 


Body and Payload are Sus- 
pended to a Degree Deter- 
mined by their Own Weight. 
They are Gravity Suspended. 


Springs Cannot Bottom! 
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Angle-Set Spring 
Mountings Give Trail- 
ers Self-Steering on 
Curves -- Save Tire 
Wear and Fuel. 
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All Braking Forces Are 
Taken by the Brackets-- 
thus Eliminating Wheel 
Hop or Brake Chatter. 








THE NEW POSTWAR models of Graham Lo-Truk will be distributed through a 
national dealer organization, W. C. Graham, head of Graham-Doane Truck Co., Oak- 
land, Calif., announced last week. Two models with three body designs for each are 
currently being produced. Now building four-to-six and 10-to-12 ton models, the com- 
pany plans to produce a lightweight panel and pickup job. 





fer substantially from existing ad-| tion 72 to Revised Maximum Price 

justment standards applicable to| Regulation 165—Repair and Main- 

the industry. tenance Services on Automotive Ve- 
To the fullest extent possible in| hicles and Farm Equipment—effec- 

industrywide treatment, the new/| tive Aug. 23, 1946.) 

regulation preserves as a basis for ie ey 

adjustment the industry practice of W-H Gets Shop O.K. 

Willadson- Kroeger (Hudson- 


operating on certain margins be- 
tween labor wage rates and cus-| GMC), New Hampton, Ia., has re- 
ceived a CPA permit to build a 


tomers’ hourly rates, OPA said. 
Supplementary Service Regula- | $16,000 garage building on Main St 


Gives Loads a More Level 
Ride —Hugs the Road on 
Turns. Prevents Load Shift! 


Fruehauf Torsion Bar Springs 
Eliminate Conventional Leaf 
Springs and Hangers. 


Send for the Tandem Booklet, ““A WORK- 
ING MODEL”, description of the principle 
of this new design! 
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Axles ‘'Toe-in” Auto- 
matically On Curves 
Directly In Relation to 
the Radius. 

On Curves of 240 ft. 
Radius or Greater, the 
Normal iIn-and-Out 
Travel, the Unit Will 
Trail Perfectly. 












World's Largest Builders of Truck-Trailers : \ 


FRUEHAUF TRAILER COMPANY 
DETROIT 32 | 


8 Factories —62 Factory Service Branches 
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Car, Truck Output Estimates 
By Automotive News 


Millionth U. S. Car of Year Built... 


Output of 89,589 Sets 
Postwar Peak 


(Continued from Page 1) 


dian output added little to the to- 
tal. 

Supply problems last week 
showed only slight improvement, 
however, and plants were still 
hampered with manpower prob- 
lems. It was clear that many 
plants had to draw heavily on 


stockpiles which are not being 
replenished. 
Accordingly, Chrysler plants in 


the U. S. closed at the week’s end. 
Chrysler, according to officials, will 
utilize a week’s idleness to take 
inventory along with replenishing 
stocks of parts for further assem- 
blies. Chrysler operations will prob- 
ably resume after Labor Day. 

In spite of last week’s spurt, 
only 194,952 passenger cars have 
been made in U. S. plants so far 
in August. With Chrysler idle this 
week, U. S. m»‘ers will likely end 
the month with only about 250,000 
ears, far below an early govern- 
ment forecast of 325,000, which was 
soon punctured by supplier strikes 
and manpower problems. 

Of all U. S. passenger car pro- 
duction last week, GM accounted 
for an estimated 25,183, compared 
with 23,194 the week before. GM 
‘was still watching strikes in the 
plants of 63 suppliers but, it was 
said, supplies are gradually be- 
ing received in more regular vol- 
ume. 

As a result, GM’s overall car and 
truck output has been increasing 

about 2,000 units weekly. 


Chrysler also increased its U. S. 


Fish Gets Parts 


For Carburetor 


SPRINGFIELD, Mass.—J. Rob- 
ert Fish, Agawam inventor and 
president of J. R. Fish Research 
& Engineering Co., who has been 
trying since 1935 to market a self- 
feeding carburetor of his own in- 
vention, has announced that proof 
castings of the carburetor body 
have been received and that the 
firm that made them, Advance 
Pressure Castings, Inc., Brooklyn, 
N. Y., is ready to guarantee pro- 
duction of a minimum of 15,000 a 
week. 

Proof castings of the carburetor 
float chamber were received some 
time ago from the same concern, 
Fish said, with a guarantee of an 
output of 36,000 a week. The body 
and the float chamber are the two 
principal parts of Fish’s carbure- 
tor. 
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Pictures: St. Paul Model 102 Heavy 


ST.PAUL HYDRAULIC H 


Props oo HIGHER 


for both Dealer and Operator 


EQUIPMENT! 


output of passenger cars last week. 
An estimated 17,620 were built, 
compared with 15,730 the previous 
week. It is reported that the in- 
crease will continue after the 
plants are opened again in Sep- 
tember. 

Still plagued by supplier difficul- 
ties, Ford output last week re- 
mained conservative while an es- 
timated 12,443 passenger cars were 
made, compared with a _ revised 
output of 12,285 the week before. 

A lack of tires kept General Mo- 
tors plants in Canada closed last 
week. No indication was offered 
as to when they would reopen. 

Unless Dominion rubber strikes 
end abruptly, Ford assemblies in 
Canada also will cease by the end 
of this month. Meanwhile, a strike 
at Chrysler plants in Canada was 
still in effect at the week’s end. 


The outlook for future truck 
production generally appeared 
brighter last week as several im- 
portant supplier strikes hamper- 
ing truck outut ended. It also 
developed that truck output at 
the International plant in Spring- 
field, O., had broken all previous 
records the week before. 

In addition, Diamond T turned 
out an estimated 187 units last 
week, following settlement of a 
prolonged strike in its plant. 

Last week also found Kaiser- 
Frazer more prominently in the 
production lineup when an estimat- 
ed 200 cars were turned out at the 
Willow Run plant. According to 
K-F reports, production will prog- 
ress steadily until a schedule of 

9,000 in October is reached. 


Other independents found it dif- | 


ficult to increase output to any ap- 
preciable extent. Nash production, 
especially, on Ambassador models, 
continued to be curtailed. 

A lack of labor and an ab- 
sentee problem was said to be 
holding Hudson output well be- 
low capacity. Packard also found 
it hard to maintain schedules of 
35 cars an hour, but officials 
would not comment on the cause. 
In the comparable period of 1941 
only 36,832 cars and trucks were 
built, because most plants were 
still in the midst of changing 
models. 


Archie Opens Shop 
R. N. Archie (Ford) has opened 
his newly constructed shop in Sid- 
ney, Ia. He is Fremont county 





| 


director for the state association. | 
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COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 








Week Week dan. 1 
Ended Ended August to 
Aug. 24, Aug. 17, to Date Aug. 24 
1946 1946* 1946* 1946* 
CHEVROLET .......cccecee 8,524 8,130 25,525 134,129 
reece bc svaduvertcvsese 5,825 5,685 19,703 100,515 
DAT siledesibyidicd bse eevee e 3,670 2,961 11,072 81,035 
INTERNATIONAL ......... 2,750 2,781 9,337 69,126 
ED eo Gik 60-00 6000-65 60-0 1,825 1,513 5,765 43,062 
STUDEBAKER .............. 1,173 1,081 3,526 26,453 
READE CG, Dy 856s 440816 65.0008. 00 1,075 1,059 3,720 14,522 
DRA GAS ebie cctee rer eves ve 378 333 1,314 9,272 
EE eG Mates eaves <esi¥es 192 Closed 617 6,028 
Ra ily 05-50 0% 508 4oe vt Closed Closed Closed 5,023 
a! Ue re 187 40 227 5,063 
IG. br4. 5:0 w sie 6s Sin. 08 be 119 107 413 4,001 
ER airs bis vir 04a 6.00 50 87 178 2,023 
MISCELLANEOUS .......... 721 533 2,222 15,672 
Total Trucks, U. S...... 26,489 24,210 83,619 516,004 
Total Cars, Trucks, U. S... 89,589 81,989 278,571 1,574,465 
Total Cars, Trucks, Canada 2,383 3,207 9,371 81,136 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 91,972 85,196 287,942 1,655,601 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





Wallace Calls Retail Groups 
To Parley on Sept. 12 


WASHINGTON. — Secretary of 
Commerce Wallace has_ invited 
over 50 national retail trade asso- 
ciations to participate in a retail- 
ers’ conference at the Department 
of Commerce on Sept. 12. 

Realizing the important part that 
the sale and distribution of goods 
and services will play as factories 
and producers reach their stride 
in postwar civilian production, it 
was stated, the department has 
called the retailers for a two-way 
conference to discuss the situation. 

Retail trends and problems will 


Studebaker Picks 


‘Two in Canada 


HAMILTON, Ont.—Two appoint- 
ments to executive positions with 
Studebaker Corp. of Canada are 
announced by D. C. Gaskin, gen- 
eral manager. 

E. A. Russell, who joined Stude- 
baker in 1913, becomes general pur- 
chasing agent. Gordon E. Grundy, 
who served with the wartime 
prices board of Canada, has been 
named comptroller. 
be discussed and the retailers will 
be asked to tell the department 
how it can best help them do 
the kind of a job that must be 
done to keep the pipelines of dis- 
tribution open. 

“Goods must be sold, buyers must 



















COMPANY 


MINNESOTA 


be served, and consumption in- 
creased, if our factories are to be 
kept busy producing goods,” Wal- 
lace said. “The Department of Com- 
;merce wants to be of the greatest 
| practical assistance to the 1,800,000 
retailers of the country in the part 
‘they play in reaching this objec- 
| tive.” 

The meeting will convene at 9:15 
a.m., Sept. 12. Undersecretary of 
;Commerce Alfred Schindler, who in 
private business was a sales exec- 
| utive, will address the morning ses- 
'ston on “Retailers and the Postwar 
| Selling Job.” 


Raymond Bill, consultant to the 
secretary of commerce, will tell the 
retailers about the organization 
| and objectives of the National Dis- 
| tribution council. The council has 
| been set up under the auspices of 
the department to bring together 
the national sales, business, distri- 
bution, and management associa- 
tions to coordinate activities of the 
government and private organiza- 
tions primarily concerned with dis- 
tribution and marketing. 


Other key executives of the de- 
partment, whose offices and di- 
visions provide information, edu- 
cational material and _ services 
useful to the retail trade, will 
describe briefly how their offices 
fit into the picture. 

At the afternoon session the re- 
tailers will advise the department 
what the retailers need most in the 
way of services, information and 
facts from the department. 


The afternoon conferences will be 
divided into six major trade groups 
for discussion and _ reparation of 
recommendations. The automotive 
retailers will be included in 
Group 4. 


Thompson Gets 
Ford Dealer 
Advertising 


DETROIT.—Ford dealer adver- 
tising accounts will be handled by 
J. Walter Thompson Co., the 
agency for Ford national adver- 
tising, it was announced Friday. 


Resignation of the dealer 
counts, effective Sept. 1, was an- 
nounced by Lou R. Maxon, chair- 
man, Maxon, Inc., which has had 
dealer schedules in 23 Ford sales 
branches through independent deal- 
er advertising committees in each 
branch. 

Maxon explained that withdrawal 
of the agency reflects a belief on 
the part of all concerned that un- 
der existing conditions a better or- 
ganized and coordinated effort can 
be had by consolidating local dealer 
advertising with Ford national 
campaigns. 

Jack R. Davis, Ford vice-presi- | 
dent in charge of sales and adver- | 
tising, praised the Maxon agency 
as having set an “excellent stand- 
ard of advertising service.” 
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Quick and Easy 


Divider Adjustment 

No bothersome 
bolts, screws or 
clips are needed 
to adjust the 
Dividers in this 
new all-metal 
parts bin. A sim- 
ple “squeeze ac- 
tion” does it — 
holds them tight 
and rigid. 


These handy 
parts bins are 
made of 18- 
gauge steel— 
built for strength 
to withstand 
hard usage. 
Write for free folder showing vari- 
ous models. 


Model H-29 


e 
Hope Metal Products, Inc. 
Dept. B 
1505 Rockwell Ave. 


Cleveland 14, Ohio 





EXCLUSIVELY FOR 
Aggressive 
Automobile 
Salesmen 










Pocket Size Prospect Book 


12 Books $1.85 


“One Year’s Work” 







Prepaid If Check Enclosed 
Otherwise C.O.D. 






MODERN SELLING 
METHODS CO. 
P. O. Box 666 
Louisville 1, Ky. 









Something New— 


The Wayne 
Trailer Hitch 


Fits all two-wheel and four- 
wheel trailers. Just the thing for 
the farmer. Use it on truck, 
tractor, or your car bumper. Can 
be used with or without ball 
joint. Just unscrew the ball joint 
and use pin or bolt. 

The Wayne Trailer Hitch is all 
steel and will NOT BREAK. If 
bent or broken it will be re- 
placed FREE. Will fit on any 
bumper, new or old. 


Price—Special F.0.B. Factory 


$6.50 


C.0.D.—Sales Tax Extra 


Wayne Tool Company 
ROCHELLE, ILLINOIS 
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TRUCK SECTION 


To Amend Decontrol Petition . . . 


U.C. Dealers to Form 
National Group Sept. 24 





(Continued 


pointed out that the present , 
meeting had been called to “ex- | 
plore the possibility of forming | 
a national association,” not to 
form it. 

Acting to solidify strong senti- 
ment for organization, the South- 
west Used Car Dealers Assn. loaned 
Joe B. Caldwell, its vice-president 
and general manager, to the tem- 
porary executive committee to} 
guide organizational work. 

In addition, that association and 
the Michigan Used Car Dealers 
Assn. each pledged $1,000 to defray 
expenses of the committee. 

| 


| 


Those interested in getting in 
touch with the committee may 
do so through Lynn Wertz at 
Bert Baker, Inc., 93800 Grand 
River Ave., Detroit 4. 

Members of the committee are 
Bert Baker, Detroit; Don Farrant, 
Grand Rapids; Lloyd Weaver, 
Southwest Used Car Dealers Assn.; 
S. B. Jacobson, New Orleans, and 
Louis Geller, Akron, who presented 
the motion for formation of the 
committee. 

Cities represented at the Detroit 
meeting included Seattle, Chicago, 
Waco and Fort Worth, Tex., New 
Orleans, Denver, Fort Wayne, Ind., 
Atlanta, Ga., Mobile, Ala., Phila- 
delphia, Memphis, Nashville, Port- 
land, Ore., Oklahoma City and sev- 
eral cities in California, Ohio, | 
Michigan and Arkansas. 


Wertz, who took the petition 
for price decontrol to Washing- 
ton, reported that following a 
meeting with William Mallon, | 
president of NADA, he was cer- | 
tain that on this point there was | 
no community of interest be- | 
tween the new and used car | 
dealers. 


He also expressed dissatisfaction 
with the OPA advisory committee, 
asserting that the petition was for- 
warded to OPA without comment, 
which, he said, indicated that the 
committee was unwilling to go to 
bat for it. 


Later, Farrant asserted that it 
probably would be necessary to 
amend the petition to exclude late 
model cars so that an owner could 
not buy a new car at the con- 
trolled ceiling price one day and 
sell it the next without control as 
a used car. 


Keynote speaker at the meeting 
was Caldwell, whose experience in- 
cludes 25 years as a new-car dealer 
and organizational work as field 
manager of the Texas New Car 
Dealers Assn. before his work with 
the Southwest Used Car Dealers 
Assn. 


Caldwell asserted that the used- 
car price regulation might never 
have happened if the used aan | 
dealers had been organized on a/| 
national basis. Dealers knew, he | 
said, that it is impossible to con- 
troh a commodity in the hands of 
25,000,000 persons, and that has} 
proved to be the case. 


Citing the important role of the 
used-car dealers in the national 
economy, he asserted that in order 
to produce new cars at low cost, 
they must be produced in volume. 
Volume, he said, cannot be ob- 
tained unless used-car dealers move 
the cars so that they won’t jam 
up the new-car dealers’ lots. 


“I believe,” he said, “that if you 
do not organize on a national 
basis, you are sunk.” 


Men in the Washington bureaus, 
he said, sincerely believe that they 
must somehow continue controls. 
The nation will have permanent 
controls, he added, “unless we 
fight.” 

As an instance of how the gov- 
ernment keeps its hand in a busi- 
ness unless there is opposition, 
Frank Lohman, secretary manager 
of both the Denver and the Colo- 
rado used car dealer associations, 
cited the present excise tax on new 
cars. 

That tax, he said, was imposed 
as a luxury tax during the first 
World War. The late Fred Vesper, 
honored later for his dealer organ- 
izational work, went to Washington 
to oppose it and got nowhere be- 





cause he had no organization with | 
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political significance behind him at 
that time. 

At the same time, Lohman 
said, the piano makers, who had 
an organization, were able to 
convince Congress that pianos 
were NOT a luxury. 

Other speakers pointed out that 
used-car dealers outnumber new- 
car dealers two to one, and that for 
every new car sold, 3% used cars 
are sold. 


These speakers included Warren; {INTEREST IS HIGH at Cesor Farms, New Hudson, Mich., in a new device which is 
McClure, of Detroit; F. L. Craw- | caia to greaity improve the use of the Jeep as a farm tool. The invention, known as 
ford, Better Automobile Dealers of | the Love hydraulic lift, permits a farmer to raise or lower a plow or other farm imple- 
Illinois; M. R. Murray, Waco; Irv-| ment at a moment's notice by means of a touch control on the dashboard of the Jeep. 
ing Sax, Philadelphia, and Ray-| pnp device, which will be marketed by the newly formed Newgren Co. of Toledo, en- 
mond Rochelle, Detroit. ables the farmer to back his Jeep with the implement attached and provides much more 

Charles Hillard, president of the maneuverability than heretofore. Examining the plow in its raised position are, left to 
Southwest association, was chair-| sient: a. W. Wallace, board chairman of the Wiard Plow Co., Detroit; J. R. Love, 
man for the day. ‘ Eau Claire, Mich., inventor of the device; Robert H. Green, vice-president of Newgren; 

Veteran advocates of a national| ray Rausch, former Ford production chief now president of Wiard Plow, Detroit; 
used-car dealers association opined: | Charles E. Sorensen, vice-chairman of Willys-Overland Motors; George Newlin, president 

“This time we've got it.” of Newgren, and Harold Willey, Newgren engineer. 
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NADA Expects 
Tighter Policing 


On Tradeins 


WASHINGTON.—A warning to 
dealers that OPA probably will 
start an intensive enforcement 
drive with special emphasis on the 
reasonable allowance for used cars 
was issued last week by NADA. 


The association said it is prepar- 
ing a special bulletin for members 
on procedures for determining rea- 
sonable value. 


Revival of the price agency 
means that its rulings are again 
effective on the operations of deal- 
erships, NADA states. “We may 
not be in agreement with all its 
policies and we may strive to se- 
cure changes,” it was added. 


The association expressed the be- 
lief that dealers should make every 
effort, whether OPA exists or not, 
to give reasonable allowances to 
customers trading in cars on the 
purchase of new autos for the rea- 
son that the public will toward the 
dealers is far more important in 
the long run than a few extra dol- 
lars now.” 





Every International Dealer knows what his 
sales potential is—trucks, parts, accessories 
and service. He knows the total truck popu- 
lation of his area, and he knows how many 


of the total are Internationals. 


He begins each year, therefore, with a 
clear knowledge of what his minimum vol- 
ume should be. 


Backed by International user-acceptance, 


advertising, merchandising and sales and 


‘ i : ‘ Motor Truck Division 
service training, he is efficiently organized 


to obtain his sales potential—and more. 180 North Michigan Avenue 






Tune in “Harvest of Stars” Sunday, 2:30 p.m., Eastern Daylight Time. NBC Network 


INTERNATIONAL 
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That this backing contributes greatly to 


the success of the International Dealer 
Organization goes without saying. But it is 
only one of the many reasons why the Inter- 


national Franchise is valuable. 


Some of the other reasons already have 
been presented in this series of advertise- 
ments. More will follow. If, however, you'd 


like all the reasons now, address 


INTERNATIONAL HARVESTER COMPANY 
Chicago 1, Illinois 
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Parts Strikes Tackled .. . 





UAW Seeks ‘Clean Slate’ 
For Fall Pay 


Drive 


(Continued irom Page 1) 


the union hopes to force Chrysler 
into line just by the threat of a 
strike while other makers are capi- 
talizing on the high new-car de- 
mand. 

UAW-CIO officials, therefore, are 
not viewing with dissatisfaction 
the week-long stoppage of assem- 
bly operations, which a shortage 
of supplies is forcing Chrysler to 
take this week. 

Any cessation of Chrysler pro- 
duction, unionists hope, will be 
all the more help to competing 
plants in case of a wage strike 
against the corporation. This is 
the tack that the UAW has fol- 
lowed, as is evidenced by the re- 
currence of effective, though 
brief, wildcat strikes at Chrysler 
divisions. 

And, it was disclosed, this is the 
policy which the union will pursue 
until the wage negotiations start 
in mid-October. 

Robert W. Conder, labor rela- 
tions director for Chrysler, re- 
ceived the required 60 days’ no- 
tice for reopening of wage nego- 
tiations last Tuesday. He and other 
company officials declined comment 
on the wage matter. 

The notice, signed by Norman 
Matthews, national Chrysler direc- 
tor for the union, stated that a 
“general wage increase” will be de- 
manded for the 70,000 Chrysler 
workers. 

“The size of the increase the 
union will ask depends on the 
level of food prices and the cost 
of living in general two months 
from now,” Matthews said. 

In announcing the UAW exec- 
utive board’s approval of the wage 
campaign, President Walter Reu- 





ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11, MICH. 
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MARVILLE DWYER, INC. 


1885 North Eastern Avenue 
LOS ANGELES 32, CALIFORNIA 
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One man tows and steers 2 cars 





Only 60 sec. to attach 
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from your jobber or 
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ther said that during the 60-day 
interim period, the union will 
watch the cost-of-living trend and 
the government’s efforts at hold- 
ing the new price line, and then 
determine the extent of the de- 
mand. 

The Chrysler contract specifies 
that any wage notice “shall set 
forth the adjustment or adjust- 
ments required,” but company of- 
ficials are unlikely to challenge the 
UAW’s notice on the ground that 
it was not specific enough. 

It was recalled that the strategy 
of bearing down on one company 
at a time proved a failure when 
tried against General Motors last 
year. For one, the GM strike oc- 
curred at a time when shortages 
were throttling production at all 
other makers, and competition was 
not a factor. 

And then, GM itself is an ex- 
clusive producer of fuel pumps 
and other parts for all members 
of the industry. Shutting down 
that corporation only served to 
hinder the operations of com- 
petitors. 

The UAW faces no such prob- 
lems at Chrysler. Materials and 
parts bid fair to be flowing in vol- 
ume by the fall. And Chrysler does 
not furnish essential parts to other 
assemblers. 

FAA Elections Ordered 

A labor problem from another 
source arose for Chrysler last week 
when the NLRB ordered that bar- 
gaining elections for the Fore- 
men’s Assn. of America be held in 
four of the corporation’s Detroit 
plants by Sept. 14. 

Whether Chrysler will open ne- 
gotiations with the FAA probably 
depends on the outcome of test 
cases on the unionization of fore- 
men in the U. S. Supreme court. 
The court’s decision is due to be 
made late in the fall. 

Chrysler attributed its assembly 
shutdown this week to shortages 


both in its own and vendors’ plants. | 


The company said it will make use 
of the time to replenish stockpiles 
and take inventory. 

A lack of nuts and bolts was 
understood to be one of the rea- 
sons for the Chrysler shutdown. 
The CiO has shown a desire to 
wipe the slate clean in the bolt 
industry, however. Lamson & 
Sessions and Buffalo Bolt both 
have resumed operations after 
protracted strikes. 

Negotiations were continuing at 
a third strikebound nut-bolt sup- 
plier, National Screw & Mfg. In 
light of the other two agreements 
in the industry, an early settle- 
ment was indicated at this plant. 

The resumption of negotiations 
at Sealed Power, Federal Bearings 
and Mack Truck also were indica- 
tive of the union’s long-range plan- 
ning for the wage drive. 

Sealed Power officials reported 
that proposals for an agreement 
on the knotty piecework issue were 
exchanged last week. Negotiations 
on these proposals will “probably” 
reopen this week, it was said. 


Fuller Mfg. Reopens 





New Pact Ends Strike 


At 3 Buffalo Dealers 
BUFFALO. —About 80 men 
employed at three auto dealer- 
| ships here have returned to 
| work, ending a six-week strike 
| for higher wages, shorter work- 
week and vacations with pay, 
Edward F. Gray, sub-regional 
director of the UAW-CIO, has 
reported. 

A contract granting an 18%- 
cent hourly raise to all salaried 
and hour-rated employes, plus 
51 percent of total labor for 
pieceworkers with a $50 weekly 
minimum and a 44-hour week, 
has been signed by Cooley Mo- 
tor Co., O’Neill Motor Co. and 
Hunt for Chevrolet, Gray said. 

The agreement also provides 
a two-week vacation with pay 
for employes with five years of 
service and one week for one 
year, as well as maintenance of 
membership and checkoff of 
union dues. 





Mfg. division of Borg-Warner and 
the Steel and Tubes division of 
Republic Steel. The former plant, 
struck since July 23, makes 
clutches and radiator cores, while 
the latter, closed since July 17, fur- 
nishes exhaust pipes. 

Resumption of production at 
Fuller Mfg., Kalamazoo, will re- 
store the flow of transmissions 
to heavy-duty truck lines. The 
Fuller strike lasted from May 29 
to Aug. 19. 


A spokesman for International 
Harvester said that the threatened 
strike of 1,500 white collar work- 
ers had been “indefinitely post- 
poned” by the United Office Work- 
ers-CIO. Federal conciliators inter- 
vened to bring about an agree- 
ment on a new salary plan. 


General Motors reported that its 
list of supplier strikes stood at 63 
as of Aug. 17, with 50 involving 
CIO unions. Less than 20 Ford ven- 
dors are now idled by strikes. 

A strike threat cropped up at 
U. S. Rubber, where workers at 
the Chicopee Falls (Mass.) plant 
voted 20 to 1 in favor of walkout 
action unless the company agrees 
to a uniform contract for all its 
plants. General Tire has _ been 








strikebound since June 20 in a pay 
bonus dispute. 






Shortages Keep 
Nash 6 Months 
Off Schedule 


DETROIT.—Supplier strikes and 
resulting materials shortages have 
delayed the postwar production 
program of Nash Motors by at 
least six months, R. A. DeVlieg, 
Nash-Kelvinator vice-president in 
charge of manufacturing, said last 
week. 

“Because of a strike in a sup- 
plier’s plant,” DeVlieg said, “we 
were forced to suspend production 


of our Nash Ambassador line of | 


cars two weeks ago and it will be 
another two weeks, at least, before 
it can be resumed.” 


The Nash division produced 61,- 
897 cars from V-J day through 
Aug. 21, instead of 108,795, the es- 
timated projected total made last 
December when Nash announced it 
planned to be producing at the rate 


The prospect remains dim for |0f 800 cars daily by August of this 
near-term accords at the Long| year. 


ae | cd 
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WINNERS OF Michigan Roadeo display trophies. Left to right, Jacob Barense, Grand 
Rapids (truck-trailer class); Harold C. Baer, Flint (tractor and semi-trailer division) ; 


Tom Bennane, Detroit (straight truck). 





__AUTOMOTIVE NEWS, AUGUST 26, 1946 


HELP WANTED 


SERVICE FOREMAN AND SALESMAN. 
$100 per week for man with ability and 
experience to operate motor truck service 
shop in small western New York city. 
Applicants must be qualified in all phases 
of truck work and able to supervise me- 
chanics. None but capable, sober and 
reliable men with best references will be 
considered. All inquiries will be held 
strictly confidential. Box 1343, c/o Auto- 
motive News, Detroit 26. 


SECRETARY, MALE OR FEMALE, sin- 
gle, by wholesale automotive parts store. 
Competent, dependable, permanent. Age 
25 to 40, 5% day week. Start about 
September ist. Give full details in hand 
writing. Holt Motor Company, 1301 Har- 
mon, Minneapolis, Minneseta. 


| WANTED: SHOP FOREMAN for distribu- 
tor Cadillac, Chevrolet. Will pay good 
salary and participation in net profits 
of service station. Working knowledge 
of Spanish essential. Write giving full 
particulars and photo. A. Planchart y 
Cia, Sucr., C. A., Apartado 1066, Ca- 
racas, Venezuela. 


CHEMIST—-Automotive Products. Knowl- 
edge of sound dampening, adhesives, 
saturated felts preferable. Desirable that 
applicant be capable of supervising 
group of Automotive Products Chemists. 
Permanent position with long estab- 
lished, progressive company. Excellent 
onportunities for advancement for right 
man. Location, Metropolitan New York 
area. Send resumes to Box 1341, c/o 
Automotive News, Detroit 26. 





SERVICE MANAGER—Must be _ experi- 
enced. Salary and commission. Write 
your own ticket. Vacation with pay. 
Best working conditions. New and mod- 
ern equipped shop. Have Buick agency. 
Located in West Central Illinois. Pool 
Motor Company, 331 N. Main Street, 
Jacksonville, Illinois. 


ACOUNTANT-OFFICE MANAGER by 
large Western New York distributor, 
preferably but not necessarily with Gen- 
eral Motors or Chrysler experience. Ex- 
cellent opportunity for able and ener- 
getic man capable of advancing to 
treasurership. Give age, marital status, 
experience, references, when available 
and salary expected. Box 1355, c/o Au- 
tomotive News, Detroit 26. 





HELP WANTED 








WANTED 


We need a man that can lay out, 
planagraph and install or convert an 
automobile dealer’s complete Parts 
Bin System. The man we want must 
be able to make the initial survey 
and follow through with all the 
steps necessary for the preparation 
of detailed planagraphs and super- 
vise the installation if desired. 


PRODUCT 


We are distributors for one of the 
country’s largest, best known and 
most highly regarded bin and equip- 
ment manufacturers. 


TERRITORY 
Maryland, District of Columbia, and 
Virginia. 

SALARY 


We are willing to enter into a sal- 
ary and percentage arrangement and 
will guarantee $100 per week. 
Address reply to Box 1349, 
Automotive News, Detroit 26. 


c/o 





POSITION WANTED 


SERVICE MANAGER— 
experienced with Cadillac, 
Oldsmobile, Packard parts and service 
department operations. Wishes connec- 
tion with distributor or large dealer. 


AUTOMOTIVE 
Thoroughly 


service management. 
references. 38 years of age, 
Box 1350, c/o Automotive News, 
troit 26. 





MANAGER OR SALES MANAGER. Twen- 
ty years experience as retail manager, 
sales manager and factory district man- 
ager. Discharged Major available Sep- 
tember 1. Could invest. Best references. 
Send details to P. O. Box 5642, Cleve- 
land, Ohio. 





CHEVROLET PARTS 


Government Surplus 


BIG SUPPLY JUST RECEIVED 
GUARANTEED NEW 


25 to 50% Discount 


591113 Transmission gear 
591088 Transmission gear 
591110 Transmission gear ........ 
609320 Transmission gear .......- 
364095 Transmission shaft 
605555 Transmission gear 
590504 Transmission gear 
591150 Transmission nut ......... 
591038 Transmission yoke ........ 
590550 Transmission retainer 
473217 Transmission retainer 
954168 Transmission bearing 
604427 swe on 
604416 
604424 
608715 
3651418 
3651419 
3651416 2-speed gear ..........--- 
603777 BOGOR GORE oc cccc ccc ccc cc cccccccccecees 
599847 Rear wheel oll seal ..........-- cece cenes 
836950 lS 
SS), ME ED nn cc acc ccwececescatecscensssse 
1110090 Distributor 
1110008 Distributor ............... pbb eeedactae nn 
CE EE oan bcccse ccscccucecscarveewceoens 
I os Es i's. 6.06 0.6. 80 06 ces es sencceceoons 
602462 Universal joint ........... 
838717 Exhaust valves ........... 
603771 Ring gear ....... 


377928 © Side mounting 


598097 


824735 
1115141 
1855720 
599190 
609941 


Ignition points 
Support .. 





5328600 Link ............- 

839504 Intake valves 

839304 Valve spring 

3657520 Motor mounting .......... 

ED ind sok a0 000 06.0656 Breese astis 
839464 Rocker arm .. 

839592 Rocker arm 

1864704 Condenser Ms <'6-b0d 20 06.6% SEO ES RAS te 
839154 Oil pump screen ....... 

839391 Oil pan lines ............. 
SE CD ccc ccaccenceccc cess oes cet ee 
SS EE ake ws oaee 66 6bcecece neceshs os.0068s 
476719 Brake hose ............-. 

590524 Transmission case ........ 

595271 Pitman arm ...........-. 

599556 EE Ec cnc cieceveccsosenaceesie 


599557 Truck rear spring leaf .................. 
604934 Truck overload spring ................... 
833664 Flywheel ...... 

838949 Clutch pressure 

603646 Main cylinder repair kits .................. 
604258 # Front wheel repair kits ... rrr 
604257 Rear wheel repair kits ................... 
ME aC uelen a RBA S06 00.000 cse.arecseres 
604475 Vacuum cylinder repair kits .............. 
603158 Front end cover seal ...... 

604402 Differential case 

839460 Rocker arm .......... . 

5093840 Brake cable ............. PONE ESC 
sas 5s ip ee pea ee t4 sobs de dS 6 
EL, Sinn cc en waugnacs ab need bebe ose dé 
SY | SND acces once reancevdneseneews 
PI bos te aces seas ee sede cs been 
on pi otc a sh 60.66.60 bis w eemee 
Ce = IIIS GOUT nnn oc cc cece cc cccvccene 
591327 I oo ob 'n 0 0 5:60 dalnv ae no cae 


590941 Main-drive gear ..... 







799299 Wheel cylinder cup ...............- 
1074825 Wheel cylinder cup ................-- 
820052 Starter switch ............ 


EEE ga vc ccccsveseceseesseeeanes 
ns 6 dn wv ade secede sedanenee se 


Sector shaft unit ................0..000.0. 





ME aupesskenctssakesaspedes 


RD cath aeitonenccahentua 





List Your Cost 
4.25 3.19 
4.25 3.19 
nS Osi 90620b ane Se 4.75 3.57 
cessed dnveseurtes 6.60 4.95 
4.25 3.19 
8.25 6.15 
4.75 3.57 
obuoe cedaseuber 66 25 19 
Sis Tew nab Seen e 1.10 -83 
-65 -49 
-55 -42 
3.30 2.45 
e 14.25 
? 14.25 
. 14.25 
e 17.63 
e 11.25 
3. 9.75 
eke pedcdsaccees 3. 9.75 
of 13.13 
. -94 
ieanenes eeneves 3 2.85 
3. 2.85 
. 4.30 
. 4.30 
° 4.30 
e 4.30 
tahoe bees v 4.50 
° 42 
of 28.13 
“ -85 
1.90 1.43 
5 eae -25 17 
25 17 
ithe hnnae baa ene -75 55 
-85 -60 
3.75 2.80 
(sasdenaege news -75 -52 
3.75 2.80 
6.10 4.58 
-55 42 
-65 -36 
-20 12 
(eed ths enew eves 1.25 75 
-70 42 
-70 -42 
-95 54 
45 23 
-50 -30 
cbnedeetinuanwees 3.00 1.60 
45 24 
2.85 1.45 
1.35 81 
ereudbeenka 15.00 7.00 
iia ase kaha eas 2.00 1.00 
16.55 8.50 
3.85 2.00 
7.90 3.90 
6.50 3.25 
4.35 2.15 
2.00 1.50 
ivoueae 1.00 715 
1.00 +75 
-30 19 
1.95 1.45 
+ si Rows Gea ene -50 -25 
9.00 4.60 
-70 -53 
2.00 1.50 
2.00 1.50 
5.00 3.75 
-90 45 
-90 45 
-90 45 
3.75 2.70 
-90 45 
6.75 4.85 


DRAPER CHEVROLET CO. 
1450 N. Michigan Ave. — Phone 8166 
SAGINAW, MICH. 
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. POSITION WANTED 


MANY YEARS EXPERI- 
ENCE. Factory wholesale, service, ten 
years. Ass’t manager wholesale, retail, 
five years. Present, General Manager, six 
years. College educated. Manage as part- 
ner with interest in business or man- 


AGER: 


ager, salary, bonus. Prefer New Eng- 
land. Box 1352, c/o Automotive News, 
Detroit 26. 





@ANUFACTURERS REPRESENTATIVE 


TO. DISTRIBUTOR is seeking exclu- 
sive agency for Indiana and adjacent 
sales and 


states, item of real merit, 

price appeal, with repeat feature for 
dealers, fleets and jobbers. Box 1354, 
‘y/o Automotive News, Detroit 26. 





DEALERSHIP WANTED 


EALERSHIP WANTED: Will pay cash 
for dealership popular make. 100 car 
quota up to 500. Send full details to 
Don Wolfe, 1417 K St., Sacramento, Cal. 


ANTED TO BUY CHEVROLET DEAL- 
ERSHIP in any good town. All answers 
to this ad will be confidential. Address 
Box 1353, c/o Automotive News, De- 
troit 26. 

DEALERSHIP FOR SALE 


NEW CAR DEALERSHIP in Massachu- 
getts on main route. 9,200 square feet 
foor space. Complete new building. Gas 
station, showroom, service dept., body 
thop, 50,000 square feet of extra land. 
Price $45,000. Box 1346, c/o Automo- 
tive News. Detroit 26. 


BUSINESS FOR SALE 


ARAGE FOR SALE in Southwest Minne- 
gota with good business. 50x100 fireproof 
building, equipment, parts. Quitting bus- 
ness on account of my health. Now 
holding Plymouth and DeSoto agency. 
Box 1356, c/o Automotive News, De- 
troit 26. 


NEW LINES WANTED 


ee 
ORMER NAVAL OFFICER with many 
years experience selling wholesale trade, 
desires one or two major automotive 
lines for Michigan, Northern Ohio and 
Indiana. Personally acquainted with all 
automotive and aircraft jobbers and 
petroleum wholesalers. Interested in 
building for future rather than immedi- 
ate returns. Box 1347, c/o Automotive 
News, Detroit 26. 





USED CARS FOR SALE 


Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 


CENTRAL SALES 








9320 Livernois Detroit 
; University 27317 


‘AUTOMOBILES WHOLESALE 
All Makes All Models 


BOGDA MOTOR CO., INC. 
‘‘Indianapolis Largest Wholesaler’’ 


1018 No. Meridian St. 
Indianapolis, Indiana 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 








large 
Prices 


CLASSIFIED WANT AD D 


TY 


Mitlard F Denyes. 






THIS YEAR 








TRUCKS FOR SALE 


FOR SALE—2 Brockways, 1945 models, 6 
ton 6x6 army bridge construction trucks, 
extra long wheel base 1200x20 tires. 
Ideal for strip mines, crane mountings, 
oilfield work, 5000 miles. Price, $4250 
each. Shanfeld and Co., 1500 Converse 
Avenue, East St. Louis, Illinois. 





1942 DIAMOND T 4-ton. 10-wheel 6x6 
truck, driven 10,000 miles, never been 
loaded. Cargo body, top bows and tar- 
paulin, large box extra parts. Power 
takeoff, front wench and cable. This 
truck is good as new. Dees Chevrolet 
Co.. 218 Main St., Biloxi, Miss. 


THORNTON DUMP TRUCKS FOR SALE. 
Two 1942 Ford 1%-ton V-8 100 H.P. 
trucks with Thornton Tandem drive rear 
end, excellent running and operating 
condition, newly painted, low mileage, 
5 yd. water level Anthony Hydraulic 
dump beds, 750/20 high tread tires. 
$2,950 each. Rayl-Stanley Motors, Inc., 
Joplin, Mo. 


1942 FORD 1%-TON V-8 100 H.P. Truck 
Tractor sold in late 1944, one owner, 
new motor, 2-speed axle, safety tanks, 
vacuum booster brakes, with 24-foot 
Kingham stock rack trailer, both in ex- 
cellent condition. 825/20 high tread tires 
all around and two spares. $2,950 com- 
plete. Rayl-Stanley Motors, Inc., Joplin, 
Mo. 





NEW CHEVROLET PARTS 


50% 


DISCOUNT—ARMY SURPLUS 


Group Part 
No. No. Name Fits List 
0005 839048 Ft. Plate Gskt. 37-46 -10 
0209 603158 Ft. Cover Seal 37-46 50 
0303 839304 Valve Spring’ 38-46 60% -20 
0309 837624 Valve Spring Cap 35-46 -06 
0311 838539 Valve Spring Seal 34-46 -03 
0310 838029 Valve Key 35-46 03. 
0333 839459 Rocker Arm 41-42 -70 
0333 839463 Rocker Arm 41-42 -70 
0323 839464 Rocker Arm 41-42 -70 
0349 838246 Rocker Shaft Supt. 37-46 -30 
0413 838336 Rocker Supt. Stud. 34-46 -10 
0493 838337 Valve Cover Gskt. 37-46 +35 
0426 839613 Push Rod 41-42 H.D. .30 
0429 837385 Rocker Adj. Screw 34-46 -10 
0626 839103 Rod Bolt Nut .03 
0629 605474 Standard Piston 41-42 H.D. 2.75 
0643 607331 Non-Expander Ring Set for - 

Block Assy. 41-42 H.D. 6.90 
0674 606535 Flywheel Dowel 40-46 -05 
0795 838711 Clutch Fork 38-46 Trk. 1.85 
0885 609382 Olutch Disc 38-46 Trk. 5.85 
1657 839226 Sereen Cover Gskt. 40-46 -05 
1790 839173 Oil Dist. Gskt. 40-46 -05 
1790 839174 Oil Dist. Gskt. 40-46 -05 
2393 1869704 Condenser 33-40 45 
3277 838780 Manifold Nut 29-46 -05 
3281 837273 Manifold Sleeve 34-46 -05 
3704 344193 Muffler Strap Bolt 34-46 Trk. -15 
4309 590516 Shifter Shaft 31-46 Trk. -90 
4309 590517 Shifter Shaft 31-46 Trk. -90 
4309 590518 Shifter Shaft 31-46 Trk. -90 
4351 590941 Main Drive Gear 31-46 Trk. 6.75 
4356 591327 Drive Gr. Bry. Retainer 38-46 Trk. -90 
4421 590503 Reverse Counter Gear 31-46 Trk. 3.75 
4426 590505 Reverse Counter Spacer 31-46 Trk. -10 
4429 590333 Counter Shaft Key 31-46 Trk. -05 
4665 5300869 Ft. Wheel Cyl. Assy. 36-46 Trk. 3.25 
4678 477467 Cyl. Adj. Shaft 36-46 Trk. -10 
4680 476719 Brake Hose 36-46 1.35 
5822 599847 Rr. Wheei Seal 37-42 Trk. 1.25 
5528 370445 Side Gear 33-46 Trk. 3.45 
6855 263463 Sector Shaft Seal 39-46 Pass. 45 
6874 608840 Drag Link Kit 

Spacers, Spgs., Plugs, Seats 1.50 


NEW CHEVROLET ARMY 4x4 ASSEMBLIES 


Front End Assemblies 
Rear End Assemblies 
Transfer Assemblies 


Differential 3rd Member Assemblies 


List Net 
430.00 215.00 
225.00 112.50 
225.00 112.50 

85.00 42.50 


ROY HILL CHEVROLET CO. 


NINTH & LANCASTER 


DALLAS, TEXAS 


Phone Winfield 1161 


All prices FOB Dallas, Texas—Please Give Shipping Instructions 
Send Us Your Surplus Parts List 


ce! TO REVISE OUR PLANS FOR A NEW MODEL 
— ae vee. ALL THE GOOD SLOGANS WERE GONE.“ 


AUTOMOTIVE NEWS, AUGUST 26, 1946 











TRUCKS FUOK SALE 








DIAMOND T. DIESELS 


200 H.P. 20 ton Tractors; 12.00x20 
rubber, 100 ton winch; suitable for 
heavy haulers and riggers. Oakland 
Truck Sales, 3514 Forbes Street, Pitts- 
burgh 13, Pa. 








1944 LA CROSSE LOWBOY TRAILER 


Tandem Axle. 16 wheels, Will haul 75 
tons. Oakland Truck Sales, 5514 
Forbes Street, Pittsburgh 13, Pa. 





BRAND NEW MACK TANDEM 
DIESELS 


11.00x24 tires. 177 inch wheelbase. 
Oakland Truck Sales, 3514 Forbes 
Street, Pittsburgh 13, Pa. 





‘WILL TRADE 


YOU WANT AN AIRPLANE—I NEED A 
CAR! Executive type airplane available; 
twin engine, 225 H.P. each. Has blind 
fiying instruments, radio transmitter and 
receiver. This '42 Cessna Bobcat features 
twin engine safety with economical oper- 
ation. It is ready for modification. Will 
trade you even for new Buick or equal. 
T. H. Metzler, Maine 1059, 530 Nessle- 
wood, Toledo, O. 





BUSES WANTED 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing. 
Michigan. Phone 83814. 





WANTED 


50 school buses and high ceiling late 
models and clean. Mail complete de- 
scription to 

MC CAA CHEVROLET CO. 


West Memphis, Arkansas 





BUSES WANTED 
Used school buses not older than 1937 
medel. Good condition important. Any 
quantity. 


QUEEN CITY OHEVROLET OOMPANY 
6th & Sycamore St. Cincinnati, Ohio 
Parkway 4880 











NEW BUS CHASSIS WANTED 
wil any number of new 


livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest purchasers of bus chassis in the 
U.S.A. Write, wire, or cali Superior 
Sales Company, 2335 N. W. 12th 
Oklahoma 


EPARTMENT 


dustry fron ee oa 








BUSES FOR SALE 


1942 PACKARD CLIPPER BUS—15 pas- 
senger body by Fitch Jones Coach Co. 
Built for U. S. Government, at less than 
low ceiling. Low mileage, excellent 
shape. Allison Motor Co., Eaton, Colo. 


USED SCHOOL BUSES—1942 GMC, series 
450, 60 passenger school bus. Excellent 
condition, ready for work. 1941 GMC, 
series, 48 passenger school bus, newly 
painted and reconditioned. Phone, write, 











or wire S & S Chevrolet Co., Thomp- 
sontown, Pa. Tel. 137R4. 
1946 WAYNE DELUXE, 48-passenger 


school bus with heavy duty Studebaker 
engine, for immediate delivery. KRA- 
MER AGENCY, West Seventeenth Street, 
Scottsbluff, Nebraska. 

9 ADULT TYPE BUSES with Superior 
bodies. 1941 and 1942 chassis in good 
running order and priced to sell. Fletcher 
Motor Sales, Inc., Jacksonville, Florida. 


SHOP EQUIPMENT FOR SALE 











LINCOLN POWERIZED AIRLINE LU- 
BRIGUNS. Model 146 C. List Price $43. 
Our price $33. Guaranteed new merchan- 
dise. Blundell & Thompson, 2621-5 Gas- 
ton, Dallas, Texas. 


FOR SALE—One practically new Model C 
Lempco Brake Drum Lathe, fully equip- 
ped. General Truck & Equipment Co., 
2319 McRae St.. Orlando, Fila. 


20 STANDARD FORD PARTS BINS for 
sale. Netcong Motors, Netcong, N. J. 











AUTO EQUIPMENT FOR SALE 


Improved Automatic 
TOW PILOT—17%, 


Bumper to Bumper Tow Bar 
TOW PILOT ADAPTOW 
COUPLERS 
A Timely Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 
size Box-Style or Fold-Over 
Type Bumper Cars. 

Per Set (2 Couplers)—$750 


Improved Model ONE-MAN 


RED ARROW TOW BAR 
Bumper to Bumper Universal 
“Vv” Type (folding) with 
Controlled Steering Guide Cables 


$338 


TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
TOW BARS—TRAILER 
100 S. Citnton St. Chicago 6, Tl. 
ANDover 8888—DOR chester 8373 
Order Today Immediate Delivery 
Write or Wire for FREE Literature 





PARTS FOR SALE 


FENDER SKIRTS: 1942 Buick 51, not 
damaged, original chrome strips. Smith 


Motor Sales, 1933 8S. Calhoun, Ft. 
Wayne, Indiana. 
FOR SALE—Two hundred Dodge, Plym- 


outh and Dodge truck used motors. Col- 
lins Sweatt Motor Co., North Main at 
A 8t., Joplin, Mo. 





PONTIAC 
PARTS WHOLESALERS 


Fast Mid-West deliveries. Excep- | 9133 Gratiot Ave. 


tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 


Thoms Pontiac, Inc. 
Phone Forest 8992 
5225 Delmar Blvd. St. Louis 8, Mo. 





NEW SURPLUS PARTS FOR CHEVRO- 
LET. Many critical parts. Discounts 
from 40% to 55%. Send orders. Ask for 
list. FOB Pittsburgh COD. SPEEDWAY 
DISTRIBUTING CO., 5744 Baum Bivd., 
_— 6, Pa. Telephone EMerson 


CHEVROLET PARTS shipped same day 
Large stock. Louis Chevrolet, Thomp- 
sonville, Connecticut. 








Quantity of Model A, 40, 46 & 
48 fenders, both front and rear. 
Model 40 & 46 Grills 
Model A & B Running Boards 
Model A Brake Drums 
Model A !.uggage Carrier 
Various Other Model A Sundry Items 


PASSAIC MOTORS 
Main Avenue & Chestnut St. 
Passaic, N. J. 





PARTS FOR HUDSON — Head gaskets 
package 10. 6 cyl. $10; 8 cyl. $12.50. 
Fibre timing gears, each $5; 6, $27.50. 
Plus postage and 25 cents packing 
charge. Extra prompt service. W isey 
Hudson Sales, Lima, Ohio. Phone 6£ 801. 





PARTS FOR SALE 


PONTIAC PARTS 


We have one of the largest stocks of 
genuine Pontiac parts in New Eng- 
land. All parts shipped ©0.0.D., same 
day order is received. 25 percent 
discount to all dealers. 


UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, 








| 


1949 PACKARD SIX BODY, Motor, Trans- 
mission, Rear, etc. Hodges & Hodges, 
5914 Liberty Heights Avenue, Baltimore, 
Maryland. 


GENUINE FORD PARTS 
One of largest stocks in Ohio, parts 
shipped ©.0.D. same day order is re- 
ceived. Discounts up to 35%. Place 
your order now for immediate action. 


LEE MOTORS 


911 Cherry St. Toledo, Ohio 





FOR SALE—2 CADILLAC 8-cyl. tank en- 
gines completely equipped with carbure- 
tors, starters, generators, fuel pumps, 
hydramatic transmissions, These 
motors were used for test purposes and 
are in fine condition for many uses such 
as boats, power plants, etc. Ben Jerome 
Motor Sales Co., 280 South Saginaw 
Street, Pontiac 19, Michigan. 


ARMY TRUCK PARTS—Limited supply. 
Parts shipped anywhere in U. 8S. and 
foreign countries. Fulton Auto Exchange, 
190 Edgewood Ave., N.E., Atlanta, Ga. 











ATTENTION 


Chevrolet-Buick Dealers 


Trailer Hitch 


for 


1941 to 1946 Chevrolets-Buicks 
Easy to Install—Low in Price 
$10.75 and $14.50 List 
40% DISCOUNTS TO DEALERS 


Wire or Write for Free Literature 


Davison-Applegate Co. 
917 SO. SAGINAW ST. 
FLINT, MICHIGAN 





FOR SALE—NEW 1942 CHEVROLET 
PARTS: Town sedan and coupes, right 
and left door assemblies, front and rear 
seat assemblies. Coupes, deck lid assem- 
blies. Suburban Carryall, end gate as- 
semblies. % ton panel, right and left 
door assemblies. Sedan delivery, left and 
right and back door assemblies. Cooley 
Chevrolet Co., 158 Whalley Ave., New 
Haven, Conn. 





U. S. Gov’t Factory 


Rebuilt Jeep Motors 


Block Tested and Inspected 
Complete Assembly 


Starter, generator, coil, igni- 
tion system, carburetor, etc. 


Packed in Original Boxes 


$99.00 


F. 0. B. DETROIT 
SHIP ANYWHERE 
Fits All Willys Cars 


Ideal for power plants, boats, 
sawmills, concrete mixers, etc. 


E. M. Gregory 


Detroit 13, Mich. 








PARTS WANTED 


WANTED, TWO NEW or good used ra- 
diators and radiator supports for 1942 
COE 1%-ton Ford only. Wilkinson 
Wrecking Co., Box 116, Ocala, Florida. 





WANTED 


Ten new Ford truck cabs and ten 
front end assemblies. Must be for 
1% ton. 


CHICAGO SURPLUS COMPANY 
4545 W. Madison Avenue 
Chicago, Illinois 
Mansfield 7772 


WANTED—One right and one left rear 
fender for 1938 Standard Ford Sedan. 
Fenderville Collision Service, 228 E. Erie 
St., Painesville, Ohio. 

WANTED—ONE SET of main bearings, 
Standard 1940 Amb. 8 Nash. Stiers Mo- 
tor Sales, Inc., 299 Putnam Ave., Zanes- 
ville, Ohio, 

REAL ESTATE 

HOTEL SITE FOR SALE in Buckhead, 
nearest Atlanta Township Doraville, 
General Motors Plant by owner. Vaughn, 
Box 67, Northside Branch, Atlanta, Ga. 


ACCESSORIES FOR SALE 
ATTENTION, CAR DEALERS—Auto seat 





covers, custom-tailored in plastic, fibre, 
herringbone and sailcloth. Perfect Fit 
Cover Co., 1776 Broadway, New York. 





MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce Sst 
Lynchburg, Virginia. 
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IN THE CASE OF Ge 
... YOU CAN JUDGE 
THE FUTURE 
__ FROM THE PAST 


WILKIE BUICK, INC. 
Phitadelphie, Po. 


The wartime necessity for accept- 
ing substitutes made buyers more 
than ever conscious of the fact that 
“It pays to buy the best’: That’s 
why the automobile dealer with a 
General Tire Franchise will con- 
tinue to get more than his share 
of tire sales.General’s challenging 
Change Over policy has given 
General dealers an added extra- 
profit of at least 334% percent in 
the past. It stands to do even 
better today. 


The new General Tire, the great- 
est tire ever built, will soon beon 
the way. This will be a premium 
I BES: | tire—of course—with smarter 
Pelee go one tire atten wo SttTiPlly’ second. - appearance, greater safety and 
ea! ler os of Tquality Comet ano knew tite. ‘sound and more mileage. It goes to a market 
ogi aaere tence Sines. eir 3 pre-sold on Changing Over to 
Premium this end ° 7 ‘ p 0 Generals. It will add prestige 
ela vio iad e extra prof —and extra profits—to the dealer 
whose General Franchise permits 

him to handle it. 


The GENERAL TIRE CAR 
DEALER PLAN, the best tire 
plan of today, is now open to 
new dealers who want to tie up 
with the best. Write now for 
complete details. 


THE GENERAL TIRE & RUBBER COMPANY 
AKRON, OHIO 





